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Sharp Division In 
Views Of Agents On 
Householders’ Form 





Discussion at National Association 
Convention on Form Gaining 
Favor in West 


“EAST LUKEWARM TO POLICY 





| Agents to Continue Battle to Re- 


Automobile Premiums 
Controlled by Finance Co.’s 





There is divided opinion in the ranks 


| of the National Association of Insurance 


Agents on the desirability of the house- 
holders’ comprehensive form from the 
standpoint of the agent. This division 
is quite emphatic as developed at the 
closing session of the midyear meeting 
at Miami last week. Dovetailed in with 
this subject was discussion of inland ma- 
rine lines. 

As to the latter Allan I. Wolff of Chi- 
cago, who had been called upon by Presi- 
dent E. J. Cole to lead a discussion on 
the general theme, said that while the 
agreement on definition of writing pow- 
ers was working in some states it was 
breaking down in others. The agent is 
being faced with increasing competition 


' of both fire and casualty companies and 
| sometimes his own companies. 


Arguments Pro and Con 
It was recalled by Mr. Wolff that 


q there are mixed situations citing that the 
' Michigan Insurance Department barred 


the comprehensive form and Nebraska 
was the first state to deviate from the 
definition. Arthur B. Dunbar, Omaha, 
president of the Nebraska Association, 
told the shift there last December when 
the definition, previously adopted, was 
thrown out. He said there was a definite 
demand in Nebraska for the comprehen- 
sive form and it was liked. 

The other side of the picture was given 
with considerable emphasis by George 
W. Carter of Detroit. The agent is vul- 
nerable under this type of coverage, he 


» said. “If the agents of this country want 


chain store insurance” he said, “this sys- 
tem of comprehensive cover will give it 
to them ultimately. The agent who trans- 
fers all his business to the comprehensive 
form is riding for a fall.” 

Among other points made by Mr. Car- 
ter were that the agent is vulnerable 


| with his competitors because when there 


1s a big premium coming up for renewal 
there will be competition whereas there 
will be no competition with the small 
Premium; in the case of reducing values 
such as experienced during the past de- 


|» Pression years the comprehensive policy 


(Continued on Page 23) 
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One-Half the Cause 


The underwriter whose estimate of his prospect’s 
buying power is still on the depression level should 
bring himself “up to date.” Too many men who need 
more and can buy more, do not buy more because both 
they and those who sell them are still mentally in the 
depression rut. 


At the beginning of this economic trouble we used 
to hear that it was largely “psychological.” Heard it 
too much, because there was too little fact in the asser- 
tion. But today, in respect to the large proportion of 
minimum size cases, at least one-half the cause is indeed 
psychological. 


Don’t believe the fading depression’s doleful “I 
haven’t any money.” Believe instead that your man is 
able to buy a reasonable policy, and sell it to him. Bet- 
ter service for him and his, larger income for you, and 
for the companies a lower per capita acquisition cost. 


Prospering underwriters,—but who still must hunt 
and dig,—have left the depression far behind. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
Independence Square . PHILADELPHIA 
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Four Year Selling 
Insurance Course 
AtN. Y. University 


Will Be For Undergraduates In 
Daytime; And For Others 
At Night 


COVERS MANY SUBJECTS 








Foster, Dewey, Bragg, Ackerman, 
Hardy Educators; Leads To 
B.S. Degree 





A four vear undergraduate course, de- 
signed especially for training in life in- 
surance selling and leading to a Bachelor 
of Science degree, will be started in Sep- 
tember by the New York University 
School of Commerce, Accounts and Fi- 
nance. The same course, covering a pe- 
riod of six years, will be offered in the 
evening school. 

New York University has long been 
giving courses in insurance and has co- 
operated in training men for the C.L.U. 
examinations, but this is the first time 
a definite course for the business of sel!- 
ing life insurance has been offered. Many 
of the courses will be the same as those 
offered in preparation for the C.L.U. de- 
gree now included in the university’s 
curriculum. Major Bronson Foster, pro- 
fessor of banking, commenting on the 
new course, said: 

“We are giving this course now be- 
cause we believe there are greater op- 
portunities than ever before in the field 
of life insurance selling; that there is a 
greater demand for life insurance which 
has not been met; and that the competi- 
tion among salesmen will be so keen 
because buyers are asking for so much 
more service every year that they must 
be cquipped as much as possible.” 

Subjects to Be Covered 

The course, planned on a broad basis, 
will include among other subjects bank- 
ing, business law, corporation finance and 
the psychology of selling. A required 
course, Life Insurance—Service and Sell 
ing, will be given by James Elton Bragg, 
general agent, Guardian, in New York 
City, who is also a member of the N. Y 
U. faculty. This course will cover life 
insurance from the buyer’s point of view, 
human needs and wants in their relation 
to life insurance, the application of life 
insurance to particular problems of the 
buyer, practical sales methods and _ the 
vocation of the life underwriter. Mr. 
Brage’s chief activity will continue to be 
as general agent. 

Mr. Bragg and Lloyd Ellis Dewey, as- 
sociate professor of finance, are working 
out the schedule of courses which will 
be ready for release during May. Men 
who also wil! be closely connected with 
the new course are Saul Benton Acker- 
man, professor of insurance; Edward R 
Hardy, secretary Insurance Society of 

(Continued on Page 18) 
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Two Prerequisites 


PoLicy CONTRACT 
Investigation will show that there exists no finer conception 
of the mutual idea/ in life insurance than a New England 
Mutual policy contract. 


We believe it represents life insurance that is as desirable to 
se// as it 1s to buy. 


AGENCY SERVICE 
Brokers and Independent Writers are vitally interested in 
commusston dollars. 
You will find it profitable to avail yourself of our prompt and 
efhicient Agency service and trained personnel. 








ALLEN & SCHMIDT 


Epwarpb W. ALLEN H. Arruur ScuHMIDT 


GENERAL AGENTS 





217 Broadway, New York 


TELEPHONE: CORTLANDT 7 - 3873 


April First, Nineteen Hundred Thirty-Five, Marks the One Hundredth Charter Anniversary of the 
New England Mutual Life Insurance Company 
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Boston does not often get sentimen- 
tal, but an unusual amount of sentiment 
is in evidence there respecting the New 
England Mutual Life’s charter centenary 
dinner which will be held Monday night 
and which will be attended by some of 
the most distinguished men in the na- 
tion, Speakers at the dinner will be 
Owen D. Young, president General Elec- 
tric: Governor James M. Curley and 
President Frederick H. Ecker, Metropol- 
itan Life. Among features of the din- 
ner will be the souvenir distribution of 
a book which will touch in equal measure 
interesting points in the story and de- 

) velopment of the company and the de- 


2 


Fete Asean” 











) yelopment of the country. 

' Profusely illustrated with half tones 
’ and line drawings in colored background, 
the book was written by Sydney A. 
| Clark, Dartmouth ’10, well-known travel 
writer. Among his books are Cathedral 
France, New Glamours of Old Austria, 
} and Many-Colored Belgium. The book 
| has been divided into four quarter cen- 





briefly sketched. Laymen as well as in- 
' surance men will find the book interest- 











= 


' ing. The Rumford Press of Concord, N. 
H., is the printer. 


Founder of New England Mutual 


| The founder of the New England Mu- 
tual and its first president was Judge 
Willard Phillips of Boston. The charter 
was issued on April 1, 1835, and Author 
Clark tells why eight and a half years 
went by before the company started the 
actual writing of business. 

Judge Phillips was a graduate of a 
freshwater academy and raised money to 
; go to college by teaching school, tutor- 
ing and day labor. He rode to Cam- 
bridge on horseback and was graduated 
from Harvard with high honors. He be- 
came one of Boston’s ablest lawyers and 
_ asuccessful business man, being held in 
' high esteem. Insurance early became his 
specialty and in 1823 he wrote a treatise 
on insurance which became a standard 
work. 

After the charter was issued the legis- 
| lature was wary of new ideas and re- 
quired that Phillips and his associates 

raise a guaranty fund of $100,000 of which 
half must be paid in cash before it could 
begin issuing policies. It wasn’t easy to 
raise the cash. In his reminiscences Ben- 
jamin F. Stevens, who was second vice- 
president, said that several who contrib- 
uted did so under the impression that 
they were giving the money for benevo- 
lent purposes because their esteemed 
friend Willard Phillips asked them to do 
so and they never expected it to be re- 
turned. 

During this period of eight and a half 
years there were financial storms in the 
country, bursting into terrific fury in 
1837 when all banks suspended specie 
Payments and farms were sold for one- 
fifth of their supposed worth, many com- 
manding ten cents an acre. Ninety per- 
cent of all factories in the East closed 
their doors. Four hundred merchants in 
New York City failed in one day. In 
the entire country only sixty-seven banks 
remained solvent. 

hile New England was having almost 
Pe difficult a time economically as the 
balance of the country it was reigning 
intellectually as it was Boston’s Peri- 


| tury periods, and technical material is 
{ 
: 





clean Age, the age of Emerson, Long- 





fellow, Whittier, Hawthorne and Thor- 
eau. 
The Issuance of the Pioneer Mutual 
Policies 


At last, in 1843, the cash requirement 
of the $100,000 guaranty fund became a 
reality, the company was definitely or- 
ganized with Phillips as president, but it 
did not, as a matter of fact, issue the 
very first mutual policy, that honor go- 
ing to the Mutual Life of New York, 
which was chartered in 1842 and which 
opened its books for business February 
1, 1843. In the New England Mutual 
Life’s souvenir history volume this state- 
ment is made: “The friendliest rivalry 
has always prevailed between these two 
pioneers. It is granted by the New York 
company that Willard Phillips first laid 
the bold course and first secured a char- 
ter. It is granted by the Boston com- 
pany that New York wrote the first 
policy.” 

After discussing the origin of mutual 
life insurance in England and the man- 
ner in which Judge Phillips clung to the 
idea (printed elsewhere in this paper), 
the New England Mutual Life’s history 
says the second great tenet of Judge 
Phillips’ insurance creed was the level 
premium system. 

The First Policies 

On January 6, 1844, the $50,000 of the 
guaranty fund was actually called in for 
deposit in bank and on February 1 the 
first New England Mutual policy was 
issued. So eager were the several di- 
rectors to be the first policyholder that 
lots had to be drawn, the honor falling 
to James Savage, Sr., who ‘twenty-eight 
years earlier had founded the Provident 


Institution for Savings in Boston, the 
oldest chartered savings bank in the 
country. 

The second New England policy was 
issued to Charles P. Curtis. The third, 
fourth and fifth to the three daughters 
of Mr: Savage, another modern idea, 
considering that this was the era when 
women were merely property in the eyes 
of the law. There was, thus, a mo- 
ment in the company’s history when 60% 
of the policyholders were of the gentler 
sex, a fact which need not be dismissed 
merely as an amusing anecdote, for it 
was an early preview of the present day 
attitude when much stress is laid on the 
insuring of women’s lives,” says the New 
England Mutual’s history. Emma Sav- 
age, policyholder number five, grew up 
to marry William Burton Rogers, the 
founder and first president of Massa- 
chusetts Institute of Technology. 

The New England took plenty of pro- 
gressive action during the first quarter 
of a century as it continued to do. 


Stepping Stones 


On February 13, 1844, it was voted by 
the directors that the payment of an an- 
nual premium might be split up into 
quarters, the first quarter to be paid 
down and the other quarters to be cov- 
ered by equal notes of three, six and 
nine months respectively. The New 
England Mutual has clung to this very 
lenient system ever since. ° 

At the same meeting it was voted that 
in case of a lapsed policy, whatever por- 
tion of the “deposit” (10% of the total 
premium) was not needed for expenses 
or to make up income deficiency, should 
be returned to the insured, this was a 


Memories of Elizur Wright 


The New England Mutual is proud of 
the fact that it had an early, intimate 
and long time association with Elizur 
Wright, great insurance genius who for 
years was head of the Massachusetts 
Insurance Department. 

President Phillips engaged Wright to 
make important calculations, and induced 
five other life insurance companies to 
share the expense. They were Mutual 
Benefit of Newark, Connecticut Mutual 
of Hartford, Union Mutual of Augusta, 
Me., United States Life of New York, 
and Charter Oak Life of Hartford. 
Wright was asked to produce a table 
that should place a definite net value 
on any given life insurance contract. 

With six of his children (some say 
four, some eight, but in any case it was 
a fair-sized brood) he set to work to 
analyze the premiums of two hundred 
and sixty-eight contracts. It was a her- 
culean task, for it involved thousands 
upon thousands of abstruse mathemati- 
cal calculations. But the vast work was 
achieved, and ten hand-written copies of 
the result made in one year (1853)—a 
record of cool, unhasty speed rarely 
equaled in the history of. mathematics. 
Nine of the copies were sold for $365 
apiece to the sponsoring companies 
named above, who agreed that for ten 
years no other company should have 
access to them without paying Wright a 
similar fee. The tefith copy Wright re- 


tained and used in his long fight to in- 
duce the Massachusetts legislature to 
make his table a standard requirement 
for life insurance companies doing busi- 
ness in the state. 

Discussing another phase of Wright’s 
association with the New England Mu- 
tual, the company says in its history: 

“While Elizur Wright was eternally 
searching his mind for some means 
whereby the absolute value of a policy 
could be determined, and the horror of 
the auction block avoided in this coun- 
try, he experimented with one of his 
minor enthusiasms, namely, the insuring 
of lives of total abstainers. On August 
12, 1845, the New England Mutual exe- 
cuted a special contract with Wright to 
operate a department for this type of in- 
surance, the premiums to be offset by 
special dividends—if earned. It was pro- 
vided that if within four years the ma- 
jority of the total abstainer policyholders 
wished to withdraw for the purpose of 
forming a separate company, they might 
do so. This plan, however, was not suc- 
cessful, for Wright could not secure a 
sufficient number of persons willing to 
pledge themselves to total abstinence. 
He was bitterly disappointed, but like 
the great man he was, he burned his 
blasted hopes on the pyre of reality, and 
allowed new enthusiasm to rise from the 
ashes. Perhaps this early frustration 
really conserved Wright’s genius for the 
life work that still lay before him.” 


: Chartered Century Ago 


Daniel Webster Policy 

The most famous policyholder of 
the New England Mutual in the earli- 
er days was Daniel Webster. His 
policy required “a reasonable increase 
of premium for removal to the city 
of Washington,” “or any other town 
or city containing 50,000 inhabitants, 
and residence there, for one year or 
more.” It provided that “in case the 
said Daniel Webster shall die upon 
the seas the same shall be void and 
of no effect.” If he traveled in cer- 
tain places, such as the southern 
boundaries of Virginia and Kentucky, 
or west of the Mississippi withou: 
consent of the company the policy 
was void. 

President Phillips wrote a margin 
on his policy giving him some extra 
travel liberty privileges in considera- 
tion of the payment of $6.25. 








small start along the road to non-for 
feiture, and for its time was bold and 
generous. 


Surrender Values 


On April 1, 1845, Ephraim Paulk of 
Bangor, holder of policy No. 78, sur- 
rendered his policy and was paid a fair 
sum of cash for it, so far as it was then 
humanly possible to define its valuc 
This was in accordance with the pamph- 
let published in the same year by Judge 


Phillips, in which he took a new but 
prophetic position: 

It sometimes happens that the motive for 
making insurance ceases before the policy has 
expired. Instances will also occasionally occur 
of persons being disappointed of the means of 
paying the premiums, and so being liable to 
forfeit their policies. In any such case, the 
New England Mutual Life Insurance Co. will 


consent to a surrender of the policy upon fair 
terms. 


One must remember that in the early 
days a surrendered policy was considered 
by many companies a justifiable source 
of profit. Ephraim Paulk’s policy was 
the very first, so far as can be ascer- 
tained, to be redeemed with a cash sur- 
render value. 

On May 13, 1845, the directors sup- 
plemented their action on cash surrender 
value by voting that in case any policy 
should lapse through mistake or accident 
or even inadvertence—a polite word for 
carelessness—the president might waive 
forfeiture if the premium should be sub- 
sequently paid. Obviously there was no 
disposition whatever to take advantag« 
of any policyholder. “It is no part of the 
plan,” ran the first annual report, “that 
some shall be benefited at the expense 
of others.” 

In 1850 the annual report clarified the 
surrender value situation by declaring 
“surrender of a policy may be made if 
the assured wishes, and three-fourths of 
the excess refunded to the party in- 
sured.” 


Scientific Cash Value 


1853 looms up as the monumental year 
in which Elizur Wright completed his 
tables of “net valuation,” establishing the 
first scientific basis for reckoning a pol- 
icy’s cash value. This man is of tremen- 
dous stature in the history of mutual life 


(Continued on Page 8) 
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Financial Statement - - December 31, 1934 | 
ASSETS | 
Home office building and properties. .................. cee cee cece eeeeees $ 897,000.00 
City real estate, exclusive of home office. ..............ccccccecccccccece 10,979 ,472.26 
a isa ts anh dee ate ana cadets cue asta neh with a didn wal ih mal, a5 1,293,288.90 
First mortgage loans on city property (All loans limited by law pions 6 76,096,028.97 
First mortgage loans on farm property )to 4 of appraised value }........ 987,218.41 
FE IE LE RENE LOA ee PP ee ey ee 8,596,973.70 
Cimstedt States Goowermememt BOGGS... nc oc cc ccc ceccee sce eencccceccccccs 24,819,454.29 
*Municipal and Home Owners’ Loan Corp. bonds .....................-. 7,629,993.03 
EE fer 4etGee ul the eedlekGebeeud.evneneamenebenebescakeaeen st 1,265,000.00 I 
Cash ER Bae: eS A. HERON ERRORS EMES OHOERESEMEW ORD KES ERASE SOHO BSDS OR 1,198,532.66 Furday at 
Net uncollected and deferred premiums.....................ceeeeeeeeees 1,645,359.76 phys 
ne og ae aed oe bb Koa wow kebies ka cbevewneed 1,655,354.86 eal 
i taken to 
PE ccc pnkenann4uscrbendhcher hae satdaneseeiensed abides wines $137,063,676.84 I Taseday 
Flatbush 
‘Delinquent interest December 31, 1934, only $2,711.50. (This delinquent interest since paid in full.) og: 
. 
Wipan uc 
LIABILITIES —— 
cld Cast 
Reserve for protection of policyholders.................... 200 cece cence $112,075,516.59 Re 
Premiums and interest paid in advance..................ceecceeeceeeees 475,724.34 I: start he 
‘Taxes (1935) and incurred unpresented items..................2.0000008: 2,192,010.82 hc 
ae xk ak ae ne bate VEO WEE EC OE AREER EROS SUE ene None Witney 
EE. Tins wdc vd cen od tee RIV eODEEESREAESRS ES FSS EE eet SOA Ne eek ae beers 10,000,000.00 enw 
BY on cxnnakaned sual eee snlewad ae nestSOkShs Reh aaa iienE Ae 12,320,425.09 | Be oy 
RE IE net ee Ree ey eee Re a. $137,063,676.84 | ng 1 
INCREASE IN ASSETS DURING 1934 ................ $ 5,574,602 eT ite i 
INCREASE IN INSURANCE IN FORCE ............-. $ 32,450,040 consid 
TOTAL INSURANCE IN FPORCE ..... 0... ccccccccccesss $680,813,279 | Pe co 
vito Mot 8 eB 8 renee 2,341,896 | - 
) W. R 
I) Colur 
TERN AND SOUTHERN = 
THE WES = 
LIFE INSURANCE COMPANY re 
’ # charge 
| panding 
Home Office—Cincinnati I Betorc 
ie Mr. Bea 
an ™ 
— degree. 
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>} Frank D. Chinnock Dies 
In Southern Hospital 


y. Y. AGENT WAS ON VACATION 





P Lives of Numerous Insurance 
4 a With Claim Department of 
Travelers 20 Years 


a 





Chi ck, vice-president of 
‘rank D. Chinnock, — 
i a. & Brinkerhoff, 55 John Street, one 
g i New York’s best known agents, died 
gate Hospital, Conway, 5. C., Sat- 





Ie in Conway 


ak) aabdteete sah = 








FRANK D. CHINNOCK 


urday at the age of 47. He had gone 
IP to the Ocean-Forest Country Club, Myr- 
E tle Beach, S. C., with his wife on a va- 
S cation. A cold developed into double 
F pneumonia. He recovered enough to be 
taken to the hospital and then had a 
fatal relapse. The funeral was held 
Tuesday afternoon at 5:30 o'clock at 
Flatbush Congregational Church, Brook- 
lyn. Besides his widow he left a son, 
Frank W., his parents, Mr. and Mrs. 
Frank R. Chinnock, and a_ brother, 
Charles L. 

Mr. Chinnock was born in Brooklyn 
and educated in public schools there. He 
attended Erasmus Hall High School. His 
) first business association was with the 
pci Casualty Co. of America. He then 
Swent with the Travelers in the claim 
| division, remaining twenty years. At the 
start he was under W. R. Bingham in 
the liability and compensation claim de- 
partment of the Forty-second Street 
branch. Later, he was under C. D. 
) Whitney in the accident, health and life 
iclaims department at 76 William Street. 
At the outbreak of the World War 
| Mr. Chinnock enlisted in the 77th Divi- 
sion as a private, rising to the rank of 
captain in the adjutant general’s depart- 
ment. He left the Travelers to go with 
Sisley & Brinkerhoff and while he wrote 
general insurance he was a large writer 
icf life insurance, among his clients be- 
2g numerous insurance men. He wrote 
}aconsiderable volume of salary allotment 
© insurance. 

Mr. Chinnock belonged to the Drug & 
jf Chemical Club, Wheatley Hills Golf Club 
} and the Masons. 


| W. R. Beardslee Joins Staff Of 
i) Columbian Nat’! Home Office 


William R. Beardslee, for a number of 

years with the Brooklyn National Life 
In agency work, has joined the Colum- 
bian National Life of Boston as home 
office supervisor. He will be associated 
with A. A. McFall, vice-president in 
Hcharge of agency development of the 
company. The company has been ex- 
panding its agency development work 
during the past year. 

Before enterine the insurance business 
Mr. Beardslee attended William College 
and he has since earned the C.L.U. 
___§ degree, 
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Keep Wace 


With Them 


It’s possible that some of your 
policyholders have bettered their 
incomes since you provided them 
with the protection they now have. 


If so, they are prospects once again. Why 
not see them and arrange for the protec- 


tion to which their families are entitled? 


They will thank you 





The Prudential 


Insurance Company of America 
Epwarp D. DuFFiELp, President 


Home Office, Newark, New Jersey 
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Equitable Appoints 
Pedrick General Agent 


IN EMPIRE STATE BUILDING 
President of ao Association 
Started Agency in February; John 
T. Balfe Associate 


William J. Pedrick & Co., general in- 
surance agency in the Empire State 
Building which was founded in February 
by the head of the Fifth Avenue Asso- 
ciation, has been appointed general agent 
for the Equitable Society. Until resign- 
ing as general manager in February, Cap- 
tain Pedrick had for sixteen years been 
in charge of the active management of 
the Fifth Avenue Association and _ its 
president since 1931. 

Last month Captain Pedrick resigned 
his active management of the associa- 
tion’s work to enter the insurance busi- 
ness, but the board of directors of the 
organization unanimously elected him 
president of the association for a new 
term in recognition of his services to 
business and realty interests in the Fifth 
Avenue section since the World War. 

John T. Balfe and James F. Hayes are 
associated with Captain Pedrick. 

Mr. Balfe, a C. L. U.,; had been up- 
town supervisor for the Aetna Life Lu- 
ther-Keffer agency before joining Cap- 
tain Pedrick when the new agency was 
opened February 18. He has been in the 
business since 1923. A graduate of Notre 
Dame, he did post-graduate work at the 
University of Buenos Aires while in the 
banking and export business there. He 
has been in insurance since his return 
to this country and was for some years 
production manager for the John C. Mc- 
Namara organization which represented 
the Guardian and then the Travelers 

Mr. Hayes was public relations man 
for the Fifth Avenue Association. 


STEPHEN A. GALLIER DEAD 
Associate General Solicitor of Prudential 
Had Been Ill For Ten Days 

Stephen A. Gallier, associate general 
solicitor of the Prudential, died on Sat- 
urday of coronary thrombosis. He had 
been away from his office for ten days. 
Funeral services were held in Morris- 
town, N. J. 


GIVEN CROCKER EMBLEM 





Luncheon to John Hancock Production 
Leader for 1933 and 1934; Home Office 
Executives Attend 
Elmer G. Leterman, New York City, 
has received the President Crocker merit 
class emblem of the John Hancock for the 
largest amount of business written by 
any agent of the company during 1933 
and 1934. The emblem was given at an 
informal luncheon at the home office in 
3oston March 20, attendéd by company 
officers. For some years Mr. Leterman 
has been the company’s largest producer 
He is associated with the Harry Gardiner 
general agency in New York City. He 
has been a large John Hancock producer 

since 1926. 


BANKERS LIFE INCREASE 

New paid-for business of the Bankers 
Life of Des Moines was up 119% in the 
first seven months of its current fiscal 
year as compared with last year. At the 
same time there was a gain of 62% in 
the total number of its salesmen pro- 
ducing at the rate of $100,000 per year 
or better. 


ARRINGTON GENERAL MANAGER 
L. K. Arrington has been made mana 
ger of the Standard Life of South Jack- 
son, Miss., following the resignation of 
Thomas E. Hand, vice-president and 
general manager. 
ACTUARIES TO MEET JUNE 6-7 
The spring meeting of the American 
Institute of Actuaries will be held at the 
Edgewater Beach Hotel, Chicago, June 
0-/. 
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Col. M. H. Leonard Has 
20 Full-Timers in Agency 


STARTED FROM SCRATCH IN 1934 





Career and Background of National Life 
General Agent; Was With Central 
Hanover Bank; Has D.S.C. and 


Other Decorations 





Head 
of the 


of the Melvin H. Leonard agency 
National Life at 225 Broadway, 
an agency which was established a little 
more than a year ago, is a man who has 
a splendid managerial equipment because 
of exnerience and background. Colonel 
Leonard’s career and personality have 
made him a welcome addition to the 
New York City managerial ranks, and 
a good foundation for a growing agency 
has been built. 

— Leonard is a graduate of St. 
School, Newport, R. I. and 
~satte University. 

Entered Life Insurance in Boston 

After experience in the shoe 
manufacturing business with his brother 
he entered life insurance, joining the 
Joshua B. Clark agency of the State 
Mutual in Boston and was a successful 
agent there for four years. Next he went 
into the trust department of the Central 
Hanover Bank & Trust Co. of New 
York where he spent two and a half 
and was in the new business pro- 


(,eoreg "s 


some 


vcars, 

duction end. He became an exceptionally 
able trust department man, quickly 
learning the different angles of estate 
problems and taxation of estates. His 


experience and knowledge of the situa- 
tion and contacts, coupled with his for- 
mer experience in the life insurance bus- 


iness, resulted in his going back into 
life insurance and he became assistant 
manager of the Connecticut General 


Thomas Murrell where he had 
charge of recruiting and training of 
agents. He was with the Connecticut 
General agency a year and three months. 
He opened offices for the National Life 
of Vermont in N. Y. City in January, 
1934, starting from scratch and building 
up an entirely new organization which 
at the present time consists of twenty 
full-time men. Practically all of them 
are new to the business. 


Family Made Anchor of Frigate 
Constitution 

Colonel Leonard’s ancestors have been 
in this country since the seventeenth 
century. On his father’s side the earliest 
American ancestor came here with three 
other families in 1635 and the place where 
they settled is now Taunton, Mass. He 
started the iron industry in this coun- 
try. The initial procedure was getting 
peat out of bogs which resulted in the 
production of an iron ore. At a later 
date the iron ore of the Leonards was 
used when their plant made anchors for 
the Constitution and other frigates, 
ships which fought the Tripoli pirates 
of the Mediterranean. When coal was 
discovered in Pennsylvania and_killed 
the Massachusetts iron industry Colonel 
Leonard's family started manufacturing 


agency of 


shoes at Middleboro where Colonel 
Leonard was born. 

His mother’s father was a sea captain 
in New Bedford in the days when New 
Bedford ships reached many distant 
ports. 

Military Career 
Colonel Leonard’s military record is 


distinguished and started when he be- 
came a member of the national guard of 
Massachusetts while he was attending 
Harvard. As a national guard sergeant 
he took an examination for a commission 
in the regular service; was made a sec- 
ond lieutenant of the U. S. Army and 
assigned to the Ninth Infantry. He 
landed in France September 1, 1917, and 
his regiment was assigned to the Second 
Division, A. E. F., in which division were 
the marines. At the start and for six 
months his regiment labored back of the 
lines, Leonard bossing the digging ot 
ditches, building of railroad lines, erect- 
ing of barracks and similar labor. 
When February, 1918, came around the 
regiment went into the linc. In April, 





MELVIN H. LEONARD 


1918, he became a first lieutenant, his 
commission being dated October, 1917. 
After the Soissons action in which he 
was wounded he was made a captain. 
The division was in most of the engage- 
ments at the front which made history 
for American troops—Chateau Thierry, 
St. Mihiel salient, second Verdun siege. 
His battalion tcok the town of Vaux. 

When his division was mustered out 
Leonard had the title of major and in 
1919 he became a lieutenant colonel of 
the 101st Engineers of the national guard 
in Boston. In 1926 he became colonel 
of the regiment and he still holds his 
commission in the reserves. In 1930 he 
came to New York City. 

Colonel Leonard’s decorations include 
the Distinguished Service Cross, the Sil- 
ver Star and the Purple Heart; and 
from France the Croix de Guerre with 
palms. 
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Assistant to the Manager— — 


A prominent New York City Agency of one of the oldest Life Insur. 
ance Companies, is desirous of appointing an assistant to the Manager. 


A real opportunity is offered to a man interested in the managerial and 
production end of a life agency. 


To qualify, applicant must have a thorough knowedge of the life insur. 
ance business, possess leadership, a strong personality and the ability to 
secure wholehearted cooperation of the agency force. 


Salary to start — $150 per month 


Write briefly outlining your qualifications, realizing that all replies 
will be held in strict confidence. 


Address: Box 1255, The Eastern Underwriter, 
94 Fulton Street, New York 





ated Farm Properties by S. F. Weg. 
Mortgage Loans On brook, vice-president of the Aetna, . 


Conference Program Practices of member companies in th} : 

control of insurance on properties owne i} 
and on mortgage loans will be wall 
in the report of a questionnaire study} 
by Frank L. Rowland, executive seer.) 
tary of L.O.M.A. A discussion follow.) 
ing the report will be led by Thomas 4 
Murphy, secretary, mortgage loan ¢. 
partment, Lincoln National. This se. 
tion of the conference i in charge of Gor. 
don A. Hardwick, vice-president ani 
comptroller, Penn "Mutual, will be heli 
simultaneously with one on the hap 
dling of claims and surrenders, 

In the opening address of the mec 
ing Orrin C. Lester, vice-president, The 
Bowery Savings Bank, New York City, 
will consider the future of mortgage 
loans as a field of investment for finan- 
cial institutions. Company methods cif 
handling reports and statistical work inf 
connection with such investments wil 
be discussed by S. W. Toole, assistant 
supervisor, mortgage loan department 


SECTION OF L.O.M.A. MEETING 


Many Company Officials to Discuss In- 
vestments and Property Routines at 
Two-Day Session 





Investment officers from several of the 
large life insurance companies will dis- 
cuss mortgage loans, home office invest- 
ments and routines for the acquisition of 
property in one section of the Eastern 
Special Conference of the Life Office 
Management Association at the Hotel 
Reosevelt, New York City, on April 22 
and 23. The meeting will feature a mov- 
ing picture of the Aetna Life’s farm op- 
erating activities which will be a supple- 
ment to the address on Company-Oper- 











THE LIFE UNDERWRITER 
ON A CAREER BASIS 


CLIFFORD L.A\ANILLEN 


GENERAL 


THE NORTHWESTERN A\UTUAL 
LIFE INSURAN(E (OA\PANY 


M\AIN OF FI(E*® 347 AVKADISON AVENUE 
TIAAES SQUARE BRAN(H 


e for the Bankers Life Co. of Des vs 


Prudential, and R. O. Fowler, superin- 
tendent, mortgage loan department, Con- 
necticut General. 

Organizing and control of large in- 
come-producing properties and also con 
trol of farm properties with necessary 
routines for acquisition of such property 
and for control of maintenance and te- 
habilitation expenses will be the featur 
of two addresses during the afternoon} 
meeting on April 22. E. C. Wightman, 
vice-president and controller, Lincoli 
National Life, and R. Wells Leib, Frank- 
lin Life, will ‘be the speakers. 

Following the trend started by uch 
Rowland’s report at the second day’s ses 
sion Shepard E. Barry, comptroller, 
Northwestern Mutual, will lead a dis 
cussional conference on procedure for the} 
control of taxes and equitable appraisal 
of company-owned properties. 

The final session of the meeting wil 
present three speakers who will consider 
organizing for the sale of real estate 
controlling city property income and & 
penses and the collection and control of 
past due interest and principal on mort 
gage loans. Speakers will be respectively 
R. Graeme Smith, assistant treasurtt, 
Connecticut General ; Charles E. Mather 
of Stagg, Mather & Hough, and C. ¢ 
Stayman, treasurer, Western & South 
ern. Mr. Stayman will lead a discus 
sional conference on his subject. 
















AGENT TO HOLD MORE AD MEETINGS 


The series of agency meetings to dis 
cuss Lincoln National advertisin’ jus 
held by the company in Philadelphia 
Canton, Columbus, Cleveland, Milwaukeil 
and C hicazo were successful enough thal fi 
another series will be held for the large! 
Western agencies. 





°1450 BROADWAY 
TEACHING BULLETIN EDITORS 
J. H. McCarroll, advertising manage! 





is issuing to Bankers Life agency ma i 
agers a series of articles on how to bull 








better agency bulletins. 
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3068 B. C. 


A papyrus handbill, dated in Memphis, Egypt, 3068 B. C. 


was most certainly written by one who lacked vision. A free trans- 


lation of his writing is as follows: 


*‘Lawless men are depriving the land of sov- 
ereignty. The laws are defied and men tread 
them underfoot. The lawbreaker is the possessor 
of wealth, while the rich man has lost almost 
everything.” 


“There is a scarcity of gold. Skilled crafts- 
men are without work. Those who reap the har- 
vest get little for it and those who do the plowing 
do not receive their full share of the profit. The 
land is depleted. There are more rulers than 
ever. I show you a land turned upside down.” 


There were false prophets 5000 years ago even as there are 


General Agent. 


today. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
CHASE NATIONAL BANK BUILDING 


20 PINE STREET NEW YORK, N. Y. 


“THE AGENCY FOR FULL TIME AGENTS” 
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New England Mutual Charter Centenary 
Celebrated Speakers pany has doubled in the past two years. loom at the end of life’s road when 
. Exhibit at Home Office of Earl insured could least afford to carry 4, 
At Charter Convention y It was an annually increasing 
Documents ag Pens 
—" “ey? ; . ; for living. No one likes to assume 
THREE DAYS O OF MEETINGS Of great historic interest in connection obligation which automatically ¢, 
with the convention will be an extensive heavier cach year, whereas on gt 
»> 4 j j q > ) office f Cc “4 Ss ‘ : cr , “ib ne th 
New England Mutual Men to Hear Rep- — i me ~waag of di cument stays put’ is infinitely easier on hin 
resentatives of Leading Educational = ere ee regi 1 Sans gee morale. So life insurance pion 
Schools, U. S. Chamber and Others of ofhce equipment and furniture of the evolved the principle of the level », 
period, objects personally owned and mium, which, at the time, was op 
1se¢ f (rs of > of q , “¢ ' Ca 
On Monday of next week begins the — 7 poe . po . cates and .the most ingenious mathematical devieh 
’ : 7 : collections of postage stamps and curren- ’ 
charter centenary convention of the New cy jn use during the past century ever conceived. To be specific, four, me 
: ~aeeags 3 : iS tne ps : : all Englishmen, developed the idea 
England Mutual Life. An address of Documents on dispiay include early “Edmund Halley, of comet fame 
welcome will be delivered by President policies issued = statesmen and finan- the first of the four. Th Encyleyopd 
George Willard Smith and a response ‘!€'S — ear Y lange on” gp ag ene’ sritannica, whose clarity of Style is fm 
SEM : : among them a policy issued to Dani “e saabaeas « 
eos . Sy RE Ee . , of its marvels, puts Halley’s gre 
ger by Aether Scheidt, i ident Webster in rity Another prized docu- tribution into words that any a Ph 
of the General Agents’ Association in ment is an early contract made between can grasp. ‘He showed that where - 
r , . cs sania . , pp ¢ ¢ : a a fa 
New York. Also scheduled for the morn- a life insurance company and an agent, ment is to be made at a future ds 
ing session will be an address, “Secur- ee = March, Esq., of Ports- if a person be then alive, its present y 
ity,” by George L. Hunt, vice-president ; ao N. I “— an agent of New Eng- ue is the sum which, compounded, 
an address, ‘The Spirit of the New Eng- land Mutual. This contract is dated No- interest during the interval will amp 


land Mutual,” by Robert W. Moore, Jr., 
of Boston; the introduction of E. Lester 
Goodrich of Boston, leading agent for 





1934, and a sales skit staged by William 
L. Wadsworth and Ernest A. Hoffman 
of Boston. 

Capitol Ceremonies 


Monday afternoon will be devoted 
mainly to the ceremonies at the Cap- 
itol. In addition to notables at the cen- 
tennial dinner there will be present the 
chief executives of many leading life 
insurance companies, including Metro- 
politan Life, Penn Mutual Life, John 
Hancock Mutual, Massachusetts Mutual, 
Prudential, Equitable of New York, Na- 
tional Life Insurance, New York Life, 
Aetna Life, State Mutual, Phoenix Mu- 
tual, Boston Mutual Life, Home Life, 


Connecticut General, 
Connecticut Mutual 
‘land Mutual who 
dinner include 
Barnes, Rob- 


Guardian Life, 
Provident Mutual, 
Directors of New Eng 
will be present at the 
Gordon Abbott, Charles B 


crt D. Brewer, Victor M. Cutter, James 
Dean, William Arthur Dupee, Allan 
Forbes, Reginald Foster, Philip Stock- 
ton and President Smith, who will act 


as toastmaster. 


Second Day Speakers 


Tuesday morning’s session will be fea- 
tured by addresses by Henry I. Harri- 
man, president of the United States 


Chamber of Commerce; Professor Erwin 
A. Schell of Massachusetts Institute of 
Technology; Wesley A. Gilman, vice- 
president of N. W. Ayer & Son, Inc.; 


Jacob A. Barbey, vice-president of New 
England Mutual Life, and Glover S. Has- 
tings, superintendent of agencies. The 
functions of the home office of New 


England Mutual will be dramatized. 
Various group meetings will take place 


Tuesday afternoon. Leaders include 
Harold P. Cooley, Boston, “Supervisor’s 
Problems”; J. Harold Atwood, Boston, 


Hinkley, 


Insurance 


“Business Insurance”; C. A. 
Buffalo, N. Y., “Selling Life 
to Men of Wealth”; Harley A. Huskey, 
Chicago, “Estate Planning”; Will F. 
Noble, Omaha, Neb., Ma oor 9-9 Sell- 
ing’; H. A. Schmidt, New York, “Agen- 
ey Trends.” 


The Wednesday Speakers 


Vice-President Hunt will preside at 
the Wednesday morning session at which 
Dean Wallace B. Donham of Harvard 
School of Business Administration will 
speak on “National Interpretations.” 
Other speakers include J. Marshall Hol- 
combe, Jr., director of the Life Insur- 
ance Sales Research Bureau, Hartford, 
Conn., on “Our Market”; C. Preston 
Dawson, supervisor from New York, on 
“Prospecting”; Horace Mecklem, general 
agent at Portland, Ore., on “Writing One 
Hundred Applications A Year”; Scott 
B. Brainard, manager of the life depart- 
ment of the Home Insurance Co. of 
Honolulu, on “Building Quantity Vol- 
ume”; George A. Culver, Philadelphia, 
“Maintained Momentum.” Brainard 
heads a group of six delegates from 


Hawaii where the business of this com- 


vember 13, 1844, and bears the signature 


of Judge Phillips. 
An elaborate dramatization, “Pageant 
of a Century” depicting highly important 


episodes in the life of the company un- 
der its five different presidents, officially 


closes the convention Wednesday after- 
noon Twenty-five characters in cos- 
tume will act in this pageant 


W. SMITH 
President New England Mutual 


GEORGE 


Origin of Principles of Mutual Life 


Insurance and Level Premiums 


two main tenets of the insuranc: 
creed of Judge Willard Phillips when he 
got the charter from Massachusetts of 
New England Mutual Life a century ago 
were absolute mutuality and the prin 
ciple of the savings bank in the level pre- 
mium system of life insurance, and to 
these tenets he clung steadfastly. 

In his history of the New England 
Mutual, just published, author Sydney 
4. Clark says this about the mutuality 
principle and level premium system: 


The 


“Mutually Assurers, One to the Other” 

“In an inspirational sense, the ‘grand- 
daddy’ of both companies was the Old 
Equitable of London, which had been 
chartered as early as 1762. This famous 


company had encountered embittered 
prejudice, the arch foe of all new ideas, 
but had emerged triumphant, and had 
established the fairness and the feasi- 
bility of a life insurance company oper- 
ating on the mutual idea. The stately 
language of the good Old Equitable is 


the obvious progenitor of the early re- 
ports of the New England Mutual. lis 
spirit marched on in the New World. 
‘A number of gentlemen’ combined in 


1756 ‘to form a design of establishing a 
society for equitable assufances upon 
lives, with a view to the sole benefit of 


the persons assured, whose interest hath 
hitherto been considered as wholly dis- 
tinct from, not to say incompatible with, 


that of the assurers; a society in which 
the assured, being at the same time mu- 
tually assurers one to the other, the in- 


terest of one might be the interest of 
both.’ 

“This idea Judge Willard Phillips im- 
ported, and to it he clung with utmost 
tenacity. He had need to do so, for the 
thought of a company not organized for 
the personal enrichment of its founders 
was only beginning to take root in the 
hard heads of American legislators. 
America was profit-mad in that hectic 
era. Even the puncturing of the great 
bubble in ’37 had no fundamental ef- 
fect on the money-making motif of our 
national life. Yet here was a man who 
was putting himself to a lot of trouble 
in forming a new company and who kept 
saying that there was no profit in it! 

Profit Idea Not Considered 

“The legislature of Massachusetts in- 

serted a clause in the charter requiring 


the New England Mutual ‘to pay each 
vear to the trustees of the Massachu- 
setts General Hospital one-third of the 
net profits which shall have arisen frem 
the insurance on lives made during the 
preceding year.’ But Judge Phillips re- 
iterated over and over again that profit 
did not enter into the scheme of mutu- 
ality. At last Phillips established his 
point, that the amounts to be paid by 
the company to mutual policyholders, 
even though they might be called ‘divi- 
dends’ for want of an accurate term, were 
really nothing but the return of excess 
premiums collected to cover safely the 
worst nossible contingencies. In the end, 
a special act of the Massachusetts ieg- 
islature declared that the only item of 


profit in a mutual company’s business is 


the excess of the dividend above the le- 
gal interest rate (6%) paid to holders 
of the original guaranty capital stock. 
This excess in the case of the New Eng- 
land Mutual amounted to 1%, and the 
trustees of the Massachusetts General 


Hospital did actually receive one-third 
of 1% of $50,000 ($166.67) each year for 
ten years. By this time the last of the 
guaranty fund had been paid back to the 
ninety-eight astonished subscribers. 
“Another question that should be set- 
tled with equal finality is that of assess- 
ments. A mutual legal reserve company 
is an implied partnership of the policy- 
holders, and the business is managed ex- 
clusively for their benefit. The policy- 
holders of such a company are not sub- 
ject to any legal assessments. In Massa- 
chusetts the statutes very definitely ex- 
press this exemption. It is the law un- 
der which the New England Mutual op- 
erates—the company can never levy as- 
sessments upon policyholders. This fact 
is so self-evident to 99% of the public 
that the other 1% is often overlooked, 
and the query as to the risk of future 
assessments occasionally bobs up.” 


The Level Premium System 


In referring to the level premium sys- 
tem, Historian Clark says: 

“As long as persons were faced by. the 
primitive ‘natural’ or ‘step-rate’ method 
of figuring premiums, life insurance could 
never be widely popular. This method 
involved starting with a small premium 
and increasing the amount each year as 
age and consequently risk advanced. It 
meant that the heaviest burdens would 





to that payment multiplied by the fr 
tion representing the probability that; 
person will survive. These two elemer 
compound interest and the probah 
of life or death, are the foundations 
the theory of life contingencies,’ 

“Dr. Thomas Simpson made Hall 
theory more practical and_ scienti 
James Dodson computed a table of py 
miums on the then novel idea of graj 
ation according to the insured’s age ati 
time when the policy was issued, Th 
Richard Price, forsaking a Unitarian » 
pit, constructed the famous Northa 
ton Mortality Table, and became the x 
credited author of what we know as} 
level premium 


Tribute to Richard Price : 
aby 





the great injustices of 
comparative obscuri 
Richard 
We thrill att 
because the Freng 
over and offered . 
have to be told 
liberal, altho =" 


“One of 
tory is the 
which the 
fallen in our country. 
name of Lafayette 
nobleman came 
sword. But we 
Price, the English 
offered us his pen, and most of us agr 
with Bulwer-Lytton that the pen 
mightier than the sword. Richard Pr 
advised the Boston Tea Party and th 
Declaration of Independence. He, mo 
than Lafayette, Baron von Steuben 
any outsider, helped us to win our 
dependence. This should qualify he 
for a very special pedestal in the galler 


name of Price 


of men not of our country who h 
made yreat contributions to our pro 
ress. He, by means of his Morta 
Table, salvaged life insurance, 

brought it from limbo to the light 
day. ‘The level-premium system wor 
with the changelessness, precision a 


impartiality of a chemical formula.’ 


New England Histon 


(Continued from Page 


and his story pani 


treatment Sufi 


insurance, 
more than casual 
to say here that it was Judge Ph 
who engineered the preparation of | 
celebrated Wright Tables. In 1858 Ma 
sachusetts enacted these tables into la 
and three years later, 1861, the 
Forfeiture Act was in operation. 
the New England Mutual had iong 5 
adopted the principle of non-forfeltt! 
being under no compulsion except 
of its directors’ own desire for fair p# 
In 1867 the New England Mutual vot! 
that all of its policies should be subje 


to the favorable statutory requiremet 
of the Non-Forfeiture Law of ® 
though many thousands of them, 1st 


prior to that date, were legally not % 
titled to participate. Again the compé 
gave far more than it was legally fort 
to give 

In 1880 a new and more liberal law4 











Massachusetts placed cash values # 
paid-up insuran~* on a sure legal footll 
The New England Mutual at once vol 
to place all of its contracts under ! 
beneficent law, though it was intené 
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to apply only to new contracts. Many 
Cassandras, official and otherwise, pre- 
dicted certain disaster, but the effect was 
just the opposite. Increased good-will 
more than offset the cash outlays that 
could have been legally saved. 


Waived Legal Rights 


In 1908 the New England Mutual took 
another voluntary forward step. It 
waived its legal right to surrender 
charges (again without compulsion) and 
paid the full reserve either in cash on 
surrender, or in equivalent paid-up ex- 
tended insurance values. And again it 
made this ruling retroactive to all poli- 
cies in force. 
™\ study of the company’s termination 
record during the last fifteen years sug- 
vests that policyholders are not unappre- 
ciative. The average annual total termi- 
nations from all causes have been 5 6/10% 
of the amount of insurance in force, a 
remarkable record. 

Only Four Presidents 

Space forbids further chronicle of 
many of the developments in the com- 
pany’s contracts and many other pro- 
gressive features. 

At the close of the Civil War Willard 
Phillips was 80 years old. He turned 
over the presidency to Benjamin F. Ste- 
yens who established the present system 
of general agency organization in 1865, 
and largely liberalized the contract forms 
with agents and with policyholders. As 
early as 1850 there had been more than 
one hundred agents in sixteen states and 
District of Columbia. California was rep- 
resented by a general agency in 1867 and 
a Chicago general agency was estab- 
lished in 1877, six years after the great 
fre but there had been an agent in Chi- 
cago since 1846. 

The company’s third president was Al- 
fred Dwight Foster, who had been the 
company’s counsel. He was the eighth 
generation in direct descent from Regi- 
nald Foster who settled in’ Ipswich, 
Mass., a few decades after the May- 
flower’s landing. He resigned in 1924 
and Daniel F. Appel became president 
“As secretary, then vice-president, and 
finally as president, Mr. Appel injected 
tremendous spirit and virility into the 
field organization of the company,” says 
the company’s history. Mr. Appel died 
in 1929 and was succeeded by the pres- 
ent president, George Willard Smith, 
whose first service with the New Eng- 
land Mutual was in its actuarial depart- 
ment in 1904-1909. He then became actu- 
ary of the Massachusetts Insurance De- 
partment; then occupied a similar posi- 
tion with the Association of Life In- 
surance Presidents, and then rejoining 
the New England as vice-president he 
was elected president on November 27, 


“7. 





A. R. ALLEN’S SPEECH 

A. Rushton Allen, counsel of the Phil- 
adelphia Association of Life Underwrit- 
ers, addressed the fourth education 
lecture of the association on Thursday, 
March 21, the lecture being on “Liqui- 
dating Business Values Through Life In- 
surance.” 





GIBBS NEWARK LUNCHEON 


John E. Gibbs, Penn Mutual general 

agent who has offices in Newark and 
New York, will be host to leading pro- 
dncers of the Newark agency Monday, 
il 1, at the Downtown Club in that 
city, 





ALVIN G. MILLER DIES 
Alvin G. Miller, assistant secretary of 
the Lamar Life, died recently following 
a heart attack. He had been with the 
company seventeen years. 


BACK FROM HAWAII 


John H. Dingle, Bokum & Dingle, Mas- 
sachusetts Mutual Life, Chicago, has re- 
turned after a trip to Hawaii. 





Thomas Young has been appointed as- 
a superintendent of agents by the 
eomen Mutual Life. 
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MODERN 
VIEWPOIN 


The Recht and Kutcher agency has 






an environment of its own— unique in New York; 
unlike any other agency. It is entirely modern in 


viewpoint, facilities, and appearance. 


Our men have found the personal interest here 
they need. Every kind of assistance we know 
about is at their command. They are never 
encumbered by organization. Personality is 
appreciated. There could be no more congenial 
group than ours. Everyone profits by the broad pro- 


vision of service and the man-to-man associations. 
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LIFE INSURANCE COMPANY 















The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 








Midtown Managers Hear 
Kutcher Discuss Taxes 


ASSOCIATION IS GROWING 
Many Agency Heads Attend Monthly 
Luncheon Meetings; Eisendrath and 
McMillen to Speak Next 
One of the New York City insurance 
associations which is attracting consider- 
able attention is the Midtown Managers’ 
Association, holding meetings every 
month on the third Thursday. The place 
where they meet is the Uptown Club 
in the Lincoln Building on Forty-second 

Street. 

When the association met last Thurs- 
day the speaker was George J. Kutcher 
of the Recht & Kutcher agency, North- 
western Mutual, who explained Regula- 
tion 80 of the Federal Estate Tax under 
Revenue Acts of 1926 and 1932 as amend- 
ed. He said that final advice to a client 
as to how this act will affect his insur- 
ance estate should be given by the pros- 
pect’s own lawyer; that the life insur- 
ance agent handling large policies should 
knew but not talk too much about the 
legal end. The agent’s duty is to point 
out to a prospect the existence of the 
regulation and make suggestions, but not 
attempt to do that part of the work 
which is the proper field for a lawyer. 

Horace Wilson, associate manager for 
the Equitable Society, discussed the pro- 
posed New York State business tax on 
unincorporated businesses. The associa- 
tion arranged to cooperate in the work 
of contacting women’s organizations in 
regard to the Life Insurance Week ob- 
servance, 

At the April meeting speakers will be 
Julius M. E/isendrath, Guardian Lif 
manager, on teaching men how to pros- 
pect, and Clifford L. McMillen, general 
agent Northwestern Mutual, on getting 
new men into production quickly. Topics 
for discussion are suggested by associa- 
tion members as subjects that need con- 
sideration. 

Association Grew Up With Skyscrapers 

The Midtown Managers’ Association 
was organized at the beginning of 1928 
when the central district of Manhattan, 
with Forty-second Street as its main 
cross-town thoroughfare, became more 
prominent in the business life of the city 
through the erection of numerous sky- 
scrapers in that district. Many tall struc- 
tures were built along Fifth Avenue, 
Forty-second Street, and Times Square 
and the number of general agencies in 
the region correspondingly increased. 
The organizer and first president of the 
group was R. P. Hardy, then a manager 
for the Mutual Life on Fifth Avenue 
near Forty-second Street, now retired. 
The original membership was about 
twenty; the present association is a little 
less than twice that. 

Qualifications for membership are that 
a man must hold an agency under direct 
appointment from the home office of his 
company and that his agency office be 
in the district between Thirty-fourth and 
Fifty-ninth Streets, the side boundaries 
being the North and East Rivers. This 
district includes the Empire State Build- 
ing. the Rockefeller Center, Times Square 
and Grand Central district. 

President of the Midtown Association 
is Donald Keane, general agent Massa- 
chusetts Mutual: vice-president, W. G. 
Fitting, manager for the Equitable So- 
ciety; secretary-treasurer, Sam P. Davis, 
manager Phoenix Mutual. 


LONDON, ONT., OFFICERS 
Arthur G. Dixon of the Canada Life 
has been clected president of the Life 
Underwriters Association of London, 
Ont., and John W. Warner, vice-presi- 
dent. 








SIGNS ACCIDENTAL DEATH BILL 
Governor Harold G. Hoffman of New 
Jersey today signed Senate Bill 105, 
which amends the act governing life in- 
surance policies providing for additional 
payments for accidental deaths. 
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Who Shall Pay for Security? 


R. P. Ellis, who has been devoting 
some months to studying more effective 
ways to write salary allotment and other 
forms of wholesale coverage on the 
workers in industrial plants, has reached 
some interesting conclusions with respect 
“security” programs for workers. 
“We hear much talk,” said Mr. Ellis, 
“as to who shall pay the costs of secur- 
ity for workers. Take a group of 1,000 
workers averaging between 30 and 35 
years of age. It would cost at least $100 
a year to give each of them a $3,000 
death benefit to provide something for 
dependents, and, also, to give the work- 
ers themselves some provision against 
accident and sickness as well as a $30 a 


to 


month pension upon retirement. Cer- 
tainly, such provision is meagre enough. 
“If we are talking about ‘security,’ the 


zmounts should be higher. 

“The loan values of a $3,000 Retirement 
Income policy, such as the Travelers is- 
sues, would provide an unemployment re- 
serve fund. There is no such thing as 
unemployment insurance. 

“But a cost of $100 a year per worker 
amounts to between 10% and 20% of 
the average earnings of workers over a 
five-year or more period; in many in- 
stances, between 12% and 15% of pay- 
roll costs. No industry can afford to 
add such an item to its costs, neither 
can the worker nor the state sustain the 
burden without throwing the econoinic 
structure further out of balance. 


The Answer 


“What to do, then? The costs of in- 
surance are carried either as an ‘expense’ 
cr as a ‘savings.’ As expense, $100 per 
year for each worker is out of the ques- 
tion. Hence, the answer seems to be 
that if this money is to be forthcoming, 
without injury to our economic and in- 
dustrial set-up, it must be saved. 

“When can such savings be found? In 


industry, they must be found in the re- 
duction of costs. 

“Industrial management has always 
worked to reduce costs, but the trend 


has been to accomplish this by the great- 
er use of machines, substitution of ma- 
terials, reduction in the number of opera- 
tions, changes in practice or routine and 
other such ways. 

“If a marked reduction in costs is now 
to be effected, we must tap a new and 
largely neglected source for such sav- 
ings. This source is the worker himself. 


What Worker Can Do 
“Every worker, high or low (including 
salesmen), occasions some loss in the 


form of waste, either of time, material 
or lost customers, which he himself can 





ANNUAL REPORT SHOWS GAINS 


The Life Insurance Co. of Virginia in 
its annual report showed that assets in- 
creased by more than $3,000,000, surplus 
by more than $248,000 and insurance in 
force by more than $18,000,000 in 1934. 
Capital, surplus and special contingency 
reserves total $14,886,407. 





FOOTBALL STAR’S GOOD START 

Homer O. Griffith, Jr., of Los Angeles, 
all-American quarterback in 1933 and 
last year a professional with the Chicago 
Cardinals, has joined the Roy Ray Rob- 
erts agency of the State Mutual Life and 
— a substantial volume in his first 
week. 





VOLUME GAINS 188% IN 1934 


The Empire Life of Canada gained 
18.8% in volume of new business during 
1934. The company ended the year with 
insurance in force of $17,185,858, a gain 
of $1,071,000. New business totaled $3,- 
241,392 as compared with $2,728,644 in 
1933. 





R. P. Ellis 


R. P. Ellis is an industrial relations 
counselor who has for some years spe- 
cialized on a somewhat neglected fac- 
tor in industry, the human machine. 
Mr. Ellis’ work has demonstrated that 
very material reductions in manufac- 
turing costs can be effected through 
the proper motivation of workers to 
induce them to study and eliminate 
wastes which they themselves occa- 
sion. Mr. Ellis lays down the funda- 
mental proposition that a worker who 
is paid say $20 a week actually costs 
his employer more—$25 up to as high 
as $50 weekly. In the course of a 
wide experience with industry he has 
worked out a method of training 
workers to study their work and elim- 
inate much, if not all, of what they 
cost their employers over and above 
their wages. 

Some months ago Mr. Ellis was 
asked by the Travelers at 55 John 
Street, New York City, to study the 
possibilities for large life insurance 
coverage on regular individual policy 
forms for the workers in industrial 
plants. He has developed an effective 
method for writing 100% coverage on 
the entire personnel of larger indus- 
trial units. 








| 





avoid. First, he must be told what this 
loss is; second, he must be given a suffi- 


cient inducement to stop or reduce it. 
A worthwhile security program in the 
form of individual insurance policies 


would constitute, in my opinion, a thor- 
oughly worth while inducement, sufficient 
to get outstanding results.” 

In the course of a good many years 
given to the study of scores of industrial 
units, Mr. Ellis has developed a plan that 





R. P. ELLIS 


will bring about such reductions in costs 
through the elimination of waste occa- 
sioned by the worker himself. This plan 
motivates him to avoid these costly losses 
to his employer and shows him how to 
go about it. 

Mr. Ellis believes that the installation 
of his method of handling and training 
workers to think about their work, will 
bring about a reduction in costs more 
than sufficient to absorb the cost of an 
insurance coverage of individual work- 
ers sufficiently large to provide for the 
hazards to which men and women are 
subjected during their active years; viz: 
death, accidental injury, old age, tempo- 
rary unemployment. 

Mr. Ellis’ function is to show managers 
of such industrial units how to install 
and work his method. 
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AN INVITATION 


THE GOVERNOR OF IOWA 


| am exceedingly glad of this opportunity to extend a personal and 
official invitation to all members and friends of the National Association 
of Life Underwriters to come to Des Moines the week of September sixteenth, 
when the annual convention will be held. 


A visit to lowa is always well worth while, but lowa is most beautiful 
We are proud of our fields of grain and herds, 
and splendid farms, and our general air of prosperity and contentment. 


But the greatness of lowa does not lie alone in its agricultural achieve- 
lowa is appreciative of all the Agencies of Insurance in its many 
More Home Offices of Insurance Companies are located in Des 
Moines than in any other city in the United States. 
that Hartford, Connecticut, is today called "The Des Moines of the East.” 


In lowa you will find a fellow-feeling and understanding that exists no 


Yours very truly, 


Bankers Life Company 
Des Moines, lowa 
+A Mutual Life Insurance Company In Its 56th Year 


from 


In fact, | have heard 


CLYDE L. HERRING, 


Governor of lowa. 
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“A Company with a ) 
Friendly Atmosphere” 

Our rates and cash values are A ret 
the same as heretofore. Our de b 
service to life underwriters js poe 
such as to merit your business, the fact 
self-suf 
EASTERN LIFE INSURANCE obligati 
COMPANY OF NEW york], iamilic 

, yom 
303 Fourth Avenue, New York City an a 
Gramercy 5-1060 policies 
insuran 
says th 

CAN’T GET PREMIUMS BACK 
When a disabled man waits five years Rect 
before filing notice of his disability wit, Insur 
the insurance company he cannot re. voli 
cover the premiums paid during the fiye yon r 
years, even though these payment; | wre 
would have been waived by the company |) Fort 
had notice been filed previously, the i} liability 
Bronx Supreme Court held recently in |} a und 
Morrison v. New York Life. Justice oe re 
Cotillo held that the language of th | “ a 
policy was clear, unmistakable and not j oe = 
ambiguous to the effect that premiums isal 
should be waived after notice of disa- ee 
bility. The plaintiff had paid the pre. bility t 
miums without any compulsion on the . ‘sabi 
 . we . als: 

= of the company, the judge pointed abled 
. not en 
icy wa 
PHILADELPHIA PHOTOGRAPHER | riot 
The issue of the Broadcast, published | the da 
by the Philadelphia Association of Life the qu 
Underwriters, which contains the ac. law fo 
count of the association’s recent tri- totally 
state sales congress contains some un- 4 month: 


usual candid camera shots of the speak- 7 jury. 














ers on the platform, the pictures being p Excl 
taken by one of the members who is an |) compat 
expert cameraman and “official photog- ease W 
rapher” to the association. { policy 
+ Misr 
PLANS FOR 65TH ANNIVERSARY —_ taining 
The Confederation Life, Toronto, will | consul 
hold four field staff conventions in 19% § falsity 
in connection with its sixty-fifth anni- : compe 
versary celebration. The Eastern Canada withou 
convention will be held at St. Andrews- |) issue ¢ 
by-the-Sea, New Brunswick, and the | 
Western Canada meeting will be held at MIL’ 
Jaspar Park Lodge, Alberta. Another The 
meeting will be held for Cuba, Mexico, eral A 
Central America and the West Indies. recent! 
The fourth will be for Great Britain. © consin 
| Society 
WANT DIFFERENT NAME SYSTEM | T. H. 
Legislation to require a different style A. L. 
to be followed in naming mutual aid | second 
associations in Texas in order that they Natior 
will not be confused with legal reserve neth \ 
life companies is urged in a resolution | treasu 
adopted by the San Angelo (Texas) As | 
sociation of Life Underwriters. : 
The 
HONOR CHARLES oe gained 
February production of the in for 
Chambers Harrisburg agency, ncaa busine 
Life of Iowa, was all dedicated to serves 
Charles Eckels, thirty-four years an | gained 
agent for the company and with the | 277,03 
Chambers agency. 
HEADS ST. CATHERINES’ ASS'N The 
The Life Underwriters Association of ing ge 


St. Catherines, Ont., elected David Men BS. | 





nie to serve as president for the coming Stock: 
year. Other officers are W. H. Fait, Tarkis 
vice-president; H. L. Turner, treasurer, Smith 
and Jack House, secretary. > Fayet 
WEEMS BACK IN HARNESS = PO 
Sam R. Weems, prominent general The 
agent at Dallas for the Minnesota Mu- that i 
tual Life for many years, who retired B policic 
from active business recently, has fe tests. 
turned to the harness as general agent be fo 
at Weslaco, Tex., for the company. $1,000, 
Policic 





MacEWEN ON ROUND TRIP 
D. C. MacEwen, vice-president and su- JO 
perintendent of agencies for the Pacific Cha 
Mutual Life, is on a six weeks’ ficld trip gener; 
which is taking him all the way aroun has ji 
the borders of the United States. the S 
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Two in Three 
Business Women 
Have Dependents 


A recent survey based on statements 
ade by 14,000 members of business and 
professional women's clubs brought out 
the fact that two of every three of these 
self-supporting women have a financial 
obligation toward some member of their 
families. This 1s additional evidence that 
women are prospects not only for retire- 
ment annuities but for insurance income 
policies and even for plans in which the 
insurance feature is the main element, 
says the Connecticut General Bulletin. 


mi 


Recent Insurance Decisions 


Insurance Decisions, published in Indi- 
anapolis, R. M. Chandor, editor, digests 
some recent important insurance as fol- 
lows: ss 

Forfeiture-—-Company may not escape 
liability for disability benefits on the 
ground of non-payment of premiums 
where the company had more_ than 
enough funds in its hands belonging to 
the insured to pay the premium. . 

Disability Where the policy required 
six months of total and permanent disa- 
bility before insured would be entitled to 
disability benefits. Insured totally dis- 
abled six months prior to the suit is 
not entitled to recovery where the pol- 
icy was canceled nearly seven months 
previous to his bringing suit, and where 
the date of cancelation is not disputed, 
the question of cancelation was one of 
law for the court, but whether he was 
totally and permanently disabled six 
months before cancelation was for the 
jury. 

Exclusions —Provision exempting the 
company from liability arising from dis- 
ease within the first six months after the 
policy becomes effective is valid. 
Misrepresentation—Application con- 
taining statements that insured had never 
consulted physician, tending to show 
falsity of such representations, are in- 
competent in an action on a policy issued 
without medical examination where no 
issue of fraud was tendered. 





MILWAUKEE MGR.’S ELECTION 
The Milwaukee Life Managers’ & Gen- 
eral Agents’ Association elected officers 
recently and chose Elmer L. Carson, Wis- 
consin agency manager for the Equitable 
Society, as president. Other officers are 
T. H. Richey, Travelers, vice-president ; 
A. L. Saltzstein, New England Mutual, 
second vice-president; S. J. Stevenson, 
National Guardian Life, secretary; Ken- 
neth W. Jacobs, Jr., Connecticut Mutual, 
treasurer. 





DOMINION LIFE GAINS 
The Dominion Life Assurance Co. 
gained more than $5,100,000 in assurances 
in force during 1934, bringing the total 
business in force to $150,221,793. Re- 
serves increased to $24,097,137. Income 





years an | gained more than $1,000,000 to total $7,- 
with the | 277,030 for the year. 

ASS'N PILOT APPOINTMENTS 
hart _ The Pilot Life announces the follow- 

ae Me of § ing general agency appointments: 

vid Men- S. P. Stewart, Bedford, Va.; E. H. 

€ coming #} Stockman, Knoxville, Tenn.; H. W. 
H. Fair, ; Tarkington, Roper, N. C.; S. Grover 

treasurer, Smith, Albemarle, N. C.; C. D. Godwin, 

Fayetteville, N. C. 

ESS 7 POLICIES ATHLETIC PRIZES 

: oC The Italian government has announced 

ota 4 " that it intends to present life insurance 

eae Policies to male winners of athletic con- 
a“ a ‘ests. The highest policy awards would 

ral agen! be for 10,000 lire or a little less than 

ny. $1,0 0. For less important contests the 

‘RIP Policies will be smaller. 

t and su- JOINS STATE NATIONAL LIFE 

e Pacific 





field trip 
y around 
Ss. 





Charles J. Wohosky, formerly St. Louis 

Seneral agent for the Manhattan Life, 
as joined the agency organization of 
the State National Life of St. Louis. 












Sa 7 
=~ @ry AS ACCURATE, 
AS VIVIDLY REAL 








Union soldiers waiting the word to attack 
Petersburg, in one of the most important 
offensives of the war. From Brady’s “*Photo- 








ae 


| graphic History of the Civil War.’’ 





"ROSES and Drums’ Presentation 
of the Great War of the Sixties! 


UP AND DOWN the 
Matthew Brady during the war of the 


lines went 
60’s, taking “candid camera” pictures 
of the armies of both North and South. 
Brady’s pictures are referred to con- 
stantly in preparing the scripts for 
“Roses and Drums’. Also used are 
countless histories and historical docu- 
ments ... because ““Roses and Drums” 


must present an accurate picture. 


Then, to insure absolute accuracy be- 


fore the scripts go on the air, each one 
is checked by Dr. M. W. Jernegan, 


THE UNION CENTRAL LIFE 


Professor of American History at the 
University of Chicago and one of the 
country’s outstanding authorities. 


Listeners have been most apprecia- 
tive of this attention to accuracy. But 
their letters do more than praise the 
historical and entertainment value of 
“Roses and Drums”. 


Many thousands of them are written 
by family-conscious fathers who want 
help with their insurance problems 
. .. and who turn naturally to Union 
Central, a company they have learned 
to respect and trust. 


Insurance Company 
CINCINNATI 
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Year Old Olsen Agency 
Paid for Million Goal 


ROCKEFELLER CENTER SUCCESS 


Women’s Agency Divecter Saw Planned 
Security Necessity While Sears, Roe- 
buck Employment Executive 


The all women agency opened for the 


Penn Mutual Life in Rockefeller Center 
by Leonora E. Olsen has concluded its 
first year by reaching its quota which 


was $1,000,000 of business. Thirteen agents 





LEONORA E. OLSEN 


have desks in this attractive office. The 
company says the agency has been a 
success In every respect 

Miss Olsen was born in the college 
town of Brookings, S. D.; was gradu- 
ated from South Dakota State College 
there; took additional courses at Univer- 
sity of Minnesota. Interested in per- 
sonnel work she joined Sears, Roebuck 
in Chicago where she became personnel 
and employment director, “sometimes 


judge and jury for all 
says a friend of those 
held similar position 


; 
acting as lawyer, 
women employes, 
days. Later she 


for Sears, Roebuck in Philadelphia and 
it was there that she began to appreci- 
ate more than ever the necessity for 


planned security after earning years were 
over; and to feel that insurance fur- 
nished the best method of achieving some 
method of independence for the small 
wage earner 

Ten Years With Sears, Roebuck 
Following ten years with Sears, Roe- 
buck she started her own placing bureau 
in Philadelphia for business and profes- 


sional men and women, later taking over 
the records of the Bureau of Occupation 
for Trained Women 

“By 1929.” Miss Olsen said, “I could 
spot across the room the untrained wom- 
an who needed money and a job. She 
was usually older than most applicants 
(over 40), and still well dressed. Her 
manners were that of a charming hostess. 
And oh, she was so eager! She would 
do anything Begin at the bottom of 
the la I But these spaces were al- 
ready men who 





lled with younger we 
, 


had the additional advantage of train- 
ing, either in college or business school. 
And there was no place for her who had 
only charm and a social background to 
offer 

“It was then I realized how pitifully 
the women of this country need to plan 
their lives to guard against a sudden 
financial emergency. Previously, I had 
thought that the biggest — I could 
render was to put the right person in 
the right job. But I decided then that 
my greatest service would be to help 


women find security.” 
Went With Penn Mutual in 1930 
Miss Olsen joined the Penn Mutual 


1930 as an agent and in two years was 





Supervisors’ Ass’n 
Organized in Newark 


JOHN C. ELLIOTT PRESIDENT 
New Group Held First Meeting Wednes- 
day; Will Have Monthly Luncheons; 
C. G. Hooper Headed Committee 
: called the Life 
Northern New 
inaugurated Wed- 


\ new association 
Agency Supervisors of 
Jersey was officially 
nesday noon at a luncheon in Newark. 
John C. Elliott of the Penn Mutual Life 
was elected president; J. Leslie Harries, 
Sun Life of Canada, vice-president; and 
J. Stanley Dey, Connecticut General, 
secretary and treasurer. The group wili 
hold meetings on the last Wednesday 
of every month except during the sum- 
mer, discussing the problems of agency 
supervision such as recruiting, training 
and keeping up production of full-time 
men. 

Organization has been going on for 
several weeks under a temporary com- 
mittee the chairman of which was 
Charles G. Hooper of the Massachusetts 
Mutual, a former president of the Life 
Underwriters Association of Northern 
New Jersey. Although it is expected 
that members of the new group will also 
be members of the life underwriters as- 
sociation the new organization is inde- 
pendent and not affiliated with the gen- 
eral association. 

A constitution was presented by Mr. 


Dey, head of that committee, and ac- 
cepted. The nominating committee con- 
sisted of Henry Hunken, Connecticut 


Mutual; William O. Noltie, Penn Mu- 
tual, and Mr. Dey. 
Describing what kind of round-table 


the association should become Mr. 
Hooper said, “We ought to ask each 
other the questions we would if out fishing 
together and remembering problems that 
bother us.” 

Mr. Elliott, the president, has been in 
the life insurance business only since 
1931, all that time with the Gibbs agency 

Newark. 

“INSURANCE AGAINST TAXES” 
Harper’s Magazine Article Reprinted by 
Equitable Society Shows Insurance 
as Safeguard to Estate 

Use of insurance to make up for 
shrinkage in an estate due to taxes and 
siuidietritinn expenses was presented 
in an article by Paul Tomlinson which 
appeared recently in Harper’s Magazine 
and which was reprinted this week in 
Equitable Agency Items. The Equit- 
able Society makes good use of “Insur- 
ance Against Taxes” by showing how 
the company’s Convertible Policy, Option 
A, can be made to fit into the plan out- 
lined by the author. 

The article points out the 
impairing the value of the estate seri- 
ously or even of rendering it insolvent 
through the sale of securities or real es- 
tate in order to pay taxes and adminis- 
tration charges. Life insurance is of- 
fered as the solution. 


danger of 


A. F. GILLIS LUNCHEON 

Provident Mutual Newark agency held 

a luncheon Wednesday on Manager A. 
F. Gillis’ thirteenth anniversary. 


the leading woman producer in her field. 
When the company decided to open the 
New York all-women’s branch she was 
made director. 

The thirteen women members which 
make up the agency’s staff have a widely 
diversified business background. One of 
these life planners was an actress; two 
were real estate brokers; one a social 
secretary; one a teacher; one a house- 
wife; another an advertising woman; one 
a geologist; one a department store buy- 
er; and another a concert singer. To- 
gether, they represent a group which is 
capable of specializing in problems of 
protection for professional and business 
men and women as well as estate con- 
servation for men and women of means. 
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with a promising future is F. 


Son of a policyholder of William M. 


William M. Duff 


INTERESTING QUESTIONS? 


Many Points to Be Considered in Liqui- 
dating Business Interests Through 
Insurance, Says Bendiner 
“Liquidating Business Interests Through 
Life Insurance” was the subject of the 
fourth in a series of educational lectures 
given by the Philadelphia Association of 
Life Underwriters at the Bellevue-Strat- 
ford Hotel. The topics were handled by 

Irvin Bendiner. 

The speaker said many problems arise 
as to the proper arrangement of life 
insurance to accomplish a desired liqui- 
dation. Some questions arising he gave 
as follows: How shall the value of the 
business be periodically adjusted? For 
what amount should the insurance be 
written Shall the amount of the insur- 
ance vary? What type of policy should 
be used? Can already existing life in- 
surance be used? To whom shall the 
insurance be payable—corporation, part- 
nership, individuals, remaining stockhold- 


ers, wife? Who is to pay the premiums ? 


If more than one man’s interest is in- 
volved in what proportion shall premi- 
ums be paid by more than one person? 


Should premiums be paid from corpora- 
tion funds? Who will have rights under 
the policy while it continues; that is, to 
borrow or surrender? What happens to 
any surplus if the insurance exceeds the 
value of the business, and vice-versa? 


JOINS CONTINENTAL AMERICAN 


Ralph Halstead, Group Unit, Travelers, 
Formerly of Cleveland and New York, 
Has Had Extensive Experience 
Ralph Halstead of New York City went 
to Wilmington, Del., this week where he 
joined the forces of the Continental 

American. 
For twelve 
been with the 


years Mr. Halstead has 
Travelers. He _ started 





F. Arthur Johnson, Jr. 
Eleven- Year-Old Boy Pays His Premium 


ee 


to Buy Policy 


of Kane, 


Arthur Johnson, Jr., Pa., who a 


of 11 is a policyholder of the Equitable Life Assurance Society. 


Duff, president of the Edward A, Wood; 
Co., P ittsburgh, he 
decided last year 
to buy a 2 Pay. ‘ 
ment Life policy 
and pay for 
himself. 


] 


In order to ais 


money for the 
premium — Arthy, 
— in a big 


“ay to sell copie 
of Curtis Publish. 


ing Co. 


Period). 
cals. He manage 
to dispos : of 30K 
copies of the Sa’. 
urday Evenin 
Post, plus addi. 
tional copies oj 
The Ladies Hom 
Journal and = The 
Country — Gentle. 


man. 

The boy did his 
own delivering. all 
of his bookkeep- 
ing and 


banking. 


The accompany- 
ing cut is a pie- 
ture of Mr. Duf 
and of F. Arthuy 
Johnson, Je. The 
latter’s ambition js 
some day to hay 
enough _ insurable 
interest to make it 
possible for him 
to own $500,006 of 
life insurance. Mr 
Duff thinks that 
whatever = Arthur 
seeks to accom- 
plish will be car- 
ried out as he has 
all the character- 
istics of success. 


his Own 


with that company in Cleveland where 
he was a field assistant. The company 
transferred him to New York City where 
for a time he was assistant manager of 
the Columbus Circle branch. He was 
then transferred to the home office group 
unit. 





Equitable Society Modifies 
Policyholders’ Non-Med Plan 


The Equitable Society has modified its 
Policyholders’ Non-Medical rules in ac- 
cordance with the company’s experience 
with the plan and changes went into et- 
fect on all applications taken on and 
after March 20. In a letter to general 
agents and agency managers W. W. 
Klingman, vice-president of the company, 
said: 

“Policyholders’ Non-Medical Insurance 
has proven satisfactory in amounts Up 
to $10,000 and for applicants from ages 
21 to 45 inclusive. These age limits will 
therefore, become effective on applica- 
tions made on and after March 20 and 
the total amount which may be issue 
on any life under this plan will be $10, 
000. The entire amount is available with- 
in one year of the date of the last pre 
ceding medical examination, but not more 
than $5,000 will be issued after one year 


from that date, not more than $2,500 
after two years, and none after five 
years. 


“Disability Premium Waiver and - 
cidental Death Benefit features may 
included up to a total limit of $5.00, 
which may be granted during the first 
two years following the examination, o 
$2,500 between two and five years. 

“Other regulations concerning the Pol- 
icyholders’ Non-Medical plan remain as 
printed in the 1935 Rate Book.” 
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Massachusetts Mutual Life 


Insurance Company 
Springfield, Massachusetts 


Organized 1851 


Comparative Summary 


of 


Annual Statement Figures 





ASSETS 
LO FO ox cvcewceeweesdveser vas 


Interest Due and Accrued.............. 
Premiums Due and Accrued............ 


LIABILITIES 


og ere err rr err rere 
Policyholders’ Funds ..............+.. 
Policy Claims in process of settlement... . 
Dividends to Policyholders............. 
pr ere nr ee 
Miscellaneous Liabilities .............. 





Special Reserve ...........-s0eeeeeee 


SURPLUS, Massachusetts Standard... .. 
TOTAL CONTINGENCY FUNDS.... 


December 31, 


December 31, 











$ 15,670,008 


$ 20,129,686 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 
TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 
Policyholders and Beneficiaries 
the sum of 


1933 1934 
$445,678,555  $473,911,284 
11,062,261 12,499,294 
12,274,396 11,978,782 
$469,015,212 $498,389,360 
$364,287,397  $385,437,421 
74,562,638 82,202,769 
1,617,376 1,775,419 
6,693,084 4,885,663 
1,404,090 1,445,849 
320,941 382,828 
$448,885,526 $476,129,949 
4,459,678 4,581,603 
$453,345,204 $480,711,552 


$ 17,677,808 


$ 22,259,411 


During the year 1934 
the Cash Receipts of the Company 


were over 


FORTY MILLION DOLLARS 
SIXTY-THREE MILLION DOLLARS 


in Excess of Disbursements 
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How Reliance Life Bulletin Cameras 
Get News Pictures Told By Editor 


By Robert E. Wood, 
Editor, Reliance Life Bulletin 


The Reliance Life Bulletin for some 
time has attracted attention by the num- 
ber and quality of photographs which it 
presents in its issues. The camera seems 
to be one of the most important contrib- 
utors to the Bulletin, taking “news shots” 
of all kinds, not only presentations of tro- 
phies and speakers in action at conven- 
tions but also such things as Vice-Presi- 
dent H. G. Scott welcoming Wrestler Jim 
Londos to the home office, or girls in the 
home office munching apples sent by West 
Virginia Manager Frank J. Trammell. 
The result is a very lively publication. 

The Eastern Underwriter asked the Bul- 
letin’s editor, Robert E. Wood, to tell how 
the pictures are taken. His answer fol- 
lows: 

If, as these clever Orientals aver, one 
picture is worth 10,000 words, there were 
530,000 “words” in one recent 26-page 
issue of the Reliance Bulletin, exclusive 
of the cover illustrations or the many 
columns of type, but it was a lot easier to 
read than “Anthony Adverse.” 

The editors of the Bulletin, published 
monthly for the field force of the Re- 
liance Life of Pittsburgh, might be ac- 
cused of laboring under the impression 
that type is something used to hold 
photos in a printer’s form, but through 
training and experience they have learned 
that a published photo of an agent is 
more interesting to him than many print- 
ed words, and more convincing ih prov- 
ing to a prospect that his efforts are 
valued by his company. 

Good photos are born, not made. Any- 
one can manipulate the gadgets of a cam- 
era more or less successfully. That’s a 
mere mechanical detail. The most im- 
portant thing, to our mind, is getting 
people to do things that will make an 
interesting picture. 


Four Expert Photographers in Adver- 

tising Department 

Perhaps a little personal background 
of the boys behind the photos in the 
3ulletin might help anyone to under- 
stand why we admit it when accused 
of printing “live” photos. Advertising 
Manager R. C. Braun, through many 
years of amateur experience, has excel- 
lent “photographic sense.” Assistant Ad- 
vertising Manager Norman L. Klages is 
an artist of no mean ability (as witness 
the Bulletin covers beginning with Feb- 
ruary, 1935), Direct Mail Manager French 
V. Anderson is a photographer of virtu- 
ally professional attainments, and the 
editor is a former newspaperman who 
spent ten years of his young life chas- 
ing, posing and snapping “art” to please 
the critical eye of a city editor. 

This personal reference is necessary to 
explain how come you'll find a member 
of the advertising department with a 
camera and photo flash bulb in his hands 
when anything is happening near the 
home office in Pittsburgh. The fact that 
we are notified when something is about 
to happen indicates that those involved 
like to see their photos in print. 

Of course. everything doesn’t happen 
around the home office, but we “cover” 
the major agency conferences and con- 
ventions and through many years have 
pounded away at our field managers to 
call in a photographer when they are 
doing something that will make a picture. 
We get excellent cooperation from our 
managers and agents on this, and it’s 
important 

Using Flashlight Bulbs 

The invention of the photo flash bulb 
permits shots at meetings and banquets 
which would be frowned upon if we were 
still using the old flash powder nuisance. 
We can still remember the patience and 
kindness of Executive Vice-President H. 


G. Scott when, seven years ago, we used 
to fill his office with so much smoke, 
after two photos, that he would have to 
vacate and open the windows for half 
an hour. Today he faces a flash bulb 
with a smile. 

What do we think are interesting pho- 





Use Cartoons Too 








“Yes, dear, I saw Junior playing with 
your rate book, but I didn’t think he’d tear 
out any pages.” 

A cartoon by Norman L. Klages, asso- 
ciate editor, for the Reliance Bulletin. It 
runs with different captions from time to 
time. 





tos for our field force? Let’s skim over 
the January issue for an answer. Here’s 
a layout of a sales conference in Pitts- 
burgh; seven home office executives at 
luncheon, the two chairmen, a snap view 
of one section of the group during a song 
session, and another group inspecting an 
advertising exhibit. On the next page 
are the only two women who spoke at 
the meeting with a background of a di- 
rect mail exhibit. 

Here’s a photo of Jim Londos, the 
wrestling champion, visiting Mr. Scott. 
The fact that a Reliance manager sent 
eight bushels of apples to the home office 
provides the opportunity to show six 
smiling faces of good looking girls 
munching the fruit. An agency confer- 
ence in Cleveland gives eight photos in- 
cluding dozens of people, and a separate 
view of Director of Agencies E. C. Spar- 
ver addressing the meeting. 

Also Local Photographs 

The presentation of a silver trophy in 
Richmond, Va., was shown in a large 
photo taken by a Richmond photographer 
and also a layout of four more intimate 
groups snapped by the editor. The smil- 
ing face of a man who won a Reliance 
gold watch for fifty-two consecutive 
weeks of production makes a fine picture. 
Seven individual photos of home office 
executives as they address by telephone 
a luncheon in Portland, Ore., with a 
group photo of the luncheon listeners 
makes an interesting spread on a double 
page. 

And so on and so on. We don’t use 
the so-called candid camera, but we do 
have an attachment which trips the shut- 
ter and flash gun at the same time and 
therefore are able to snap many photos 
in which the subjects don’t have time to 
get self-conscious and pose. We believe 
such pictures are more interesting than 
posed groups. 

Pardon us for cutting this short but 
we really must dash out and “shoot” an 
agent who has just hung up a 100% re- 
newal record for a year. 


J.S. Thompson’s 8 Points 
On Mutual Benefit’s 1934 


SEVERAL RESPECTS IMPROVED 





New Insurance Paid For, $135,740,718, 
About Equal to 1932 Figure; Mor- 
tality Best Since 1927 





An eight-point summary of the Mutual 
Benefit Life’s business during 1934 is a 
feature of the company’s nintieth anni- 
versary annual statement prepared by 
John S. Thompson, vice-president and 
mathematician of the company. Mr. 
Thompson says: 

The Company’s operations during the 
year 1934, though less eventful than those 
of 1933, have given evidence of improve- 
ment in several respects. The main points 
of interest may be summarized thus: 

New insurance paid for was practically 
the same as in 1932; There has been 
little change in the volume of annuity 
business; The rate of voluntary termina- 
tion after increasing sharply for several 
years, has at last declined, for such term- 
inations are $110,000,000 less than in 1933 
and are less, both absolutely and rela- 
tively, than in 1932, as a result the net 
loss in Insurance in Force was about 
$109,000,000 as compared with a net loss 
of about $169,000,000 in 1933; The ratio 
of actual to expected mortality was 
55.23%, the lowest since 1927; A further 
decrease of about $12,600,000 in Policy 
Loans Outstanding or approximately 9% 
of the amount outstanding January l, 
1934; An increase of about $7,600,000 in 
ledger assets and of about $900,000 in 
Admitted Assets; A net addition of about 
$14,000,000 to our foreclosed real estate 
account, such addition being approxi- 
mately 10% less than in 1933, and an in- 
crease of about $4,150,000 or 16% (book 
value basis) or about $700,000 or 2%% 
(convention value basis) in the surplus 
funds held by the company against de- 
preciaiton or loss of assets and adverse 
fluctuations of interest, mortality and ex- 
pense. 

Percentages on Various Plans 

The new insurance paid for in 1934 
(excluding restorations, increases and 
dividend additions) amount to $135,740,- 
718, almost exactly the same as in 1932. 
This included $71,596,257 on the Ordinary 
Life Increasing Premium plan. The pro- 
portion of business on this plan was thus 
53%. The proportion for the last quarter 
of 1934 was 49%. The proportion of new 
business on the Ordinary Life plan (in- 
cluding increasing premium business) 
was 83% by numbers of policies and 
89% by amounts of insurance. The pro- 
portion of new business on the dividend 
accumulation plan was 46% by numbers 
and 32% by amounts as compared with 
34% and 21% respectively in 1933. 


PLACES LARGE GROUP PLAN 

The Pittsburgh Hotels Corp., operating 
Hotel William Penn and the Fort Pitt 
Hotel in that city, has placed with the 
Equitable Society approximately $1,000,- 
000 of group life insurance and a similar 
amount of group accident and health in- 
surance on its more than 1,000 employes. 
Premiums for the two coverages are paid 
jointly by the corporation and the em- 
ployes. Nearly 100% of the workers ap- 
plied for the protection. 


STORES GET SECURITY PLAN 


L. W. Bailey, president of C. Thomas 
Stores, Inc., with units throughout Min- 
nesota, has announced installation of a 
security plan for the company’s em- 
ployes, underwritten by the Prudential. 
The program includes group life insur- 
ance with double indemnity, group dis- 
memberment sickness and health and a 
pension plan at age 60. The plan is con- 
tributory. 


INDIANA SALES MEETING 
The John Hancock recently held the 
annual sales meeting and banquet for 
Indiana agents of the company at the 
Indianapolis Athletic Club. E. M. White 
of Kokomo, who led the sales campaign, 
was toastmaster. 











Fraternals in 1934 


Some insurance written by the fra 
nals in 1934 follows: , 
American Woodman, Col.......,. $2 
OR eats : na 
R. R. Trainmen Brotherhood...,.. Heth 
Catholic Foresters ................ gti 
ere: ne 
Equitable Reserve ................. 3) ut 
Re Rr rre: Pet 
. oS “Se SR Ras: ryt 
Homesteaders Life ................ ats 
Jr. American Mechanics...........° vant 
Knights of Columbus.............. a 
Lutheran Brotherhood ...........° one . 
to eee ertese: 2c 
Modern Woodmen ................ sean 
National Benefit .................. 4) fn 
Polish Natl All. .................. syne 
Polish Catholic Un... 0.0 0705007.7; Ayr 
IN 8 se draiitipns exacp acacduoace 18.01 
ete, 10.004 
Standard Life Ass’n.............. 0, Pry 
United Workmen, Kansas........__ 5708; 





INHERITANCE TAX PROCEED; | 





Ruling By Milwaukee Court In Estar | 
of Prominent Lawyer Who Carried © 
$270,000 of Insurance 


When the Wisconsin Legislature te 


1921 amended the state inheritance ») 
law to include proceeds of life instranc th 
policies along with real estate, person: 2 
property, etc. Nathan  Glicksman 0 
prominent Milwaukee attorney, carryin q 
policies with an aggregate face value 4 
$45,000, and having at the time a qs 
surrender value of $12,210, decided to x 
his interest in the contracts to his wit 
for the cash value. He wrote a mem, 
andum offering this sale, which was x. 
cepted by his wife, who gave him chec 
to cover the amount. She paid th 
premiums thereafter. Mrs. Glickmy 
originally was named beneficiary in th 
contracts but after the sale the esta: 
was substituted. 

In the settlement of the estate in th 
Milwaukee Probate Court last week, th 
question of whether or not the proceed” 
of the policies were subject to the inher. 
itance tax, amounting to about $l 
arose. The court ruled that the policis 
were payable to the widow rather tha 
to the estate, inasmuch as the widow wa 
the chief beneficiary named in Mr) 
Glicksman’s will, and the insurance pr- 
ceeds, therefore, were not subject to th i 
inheritance tax. The estate, not inclu: 
ing the life insurance, totals $270,000, « 
which an inheritance tax of $17,235 wa) 
fixed. § 








HEADS HARTFORD TERRITORY © 

K. W. Ake, formerly district manage) 
of the Hartford territory for the Reta 
Credit Co., has been appointed district 
sales manager with headquarters © 
Hartford. The Hartford territory is con) 
prised of Hartford, New Haven ai 
Springfield. He wiil devote his time ti) 
sales work under the direction of Vice) 
President Allen Spencer. 

Z. Hanor, formerly assistant mat-7 

ager at Hartford, has been appointei 
manager there. 


DIRECTOR ONCE CO. CLERK 


Col. Robert F. Massie, who has beet 
appointed a director of the Confeder| 
tion Life of Canada representing shart-| 
holders, was once a junior clerk for th) 
Confederation, starting in 1893. He sub 
sequently entered fire insurance and nov) 
heads Massie & Renwick, Ltd. is Car) 
adian manager for many fire compamits,” 
also president of Dominion Fire, the As’ 
bestos Corp. His military title is from) 
actual service; he commanded artillery 
in the World War. 


DR. C. H. WINN RETIRES 
Dr. Charles H. Winn, a medical & 
aminer for the Aetna Life for the pa 
thirty-six years and for ten years medi: 
cal poten in the Boston office, has t 
tired. 


ABE. LINCOLN AGENTS MEET 


Abraham Lincoln Life agents in Chr 
cago have had several meetings with 0 
ficials of the Illinois Bankers Life whit 
has reinsured the former company. 1 
tory, personnel and plans of the Iilinow® 
Bankers are the topics of the confer 
ences. 
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Bragg Asks Annual Seminar 
On Current Trends for C.L.U. 


Expanding the meaning of the C.L.U, 
movement can be brought about through 
the leadership of the individual members 
_Jeadership in production, leadership in 
the quality of business written, in cffi- 
ciently and ethically servicing policy- 
holders and in being a help to the other 
fellow, James Elton Bragg, general agent 
Guardian, told the New York Chapter 
of Chartered Life Underwriters _ this 
week. ' : ae 

He said, “We are not going to elinu- 
nate evils in the business except by lead- 
ing the way to a better appreciation of 
high standards of performance and con- 
duct in our business and by leading the 
public to a better appreciation of life 
insurance. Such leadership must be at- 
tained through demonstrating the abil- 
ity and the qualifications to lead and by 
being the sort of person the other fellow 
wants to follow.” 

Mr. Bragg suggested that the C.L.L 
members sponsor an annual seminar for 
the purpose of keeping themselves post- 
ed on current changes and trends in the 
business, in economics, sociology, politics, 
law and other subjccts—each to be pre- 
sented by an expert. 

C. Lamont Post, president of the chap- 
ter, called for discussion of a proposed 
change in the by-laws of the chapter to 
increase the executive board from three 
to seven members. Benjamin Alk, Hyde 
agency, Penn Mutual, is chairman of the 
committee to draw up the proposed 
amendment. Leroy N. Whitelaw, educa- 
tional director in the metropolitan dis- 
trict for the Prudential, reported that 
the questionnaire on the treatment of 
optional settlements by various compa- 
nies will be ready in time for the May 
meeting. 


NOW LIFE CO. OF AMERICA 








American Insurance Union, Inc., of Co- 
lumbus, O., Takes New Name to 
Distinguish From Fraternal 
Life Insurance Co. of America is the 
new corporate title of the American In- 
surance Union, Inc., legal reserve stock 
company which was formed in 1929 and 
in January, 1931, took over the business 
of the American Insurance Union (fra- 
ternal) of Columbus, O. The change of 
names was made because the difference 
between the former fraternal and the 
present legal reserve organization was not 
evident from the titles. Judge C. S. 
Younger, former Ohio Superintendent of 
Insurance, is president of the company, 
which has as its home office the Amer- 
ican Insurance Union Citadel, a promi- 

nent structure in Columbus. 





CLEVELAND APPOINTMENT 





Wheeler F. Spackman Made Supervisor 
of Agents by Elmer W. Snyder, 
Massachusetts Mutual Life 
Wheeler F. Spackman has been ap- 
pointed supervisor of agents by Elmer 
W. Snyder, one of the Massachusetts 
Mutual's outstanding general agents, es- 

tablished since 1902 in Cleveland. 

Mr. Spackman started his insurance 
career in 1923 with the Edward A. Woods 
Co. After nine years with the Equit- 
able Society in Pittsburgh he joined the 
Herman Moss agency of the same com- 
pany in Cleveland, where for two years 
he was supervisor in charge of agents’ 
training and assisted in general agency 
development. ; 


In his new position as supervisor of 
agents he will assist Mr. Snyder and C. 
E. Pejeau, assistant general agent, in the 
further development of both the agen- 
cys urban and rural territory. 





THEME OF YATES LUNCHEON 
John W. Yates is 40 years old. On 
his birthday, March 20, members of the 
Los Angeles agency, Massachusetts Mu- 
tual, gave him a luncheon, theme of 
which was “Life Begins at 40.” Chester 
O. Fischer, St. Louis, was guest speaker; 


- R. Jamison, toastmaster. 
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T. M. RIEHLE TO BE HOST 


Life Supervisors of New York Will Be 
Guests of National Ass’n Head at 
Garden City April 2 
Theodore M. Riehle, president of the 
National Association of Life Underwrit- 
ers and associate general agent for the 
Equitable Society in New York City, has 
invited life supervisors of New York, 
members of the supervisors’ association, 
to be his guests at a dinner party at 
his home in Garden City, L. I[., next 
Tuesday, April 2. Mr. Riehle has ad- 
dressed the association at several of its 

vegular meetings. 


BEERS-DAWSON SEMINAR 











Two-Day Course to Follow Centennial 
Convention at Boston of New Eng- 
land Mutual Life 
A two-day sales seminar led by Wil- 
liam H. Beers, New York general agent, 
and C. Preston Dawson, educational di- 
rector of the Beers agency, will follow 
the one hundredth anniversary conven- 
tion of the New England Mutual Life. 
Eighty men of those qualified to at- 
tend the convention have enrolled for 
the seminar. Sessions will be led by Mr. 
Beers and Mr. Dawson alternately and 
will be a review of sales ideas and meth- 

ods. 


Many agents of the New England Mu- , 


tual Life have come from out of New 
York City to the Beers agency to take 
the educational course for new men 
which is given there frequently during 
the year. A new school term is to start 
April 8 and run for three weeks. Among 
the guests from various parts of the 
country will be an agent from Honolulu. 


LIFE INSURANCE WEEK ADS 








One of Newspaper Illustrations Selected 
as Poster for the Week; Will Be Four 
Ad Insertions; to Distribute Booklet 

One of the newspaper advertisements 
for Life Insurance Week has been se- 
lected as the poster of the week. It 
shows a man sitting on his porch, with 
his wife and one of their children in the 
background. The caption reads: “No, I 
Don’t Carry Life Insurance—I Own It.” 
The copy tells why he has made life in- 
surance the backbone of his financial 
planning. A slogan, “The sooner you 
plan your future the better your future 
will be,” is carried through the adver- 
tisement. 

In metropolitan centers the advertise- 
ments of Life Insurance Week—there 
will be four—will occupy nearly a half 
page. In cities of smaller size the adver- 
tisements will extend to about a quarter 
page. 

No attempts will be made to obtain 
replies. However, reference will be made 
in each advertisement to a booklet, “How 
to Win Both Ways,” of which more than 
1,000,000 copies will be distributed. 


BANKERS OF IOWA CHANGES 

L. W. Spickard has resigned as De- 
troit agency manager for the Bankers 
Life of Towa and has left for the Pa- 
cific Coast where he will become super- 
visor of the San Francisco agency. He 
has been with the company since 1924. 
The Bankers Life is withdrawing from 
active solicitation in North Dakota and 
will close its Fargo office Monday. Sam 
H. Bright, state manager, will become 
supervisor of the Spokane, Wash., office. 


TALKS INSURANCE TO TEACHERS 

Eugene E. Maneck. who is with the 
Pershing Square office of the Keane- 
Patterson Agencies. Massachusetts Mu- 
tual, New York City. spoke yesterday 
before a large gathering of teachers in 
New Rochelle, N. Y., on the property 
values of life insurance. Mr. Maneck 
is a member of the public relations com- 
mittee of the Life Underwriters’ Asso- 
ciation of New York City. 











A bill to regulate insurance benefits 
paid by non-profit’ associations was 
nassed by the New Jersey State Assem- 
bly last week. ~ 





BUCKNER WRITES OF COOLIDGE 





President of New York Life Contributes 
to Symposium in Good Housekeeping 
on the Real Calvin Coolidge 

No director of the New York Life was 
ever more faithful to his duties than 
Calvin Coolidge, said Thomas A. Buck- 
ner, president of the New York Life, 
in contributing to the symposium of for- 
mer associates of the ex-President in 
the April number of Good Housekcep- 
ing in which magazine Grace Coolidge 
is writing a series of articles on “The 
Reai Calvin Coolidge.” 

Mr. Buckner said that during nearly 


four years he missed only two or thre« 
meetings, absences because of his being 
in the Far West. He was most 
ous with his time, attending many of 
the company’s conventions of agents and 
managers. Contrary to the impression 
that prevails in some quarters, Mr. Coo 
lidge received only nominal fees for at 
tending meetings, totaling $900 a year 


gener 


“At our mectings of agents and man- 
agers,” said Mr. Buckner, “Mr. Coolidge 
was a gracious and genial mixer. Be 
tween sessions he was usually surrounded 
by agents, many of whom had cameras, 
and who today treasure his autograph 
or a photograph.” 














life insurance in America. 


to countless homes. 











ELDOM does a new principle of great social importance 

burst dazzlingly upon the world. 
* Rather, it starts as a faint light wavering in the wind. 
{ That first candle, lighted by Judge Willard Phillips, 
founder of the New England Mutual, in Boston one hun- 
dred years ago, caused little comment at the time. But 
its flame brightened as it was communicated to others. 
With the passing of years it has become a beacon of 
security making one of the happiest points in social 
progress . . . the establishment of the principle of mutual 


{This year New England Mutual celebrates its one 
hundredth charter anniversary—the birthday of Amer- 
ica’s first mutual life insurance charter—granted by 
Massachusetts in 1835. An event of marked importance 
in the history of American progress. 

{{ Always through those hundred years, despite every 
social, political, and economic vicissitude through which 
America has passed, New England Mutual has grown in 
size and strength. It is impossible to picture the burdens 
of sorrow it has lightened—the comfort it has brought 


‘| Of the future, only this need be said: New England 
Mutual today provides a means of insuring your future 
that is as safe as any human institution can be. 

§ New England Mutual is synonymous with safety. 


NEW ENGLAND MUTUAL 
Life Insurance Company of BOSTON 


GEORGE WILLARD SMITH, President 


(CHARTERED 18335 
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Provident Mutual Has 
Seventieth Birthday 


FIELD FORCE AT HOME OFFICE 





Company Was Organized By Group of 
Members of Society of Friends In- 
spired by English Institution 





The Provident Mutual Life observed 
its 70th birthday on March 22. It was 
organized in 1865 by a group of members 


of the Society of Friends (Quakers) 
President M 4. Linton welcomed 
agents and general agents from a num- 
ber of cities, who spent the day at the 
Home Office in Philadeiphia. One of 
the guests was Fred Bremier, Curtis 
Publishing Co., who presented some in- 
teresting results of the buyer's survey 
made by that company. The study was 
to determine the reaction of the aver- 
age person to life insurance and solici- 


tation for it 

The application of the features of the 
Provident’s new Family Income Contract 
to meet the needs in many homes was 
outlined by Paul Loder, general agent, 
Philadelphia. “The 1-2 Interview,” ad- 
vocated by William B. Stormfeltz, man- 
ager of the Wilmington office, illustrated 
the desirability of devoting the first in- 
terview entirely to fact-finding without 
an attempt to sell. 

Entertaining Program 

The program was both 
and exceedingly instructive. Several of 
the plays, first produced by various 
agents and their wives at the Provident 
Leaders Club convention in St. Peters- 
burg, were repeated. One play, entitled 
“Sentenced,” had to de with a life in- 
surance agent suing himself in court for 
wasting his own time. The agent en- 
acted the part of both the plaintiff and 


entertaining 


the defendant. Each of these person- 
alities had an attorney, and of course 
there was a judge. The audience was 
the jury. 


“The Strange Interview” was given by 
Louis F. Paret, general agent, who as- 
sumed the role of an agent, and H. H. 
McBratney, supervisor, acting as the 
prospect, in a novel sales interview. It 
simulated Eugene O’Neil’s “Strange In- 
terlude” in that both agent and prospect 
spoke his thoughts in an “aside” before 
each reply. Mr. Paret finally got an ap- 
plication from his hard-boiled prospect. 

Start of the Company 

In 1865 business conditions were bad 
and the outlook for the future was dull 
when a group of prominent Philadel- 
phians, members of the Society of 
Friends, became very interested in the 
Friends’ Provident Institution, of Brad- 
ford, England, an organization for in- 
suring lives, which had been founded in 
1832, and which had attained conspicu- 
ous success. 

This group felt that the organization 
of a similar company in their city could 
do much to alleviate the sufferings and 
the hardships which they knew to exist. 
They belicved also that this benefit could 
be extended people throughout the 
United States. 

\fter a preliminary meeting, organiz- 
ation was effected in the basement of a 
store at 247 South Third Street, Phila- 
delphia, and The Provident Life & Trust 
Co. was incorporated March 22, 1865. 
The first president, Samuel R. Shipley, 


to 
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ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@Complete Substandard and automatic Rein- 
surance facilities embrace so wide a field 
issuance — regardless of 
size —is the rule and not the exception. 














successfully guided the company through 
the formative period. 


The First Investment 


The first investment made by the com- 
pany was in United States Government 
5-20’s. At the end of the year 1865 the 
first report showed that 70 policies had 
been issued for $324,000 of life insur- 
ance. In another year, this amount had 
increased to $1,658,000 and in the follow- 
ing year to $4,027,000. The growth was 
steady and at the present time the life 
insurance in force amounts to nearly 
one billion. 

In 1922 the company divested itself of 
the trust business, which was taken over 
by the Provident Trust Co., and it be- 
came the Provident Mutual Life Insur- 
ance Co. of Philadelphia. 

Steady growth from the beginning 
necessitated moving to new and larger 
quarters at four different periods. In 
1928 Provident Mutual moved into its 
present building at 46th and Market 
Streets, in Philadelphia, which was de- 
signed in layout and equipment for the 
most efficient and economical operation 
possible, with provision for future expan- 
sion. 

Samuel R. Shipley, the first president, 
directed the affairs of the company for 
forty years and was succeeded in the 


presidency in 1906 by Asa S. Wing, who 
had been with the Provident since 167. 
Mr. Wing died in 1931, after directing 
the company for twenty-five years, and 
was succeeded by M. A. Linton, the 
present head of Provident Mutual. 





NEW INDIANAPOLIS COMPANY 


Standard Life’s President Is Harry G. 
Leslie, Former Governor of State; 
Executive Personnel 

Standard Life of Indianapolis will be- 
gin business early in April. The presi- 
dent is Harry G. Leslie, former governor 
of Indiana and former Purdue University 
football star. Floyd E. Williamson, for- 
mer auditor of Indiana, and John W. 
Cherry are vice-presidents. Cherry was 
recently vice-president of the United 
States Mutual Life of Chicago. E. J. 
Barker, former secretary of the Indiana 
Board of Agriculture, is treasurer, and 
George F. Flagg, formerly state agent 
of the Wisconsin National Life, is secre- 
tary. Dr. James W. Canaday of Indian- 
apolis is chief medical director and 
Haight, Davis & Haight are consulting 


actuaries. Temporary offices are in the 
Guaranty building. Ail stock is owned 
in Indiana. 





Canadian Life Ins. Week 
To Be Same Time as in U. §, 


Life Insurance Week in Canada this 
year will be the same as in the United 
States—May 13 to 18. An advisory com. 
mittee has been formed as follows: chair. 
man, George H. Hunt, superintendent of 
agencies, Imperial Life, Toronto; Jobp 
Appleton, secretary-treasurer of the Cap. 
adian Life Insurance Officers’ Associa. 
tion; W. A. Kennedy, Winnipeg, preg. 
dent of the Life Underwriters’ Associa. 
tion of Canada; A. Gordon Nairn, field 
supervisor of the Life Underwriters’ As. 
sociation, and executives of the compa- 
nies. A working committee is composed 
as follows: chairman, E. Morton, adyer. 
tising manager of the North American 
Life and president of the Life Insuranee 
Advertising Association; Walter A. Wi. 
lison of the J. A. McLaren Advertising 
Agency; L. W. Dunstall, secretary of 
the Life Underwriters’ Association of 
Canada: and advertising managers of the 
companies. 


BANKER DISCUSSES ANNUITIES 








Writer in Magazine Finds Contracts 
Still Good Investments After Rate 
Changes; Answers Questions 


Banking, journal of the American 
3ankers Association, in its March issue 
carried an article on “Annuities in a 
Pension Era” by George R. Boyles, pres- 
ident of the Merchants National Bank in 
Chicago, discussing what a banker should 
say when asked for advice about the 
present wisdom of investing in annuities 
under the higher rates and participating 
forms. Mr. Boyles finds annuities still 
good investments. He reviews the changes 
in contracts and rates that have been 
made recently. 

New issues of the booklet “When De- 
positors Ask About Life Insurance” are 
still being printed and distributed by 
Banking, the demand each month being 
greater than the month before. 





MUTUAL BENEFIT ANNUITIES 





New Forms and Rates Effective April 
1; Add Cash Refund Contract With 
Annual Premiums, Deferred Basis 

The Mutual Benefit Life new annuity 
forms and annuity rates will be effective 
April 1, according to J. S. Thompson, 
vice-president and mathematician. The 
new forms eliminate the pro rata pay- 
ment for the period between the date of 
death and the date of the last regular 
annuity payment preceding death, and 
show other minor changes from the an- 
auity contracts formerly written by the 
company. A new contract now to be 
issued for the first time by the Mutual 
3enefit is a cash refund deferred annuity 
with annual premiums. The new annuity 
rates have been developed on the confer- 
ence basis. 





INDIANAPOLIS LIFE CHANGES 

Albert H. Kahler, who has been gen- 
eral agent of the Indianapolis Life for 
central Illinois, has been appointed su- 
perintendent of agents. Irving Palmer, 
agency secretary, and F. D. Brosnan, 
field supervisor, were appointed assistant 
agency managers. Doyle Zaring, assist- 
ant secretary, was made agency secre- 
tary, and E. F. Kepner became assistant 
agency secretary. 
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from birth to 65 next birthday. 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE, 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 











NORTH CAROLINA 


R. S. Plummer, for many years a successful Supervisor for this Com- 
pany in Philadelphia, is returning to his native North Carolina. 
Mr. Plummer will have openings for General Agents in several 
North Carolina cities (Charlotte excluded). 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. 
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— 
eek [Southern Round Table 
inU.s | To Meet in Richmond 
inada this 
he United MURPHY PROGRAM CHAIRMAN 
a re. Agency Officers and Associates to Fol- 
et. alr. low With Gathering at Virginia Beach; 
ito; Jae Will Visit Historic Sites 
- > John 
| “ Can. The Southern Round Table of the Lite 
eg — \dvertisers’ Association will meet in 
| y Pete. Richmond, Va., April 29-30. This gath- 
sire, 4 ering will be followed by a meeting 
iters’ eld of agency officers and their associates 
e pe: te Sat the Cavalier Hotel at Virginia Beach 
con -Mpa- B\fay 1-2. The trip from Richmond to 
n — the coast will be made by automobile on 
Amaetil the afternoon of April 30, thus giving 
nema the delegates the opportunity to see 
A Wie Jamestown Island, where excavations by 
verti the Federal government have just brought 
tans new discoveries to light, remodeled Wil- 
aan of liamsburg, and historic Yorktown. 
— a Ns The program for the Southern Round 
the BE table is now being formulated by John 
'W. Murphy, public relations manager, 
J f Pan-American Life, chairman of that 
a group. Emmett Russell, Jr., manager, 
~lievholders’ service division, Life & 
1h ) Casualty Co. of Tennessee, is chairman 


os © of exhibits committee; and the silver cup 
: ) of the Round Table, won last year by 

‘Mmerican | the Pilot Life, will again be the object 

ch Issue | of competition by the exhibitors. 

Ss in a § Members of the Southern Round Ta- 

CS, pres- fe: will register at the John Marshall 


Bank in "Hotel in Richmond early on Monday, 
r should > April 29, and will be in session both 
out the [morning and afternoon. At noon the 
nnuities | Richmond Association of Life Under- 
cipating $F writers will convene for luncheon with 
_ still Pthe visiting advertising men. Following 
changes the conclusion of the afternoon session, 
e been Bithe delegates will motor to the subur- 
"ban summer residence of John H. Garey, 
bed De- "assistant secretary of the Life Insurance 
ce are | (Co. of Virginia, where there will be a 
ted by FB harbecue. 
1 being The session on Tuesday morning, April 
30, will bring together advertising, con- 
servation and agency men, and topics of 
ES =F interest to all groups will be discussed. 
, | Immediately following luncheon, the en- 
: April tire party will drive to the coast, arriv- 
With ing at the Hotel Cavalier at Virginia 
sis Beach in time for dinner. 
nnuity | Program for the meetng of the agency 
fective |} men on May 1 and 2 is being prepared 
npson, | by Kenneth R. Miller of the staff of the 
The | Life Insurance Sales Research Bureau 
1 pay- | and will be more comprehensive than that 


egular limited to conservation matters. 
, and Arrangements for the care of the dele- 
gates at Richmond and Virginia Beach 


ate of fi last year at Greensboro, which was 


1e an- 
yy the are in the hands of Robert G. Richards, 
to be | agency secretary Atlantic Life and sec- 
[utual | retary of the Southern Round Table, to 
inuity | whom all requests for information about 


inuity ff registration, schedules and related mat- 
nfer- f ters should be directed. 


YOUNG & CAPPS GROWING 





ES 

gen- Fidelity Mutual Agency in Midtown 

» for N. Y. Take Larger Space; Busi- 

1 su- ness 25% Ahead for Year 

Imer, | Young & Capps, representing the Fi- 

snan, I delity Mutual Life as managers in mid- 

stant | town New York City, are completing 

ssist- | their fifth year with the company by 

ecre- taking new quarters in the Chrysler 

stant Building providing 50% more floor space 
than previously in the same building. 

= The agency now has seventeen full time 


- agents and for the first three months of 
1935 shows 25% increase in paid-for pro- 
duction over the same period of 1934. 





APPOINTS H. S. FREEMAN 
Atlantic Agency, Inc., general agents 
for the Atlantic Life for Virginia and 
the District of Columbia, announces the 
appointment of Hamner G. Freeman as 
Supervisor for the territory covered by 
the general agency. . ; 





_ CANADA LIFE VETERAN 
ar J. Sheppard, assistant secretary of 
the Canada Life, has been thirty-five 
years with the company. 

















SUCCESS OF FORMER NURSE 


Elizabeth Bower, Equitable Society, Has 
Sold Annuities to Vincent Astor, 
Secretary of Elihu Root 
and Others 


One of the most successful agents in 
town writing annuities is Elizabeth 
Bower of the Equitable Life Assurance 
Society. She is the agent who sold an 
annuity to Vincent Astor recently. Her 


contact with him had been as a nurse 
attending a member of his family. He 
wanted to put the stamp of his approval 
on her new work. Recently she closed 
a substantial annuity for Elihu Root’s 
secretary. Her contacts have been 
largely with persons of some distinction, 
and she has presented the subject of life 
insurance and annuities in an intelligent 
manner. From October, 1934, to March 
15, she paid for $125,000 of business on 
thirty-three lives. 

Miss Bower became an_ insurance 
agent not only because insurance ap- 
pealed to her, but she thought it desir- 
able to work on something which would 
allow her more freedom in the control 
of her working hours than nursing did. 
Her first interest in insurance came 
when a woman agent sold her an an- 
nuity. 

Miss Bower is with the Franklin H. 
Devitt agency, 60 East Forty-second 
Street. 





EXEMPT FROM TAXATION 


A fraternal association organized ex- 
clusively for charitable and benevolent 
purposes, whose entire income is ex- 
clusively devoted to the support and care 
of worthy and indigent members of the 
fraternity, their wives, widows or or- 
phans, 1s, under Section 7, subdivision 4, 
of the tax law, entitled to exemption 
from taxation of its reality, was the rul- 
ing in the case of B’nai B’rith Club, Inc., 
v. the City of New York, of the Appel- 
late Division in New York recently. 
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“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


—of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


EOPLE 37 YEA 


INTERMEDIATE SERVING THE PRD CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 





JERSEY CITY, N. J. 


GROUP 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 


30 YEARS WITH COLUMBIAN 
Vice-President William H. Brown Was 
for Nine Years with Massachusetts 
Department; Is President of Bos- 
ton Y. M. C. U. 

William H. Brown, vice-president and 
secretary, Columbian National, has been 
with that company thirty years. He be- 
gan his career with the Boston Young 
Men’s Christian Union. Next, went with 
the Massachusetts Board of Charities. 
After four years with that board he 
joined the Massachusetts Insurance De- 
partment. He was chief examiner for 

nine years. 

In 1905 he resigned to become secre- 
tary of the Columbian National Life; 
was treasurer for a time; and in 1919 
was elected second vice-president, later 
being elected vice-president. He has been 
a director since 1908. 

Mr. Brown is president and treasurer 
of the Boston Young Men’s Christian 
Union. 
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The Sun Life Assurance Company of Canada was incorporated in 1865. 


It has maintained an active organization in the United States for 38 
years. Its progress in the United States has been steady and con- 
sistent, its American clients now numbering a very large proportion 


of its million policyholders. 


It is licensed in 39 states, in the District of Columbia and the Territory 
of Hawaii and maintains fifty-five branch offices in the United 
States, giving coast to coast service. 


Payments due under United States policies are made in United States 
currency either at the branch office through which the application 


was made or at the branch office at which the 
at the time of settlement—whichever best suits t 


policyholder or beneficiary. 


— is recorded 
e convenience of 


The Sun Life keeps on deposit with United States trustees approved securities 


to the value of its net liability to American policyholders. 
absolute protection to policyholders in the United States is assured. 








In this way 


SUN LIFE ASSURANCE COMPANY OF CANADA 
HEAD OFFICE 


MONTREAL 





Savings Bank Bill Brought Up 
Again in N. Y. Legislature 


A bill was introduced in the New York 
assembly March 21 by Paul R. Taylor 
of Rochester to permit savings banks to 
establish insurance departments and to 
engage in writing of life insurance. The 


bill contains about the same language 
as the measure introduced last year 
which failed of passage except that it 


amends the banking instead of the in- 
surance law, and except that it pro- 
vides that the Superintendent of Insur- 
ance shall appoint medical and actuarial 
examiners for the various life depart- 
ments of savings banks whose compen- 
sation is to be paid by such departments 
and not by the state. 


KASSOFF AGENCY GROWING 








Mutual Life Branch in Empire State 
Building Paying for 50% More 
Lives in First Quarter 
The John L. Kassoff agency of the 
Mutual Life in the Empire State Build- 
ing, New York City, is paying for 50% 
more lives in the first quarter of 1935 
than in that quarter of 1934. The acen- 
cy was started from scratch on May 1, 
1932, when Mr. Kassoff came to New 
York from Cincinnati, O. He has been 
with the company for twenty years. Sev- 
eral others in the personnel are also 
from Ohio. Since its first anniversary 
the agency has published a monthly bul- 
letin, Kassoff’s Comments. S. Fels Hecht 
and Wilbert I. Yaegers are agency or- 

ganizer and instructor respectively. 





LOS ANGELES SPEAKERS 

The speakers at the recent All South- 
ern California Sales Congress, Los An- 
geles, March 18, were President Theo- 
dore M. Riehle, National Association of 
Life Underwriters; Vincent Coffin, su- 
perintendent of agents, Connecticut Mu- 
tual; Chester O. Fischer, St. Louis gen- 
eral agent, Massachusetts Mutual; Har- 
old J. Cummings, vice-president, Minne- 
sota Life; Grant Taggart, million dollar 
producer of the California-Western 
States Life at Cowley, Wyo., and Rey 
James Whitcomb Brougher, Jr., Califor- 


nia radio speaker. 


BLEETSTEIN IN PHILADELPHIA 
Abraham Blectstein, agency manager, 
Equitable Society, New York City, re- 
cently addressed a campaign rally and 
agency meeting of the M. Mitnick agen 
cy, Equitable Society, Philadelphia. Th« 
Mitnick agency is celebrating its fifth 
anniversary. So far in 1935 the Bleet- 
stein agency is the company leader in 
the New York metropolitan district 


TALKS IN RICHMOND 
Holgar J. Johnson, Penn Mutual, 
Pittsburgh, was the principal speaker at 
the March meeting of the Richmond, 
Va., Association. He talked about insur- 

ance from the investment angle. 
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Allen & Schmidt Agency 


WILL BECOME SALES MANAGER 
Former General Agent in Syracuce, 
Bronx and Westchester County; Ex- 
tensive Greater New York Experience 
Goewey, former president of 
the Syracuse Life Underwriters’ Asso- 
ciation, at one time a general agent, and 
a man who has had unusual and valuabl 

-— 


Ray E 





RAY E 


GOEWEY 


life insurance contacts in Greater New 
York, is to become sales manager of Al- 
len & Schmidt, general agents New Eng- 
land Mutual, 217 Broadway, New York 

\ graduate of Colgate University, class 
of ’20, Mr. Goewey served in the World 
War in the aviation corps. His first in- 
surance connection was with the Aetna 
Life & Affiliated Companies as auditor 
in 1921. In 1926 he became supervisor 
in the Aetna Life’s general agency at 
100 William Street \ year later the 
Aetna made him general agent in the 
Bronx and Westchester County where 
starting from scratch his agency devel- 
oped from the outside ten full-time men 


and paid for $1,500,000 the first year 
In 1928 he went to Syracuse as assist- 
ant general agent in the agency which 
had originally been started by K. A. 
Luther. In 1931 under a home office 
handicap competition the Syracuse agen- 
cy rose from seventy-third to seventh 
place. In 1932 he became general agent 


of the Connecticut General in Syracuse 
and while there was elected president ot 


the Syracuse association 
Returns to New York 
Mr. Goewey was transferred to the 
Connecticut General’s agency at 225 
Broadway, New York, on May 7, 1934, 


and became manager of the brokerage 
department. From May 7, 1931, to De- 
cember 31 his department submitted $2,- 
881,620 of business and from January 1 
to March 21 $1,303,225. He has spoken 
before a number of meetings of life un- 
derwriters’ associations and has written 
numerous magazine articles 


TO HOLD PALESTINE DINNER 

The Insurance Club for Palestine will 
hold a dinner at the Hotel Edison, New 
York City, on April 11. The club has 
been organized in the past few weeks by 
managers and agents interested in Pal- 
estine. Chairman for the dinner is Isa- 
dor Hirschfeld and treasurer is Abraham 
Rosenstein. Both are managers for the 
Equitable Society. David T. Hersch, Se- 
curity Mutual general agent, is secretary, 
and vice-presidents are Ed Weingart, 
assistant general agent, Wolfson agency, 
serkshire, and Maurice Stolzman, mana- 
ver for the John Hancock Mutual Life in 
Flushing, L. | 


R. E. Goewey To Go With 
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MORE SIGNATORY COMPANIES 
Nine Have Signed Replacement Agree- 
ment Since December 12, 1934, 
Making Ninety-five in All 
Chairman Frank L. Jones, committee 
on replacement, Association of Life 
\gency Officers, announces that the sig- 


natory companies now number ninety- 
five. The new. signatory companies, 
which have signed since December 12, 


1934, are as follows: 

Great Western, Des Moines; Liberty National, 
Alabama; Midland Mutual, Columbus, O.; 
itan Life, Providence; Union Labor Life, Wash- 


Wash- 


Pur- 


United Mutual Life, Indianapolis; 
ington National, 

With the Liberty National the agree- 
ment does not apply to Industrial insur- 
ance, Intermediate insurance and term 
vhere the term is for a period of ten 
years or less. 


ington ; 
Chicago. 


Midland 


desirous of 


In the Mutual 


While 


speciic 


Signing says: 


we are not making any 


reservation of behalf of 


feel that 


exception on 
we should have the 
extent of 


signatory 


this company we 


privilege of reciprocating to the ‘any 


exceptions noted by any other com 


panies. 


GEORCE H. CHACE TO TALK 
The Van Vliet & Keer agency of the 
Prudential in Newark will hold a lunch- 
eon meeting next Friday, April 5, at the 
Newark Athletic Club at which Assist- 
ant Secretary George H. Chace will be 
the speaker. Fifteen members of the 
avency will be guests of Messrs. Van 
Vliet and Keer for a week-end in Atlan- 
tic City starting April 18. 

NEW ARRIVAL AT PRESS HOME 

\. Aaron Press, assistant manager P 
R. Garrison office of the Prudential at 
217 Broadway, New York City, and Mrs 
announce the arrival of a son at 
their home on Monday morning of thts 


vreek 


Press 





wd 





Joseph T. Chilton, commercial artist of 


New York and Plainfield, N. J., has 
twenty-seven policies of life insuranc¢ 
covering himself and family and none of 
them has lapsed despite the fact that 


he had done little work during the past 
few years until six months ago. 

Mr. Chilton, a Mayflower descendant, 
creator of many poster ads seen in the 
subway and trolley cars, gradually built 
up this insurance state during the boom 
\ll of the policies were written 
by Willard S. Smith of the 
Prudential in Plainfield, now retired. 

The Mr. Chilton total 
$22,351; those on Mrs. Chilton add 
to $3,195, while three children, running 


years. 

one agent, 
policies on 
up 


BEHIN 
THE 


5 bs 


RELIANCE LIFE 
FINANCIAL STRENGTH 


Behind the field force of Reliance Life is a Company with assets 
exceeding $86,000,000 and more than $400,000,000 of life insurance in 


force. 
second to none. 


Reliance assets increased more than $5,000,000 in 1934. 


It is not the largest company, but in financial soundness it is 


Payments 


to policyholders exceeded $10,000,000 and were paid out of income during 


the year. 


New life insurance paid for showed a gain every month of 


1934, compared with the corresponding month of 1933, and the increase 


for the year was 31.6%. 


The Thirty-first Annual Report of Reliance Life, just off the press, 
contains this paragraph: “With its excellent financial structure, its effi- 
cient national organization and complete line of life, accident and health 
insurance, designed to fit every human need for financial protection and 
investment, Reliance Life is equipped to take a major part in public ser- 
vice in 1935 and in the years to come.” 
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from 
$1,050, $990 and $580 (face value on th! 
younger children’s policies, although no § 
payable on death claim until a later age). § 


In addition Mr. Chilton carries an x. © 


in moe to 4, are covered fo! 


cident policy for $10,000. Some of the 

policies are Ordinary, some Industrial 

\mong other things the policies will pro. # 
vide a substantial retirement income fol 
Mr. Chilton fifteen years from now, ani) 
this is one of the policies he and Mrs 

Chilton most appreciate. 

“After having been able to carry these | 
policies through the trying times of the! 
past few years we feel that we'll be able} 
to carry them through to maturity, and § 
reap the benefits,” says Mr. Chilton ® 
“It’s given us a great feeling of security 
and a feeling of relief to know that 
we've had these policies in back of us” 





HONOR FOREIGN EDUCATORS 
American University Teachers of Insur 
ance Elect to Honorary Membership 
Six Eminent Professors 
The American Association of Univer. | 
sity Teachers of Insurance has elected 
to honorary membership the following 
educators who live in foreign countries 
England: C. E. Golding, director, Mur- 
ray Mackay, Ltd.; E. W. Humphrey, sec- 
retary Chartered Insurance _ Institute; 
France: Maurice Picard, professor on the 
Faculty of Law of Paris; Paul Sumien, 


The Tr 
urday Ev 
featuring 
and his « 
one of the 
advertiser 
some tim 
large nur 
from age! 
© been so | 
; in Collier 


professor in the School of Political Sc- ' ads to be 
ence; Germany: Alfred Manes, interna- The pr 
tionally known university instructor ani prepared 
author of many works; Japan: Yoshi-) is create 
muchi Miura, professor Chuo University; © ideas hav 


Sho-Taburo Mori, professor Tokyo In- 
perial University. 


ad. Eacl 








EIGHT REGIONAL SCHOOLS | , BEA 
Four home office officials of Equitable dtu & 
ot Iowa will conduct a series of eight D Finlas 
regional schools for agents throughout ba aitiede 
the United States. They will be directed rac sh 
by H. E. Aldrich, vice-president, assistet Oklaho | 
at each point by R. E. Fuller, E. E yee niger 
Cooper and F. C. Irwin. Atlantic City | “an 
school will be on April 26-27. Firs B Fred Ww. 
school will be in Denver. Vandever: 
ar H. eo 
Poe, Mr. 
N. Y. U. Course 
(Continued from Page 1) = 
— York, and Professors Foster and f tern cr 
Jewey. iati 
Will Also Interest C.L.U. Candidates — 
In planning the course the univers! } seryed ¢ 
also has in mind that a great many MlB the Mut 
in the insurance business would like © § Norman 
complete the examinations for the Chat’) presiden 
tered Life Underwriter degree in a fe®F) treasure; 
sonably short time. Therefore, they a) bysiness 
offering a certificate to students whof 

complete three years of the evenmey C 
course of study or two years of the day- ' Leslie 
time course. Courses are arranged %§ Life fo, 
that students will be prepared to take final ex: 


certain of the C.L.U. exams as they proj 


gress. 


) stitute co 
| 4 degre 
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How in the world did he ever contrive 
To ake such 2 ep at age siary-fve? 


*k of us”! “ 
rr ‘tm an the meantime. 
The father « ye 7 ph 
is wife, also protect his chikire: le can use Life in. 
ATORS his wit protect hi ». Hoe 
of Insur. : 
bership The Travelers pictorial ad in the Sat- 
: Uni urday Evening Post of a few weeks ago 
re featuring an agent, “Harrison Hodge,” 
S electeiF and his experiences with clients, made 


following 
countries 
tor, Mur- 


one of the biggest hits ever made by any 
advertisement in a general magazine for 
some time. The Travelers received a 


irey, se- large number of letters on the subject 
Institute; © from agents. In fact, the response has 
or on the § been so heavy the ad is to be repeated 
‘Sumien, f in Collier’s on April 13, the first of these 
tical Sci: § ads to be run in a second publication. 
interna- The present series of messages is not 
ctor ani prepared on a strict schedule. Each ad 
Yoshi-— is created as a unit, although several 


liversity 


ideas have expanded into more than one 
kyo Im- i 


ad. Each ties in with the editorial pol- 





BEACON LIFE EXPANDING 


eee | At a recent meeting: of stockholders 
of ewht | of the Beacon Life of Tulsa, Okla., John 
-oughout D. Finlayson, president of the company, 
directed reported that the company is expanding 
assisted through agencies being dev eloped in 
EE Oklahoma and Texas and that_business 
tic City | during the past year increased 20%. Di- 
yp tectors elected at the meeting include 


Firs | Fred W. Insull, W. S. Symonds, W. A. 
Vandever, W. G. Skelly, C. W. Flint, 
H. N. Greus, R. Otis McClintock, L. M. 
> Poe, Mr. Finlayson and C. A. Mayo. 
se a a aA 
HEADS LOUISVILLE ASSOCIATION 
William M. Cotton, Equitable Life, has 
been elected president of the Louisville 
Association of Life Underwriters, suc- 
ceeding R. B. Ferguson, Aetna, who had 
served two terms. George Weather of 
the Mutual Life, N. Y., and J. Coleman 


ter and 


didates 
liversity 
ny met § 















like to - 

e ‘Char Norman, Penn Mutual, were elected vice- 
er Presidents and Byrne Morgan secretary- 
hey ary weasurer. Mr. Norman has been in the 
ts whol lusiness less than two years. 

-vening 

a GETS ACLS. DEGREE 

ced #f Leslie J. Hogg, with the Great-West 
to tale — for sixteen years, has passed the 
-y ae nal examinations of the Chartered In- 





stitute of Secretaries, London, receiving 
a degree of A.C.IS. 












“The besedaid schemes o mice an? men 
Gang aft agley, 
“Ant bea’ us nought but grief an’ pain, 


# 
or promis d joy! 


and fifty years ago, when that was written, as 
n today, Since then the ingenious have 
nce a long way on the road to perfection. 
gang agley” as often as they once 


A ND MEN coukin't do as much about it a handred 


ca retirement income as well as 


an, with the same policies that protect 


s is the story of Harrison Hodge, 
A’‘man whom some Ut your neighbors dodge. 





" Che American Siagesing for March 1935 


” é This college boy's name is Jonathan Tare, 
Compleung bi: OF your at Stare 
“His dad must be wealthy,” did we hear someone . 
guess? . 
: a _ —— re. 


surance to accumulate the funds fur college educations 
if he lives, assure them if he dues not. 

Fire insurance possible the purchase of a 
home where part of the capital has to be borrowed. 
Fire and Liabiliry insurance make it safe for a family to 
have a substantial part of savings in a home. 

Automobile’ and Accident insarance make it safe for 
a family to own and operate a car. 

Fvery family can use insurance to make dreams 
come truc. LCs sensible to consider the future from time 
to time, and to consider your duty toward your family. 
Iris cqually sensible tu listen tothe recommenstations of a 

enone { " 








usband, happy and hepetul, can provide ineurene 
ah i c 


e re Plans need not “gang agley"’ 
Moral: Insure in The Travelers 
The Travelers Insurance Company, The Travelers 
Indemaity Company, The Travelers Fire 
Company, Harttord, Connecticut. All forms of Life, . 
Casualty and Fire insurance, 





icy of the publication in which it is to 
be pointed; for instance, an ad for the 
National Geographic has a geographical 
illustration and message about heading 
up an unexplored river. 

Another of the Travelers ads to at- 
tract much attention was that appearing 
in last month’s issue of the American 
Magazine. It illustrates Bobby Burns 
lines about “the best laid plans of mice 
and men gang aft agley.” The coloring 
of the illustration has been commented 
on as among the most remarkable ever 
printed in a national publication ad. 

Both the Harrison Hodge ad and the 
Plans of Mice are reproduced above in 
black and white. 





ALLIANZ HAD GOOD YEAR 

It is reported that the Allianz & Stutt- 
garter Verein of Berlin, Germany’s 
largest insurance company, had a satis- 
factory year in life as well as property 
insurance. Premium income has risen 
substantially, but in property business 
losses also are heavier, especially in those 
lines which enjoy a greater activity. 
Other large life insurance companies re- 
port large increases in new business and 
premium income, some (Nuernberger) 
50% over 1933. In liability insurance the 
Nuernberger reports an increase of 60% 
in premium income. 





FIDELITY MUTUAL REPORT 

In a report about it made on its 194 
experience the Fidelity Mutual has an- 
nounced that new-paid premiums in- 
creased 20.76%. Terminations were 25% 
less than last year. Mortality was not 
only lower than last year but several 
points lower than the average for the 
past ten years. 


REINSURE OKLA. TRAVELERS 

The Oklahoma Travelers Life has been 
reinsured in the Republic Life of Okla- 
homa City. Leonard H. Savage has been 
receiver for the Oklahoma Travelers, an 
assessment compariy. 
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WINNIPEG ASS’N ELECTION 

At the annual meeting of the Life Un- 
derwriters’ Association of Winnipeg, 
Canada, P. V. Bond of the Great West 
Life was elected president. Serving with 
him are C. C. Ferguson, Great West Life, 
honorary president; . Henselwood, 
Monarch Life, vice-president; W. F. Mc- 
Cracken, Great West Life, secretary, and 
G. P. Weir, North American, treasurer. 








MEET IN NEW BRUNSWICK 


The Life Underwriters’ Association of 
New Brunswick held its annual meeting 
at St. John recently and elected L. A. 
Conlon, superintendent of the London 
Life, as president for the year. Other 
officers are Albert L. Galbraith, mana- 
ger, Excelsior Life, vice-president; and 
J. Stuart Angevine, Mutual Life of Can- 
ada, secretary-treasurer. 





COLONIAL LIFE PROMOTIONS 

The Colonial Life has promoted to as- 
sistant managers John Wilson at Brad- 
dock, Pa., Abbot Eron at Orange, N. J., 
and Joseph Risi in the Bronx, New 
York City. 





W. M. BROOKS SPEAKER 
Wilson M. Brooks, president, Rich 
mond Association of Life Underwriters 
and also of the Virginia State Associa- 
tion, was the guest speaker at a re- 
cent luncheon meeting of the Suffolk 
Association, 


ELECT OFFICERS IN REGINA 

The Regina Life Underwriters’ Asso- 
ciation in Canada has elected S. Thom- 
son as president, M. B. Farr, honorary 
president; Norman Langdale, vice-presi- 
dent, and A. W. McMillan, secretary- 
treasurer. 





GROUP PLAN FOR MILK CO. 

The Hornaday Milk Co. of Indianapolis 
has placed a contract with the Pru- 
dential for group life insurance on its 
employes. The plan is contributory and 
each worker is entitled to $1,000 to $2,500 
of insurance according to raftk. 





W. & S. FIELD NEWS ISSUE 

The Western & Southern Field News 
issued a special number observing 
the forty-sixth annual convention of the 
company’s managers, held recently in 
Cincinnati. The issue is very attractively 
printed. 





Life agent’s license of John F. Krieger, 
New York, has been revoked by Super- 
intendent Van Schaick. 


S ameienenanmemmetiets 


1848 


Experienced 





Friendly 


Secure 


1935 


Union Mutual 
Life Insurance 
Company 


Portland, Maine 
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CHARITY DRIVE 


Max Cooper, New York Life, Made 
Chairman Life Insurance Division, 
Brooklyn Fed. of Jewish Charities 
Max Cooper, a prominent agent of New 

York Life, has been made chairman of 

the general life insurance group, Brook- 

lyn Federation of Jewish Charities. Serv- 
ing with him on the committee are the 
following : 

jurney L. Barnett, 
man, Massachusetts 

Metropolitan; Max A. 

J. Hancel, Continental 


Life; Arthur Dar- 
Morris’ Fisher, 
Travelers; Max 
Philip Hodes, 


Aetna 
Mutual; 
Gilberg, 
American ; 


National Life; George A. Kederich, New York 
Life: Robert F. Kederich, New York Life 
Robert Kruh, Continental American; Morris 
Largeman, Mutual Life; Sig Reiss, Security 
Mutual; Jacob Rosen, ‘Travelers; Norman 
Schwartz, New York Life; Morris Schwartz- 
berg, Travelers; Jerome A. Schnur, Guardian; 


Paul Waldman, Equitable Society ; Nathan Wolff, 
New York Life; Jack Warshauer, Guardian, and 
Harry Yarin, Eastern Life. 


RICHMOND AGENCY AHEAD 

The J. W. Tyson agency of the Massa- 
chusetts Mutual at Richmond, Va., paid 
for 20% more business in 1934 than dur- 
ing the preceding year, it was reported 
at the annual meeting of the agency. 
Joseph C. Behan, vice-president of the 
company, was among the speakers at the 
meeting which was held to map out a 
program for the current year. The Ty- 
son agency covers the entire state of 
Virginia. 


NEWFOUNDLAND SECRETARY 

D. W. Macpherson, who has repre- 
sented the Canada Life at Moose lowe 
Saskatchewan, for fifteen years, has been 


appointed secretary of the company’s 
branch in Newfoundland. C. A. C. Bruce, 
Newfoundland manager, has resigned 


after thirty-two years’ service in that 


post. 


IMPERIAL LIFE APPOINTMENTS 

The Imperial Life of Canada has ap- 
pointed G. T. Prentice assistant actuary, 
D. W. Bell assistant secretary and N. A 
Morrison assistant treasurer. 





SHARE 


THE 
WEALTH 


Above all the wild cat ideas for 
lifting ourselves by our financial 
stands Fidelity’s time 


tested plan for guaranteed security 


bootstraps, 


in old age. 
Fidelity originated the “Income 
for Life™ 


two years ago. 


plan more than thirty 
The thousands wh« 
have adopted it offer outstanding 
evidence of what man can do for 
the golden 


himself to safeguard 


years of his life. 


Here is a wealth sharing plan 
which gives without denying any 
man the fruit of his labors—just 
one of a complete kit of modern 


sales tools. 


he FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Present 
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NON-PROFIT “INSURANCE COM- 
PANIES” WHICH SHOULD HAVE 
SUPERVISION 

It is hoped that the New Jersey Legis- 
lature passes Assembly Bill 95 which is 
aimed at so-called non-profit insurance 
companies, and which bill has the back- 
ing of the New Jersey State Insurance 
Department. 

“mutual 
masquerading as 


so-called non-profit 
benefit” associations, 


insurance companies, often having names 


These 


so similar to reputable companies that 
the public is misled, are frequently offi- 
cered by men who stand well in their 
In fact, there are so many 
of these companies that they exert con- 
siderable influence and so far have been 


communities. 


able to escape regulation by the New 
Jersey Insurance Department. These as- 
sociations are heralded as being the poor 
man’s best but they 
violate some of the most requisite insur- 
ance principles and practices, frequently 
engage in racketeering, while misappro- 
priation of funds by officers is not un- 
known. A nationwide evil, these associa- 
tions have attracted the attention of the 
Better Business Bureaus which have in- 
newspapers in 


insurance friend, 


duced some sections to 
regulation 


which, of course, would include setting 


join in a crusade for their 
up of adequate reserves, as well as hav- 
ing State Insurance Department super- 
vision. The phrase “non-profit” is fal- 
lacious, but the profits have often gone 


exclusively to the officers of the associa- 





tions. 
\ STRIKING EXHIBIT 
One of the most impressive exhibits 
at the recent annual Greater New York 
Safety Congress held in the Pennsyl- 


vania Hotel was that of the Equitable 
Life Assurance Society. It was particu- 


larly striking because it handled the ac- 


cident frequency as a ten year cycle. 
Shocking as are the yearly statistics, 
when the data is considered in a ten 


year period the figures are terrifying. 
During the ten year period of 1924- 
1933 the Equitable’s exhibit demonstrated 
that lives lost in motor vehicle accidents 
numbered 272,082. During this same pe- 
riod 318 life companies paid claims for 
deaths resulting from motor vehicle acci- 
dents amounting to $302,091,864 of which 


amount the Equitable paid $23,286,200. 
Total accidental death claims paid by 
these 318 life companies amounted to 


$726,459,009. Of this amount the Equit- 
able paid $55,111,000. 

Among other facts in the Equitable 
exhibit it was revealed that the accidental 
deaths in the United States in the year 
1934 alone totaling 99,000 amounted to 
5,000 more than the entire population of 
the State of Nevada. The ten year mo- 
tor vehicle mortality if confined to one 
community would, for example, have 
killed off the entire city of St. Paul and 
a few thousand out-of-city guests. 





AIRPLANE EXPRESS TONNAGE 
SHOWING INCREASE 

Insurance companies are not only in- 
terested in the large number of passen- 
gers being carried by air mail, but also 
by the volume of air express. In 1933 
there were 568,940 passengers, while last 
years the number carried was 561,370. 
There wag an increase, however, in the 
air express tonnage. The total express 
carried for the year 1933 was 2,483,812 
pounds; in 1934 it was 3,500,000 pounds. 
At the end of the year 1934 there were 
518 airplanes in operation on scheduled 
air lines. Air lines, by the way, fur- 
nished employment for 6,455 persons. 
Transportation rates are going down. At 
the end of 1933 the average rate was 
6-1/10c per mile; at the end of 1934 it 
was 5-9/10c per mile. In domestic lines 
94% of the flights were completed. 





MANY BASEBALL ACCIDENTS 

Claim department figures of the Trav- 
elers give some interesting data about 
sports accidents. Baseball seems the 
most dangerous game to play. Nearly 
12% of mishaps suffered by Travelers 
policyholders during a five-year period 
while participating in some pastime came 
during playing baseball. On the golf 
links the percentage was one-tenth of all 
the claims from sports and recreational 
activities during the five years under re- 
view. 





C. J. H. Coyle, manager for Canada 
for the London Assurance, arrived in 
Engiand this week to visit the home 
office. 

* * * 

Sumner Ballard, president of Interna- 
tional Insurance Co. and United States 
manager of the Skandinavia and New 
India, was an honorary pallbearer at the 
funeral last week of Louis Wiley, busi- 
ness manager of the New York Times, 
as was D. F. Houston, president Mutual 
Life of New York. 


The Human Side of Insurance 


SHARPE W. PHILPOTT 


Sharpe W. Philpott, recently appointed 
secretary of the Oklahoma Insurance 
Board, has already made a good impres- 
sion among Oklahoma insurance men. 
Interviews he has given newspapers have 
been sound and have created a better 
feeling for sound insurance. He was for- 
merly with the Mid-Continent Life, 
where he led the sales force for 1930, 
1931, 1932 and 1933. 


* * * 


J. J. Pollock has been appointed treas- 
urer of Joseph Rowat, Ltd., Montreal. 
He has had an insurance experience of 
a quarter of a century. Joseph Rowat 
has been in Florida on a holiday. The 
agency represents some strong compa- 
nies. 

* * * 

Alex A. Dewar, Los Angeles manager 
of the Equitable Life Assurance Society, 
has been elected a member of the board 
of directors of the Better Business Bu- 
reau of Los Angeles. He is president of 
the Life Insurance Managers Association 
of Los Angeles. 

* * * 

William H. Burrus, formerly with the 
Provident Mutual, and who has addressed 
many meetings of life underwriters as- 
sociations, spoke before the Advertising 
Club of New York yesterday. In the 
past fifteen years he has given more 
than 4,000 addresses and has spoken in 
every American city of 100,000 popula- 
tion or more with three exceptions. He 
has been a salesman since the age of 11. 
His best talk is one about Shakespeare. 

es @ 


John R. Wissman, agency superintend- 
ent in the Western department of the 
Royal-Liverpool Groups, completed twen- 
ty-five years’ service on March 21. To 
mark the occasion the management gave 
a luncheon in his honor, at which execu- 
tives of the company and a number of 
his colleagues were present. 

. « » 

C. Vivian Anderson of Cincinnati, 
president of the National Association of 
Life Underwriters at the time of its 
Milwaukee convention, returned to that 
city on March 22 as guest speaker of the 
monthly meeting of the Milwaukee Asso- 
ciation of Life Underwriters. 

es © 


George W. Lilly, general manager of 
the Fire Companies’ Adjustment Bureau, 
is leaving New York early next week 
for a business trip’ through several 
southern states. 


* * * 

William Alexander, secretary of the 
Equitable Society, is in Nassau, B. W. I. 
working on his history of the Equitable 


’ 





FRED P. McKENZIE 


é 
Fred P. McKenzie, Central Hanove;| 
Bank & Trust and former secreiary Life” 
Underwriters’ Association of New York 
on Saturday morning married Marjorie 
Johnson, daughter of Mrs. George Henry | 
Johnson, at latter’s home in Brooklyn. | 
Following a large reception Mr. and Mrs.) 
McKenzie sailed for Bermuda on the 
Carinthia. Groom is the son of the late 
George McKenzie, president of the Mc. 
Kenzie, McKay cotton mill, Pawtucket, 
R. L, and of Louise McKenzie. He isa 
graduate of Dartmouth, class of '24; was/ 
editor of the Senior Year Book, pres 
dent of the Inter-Fraternity Council and 
active in other college directions. Best/ 
men were Charles J. Zimmerman, gen-/ 
eral agent Connecticut Mutual, Newark, 
and Fred C. Gunnell, Bankers Trust Co, 
with whom in one of New York’s mos 
attractive penthouses Mr. McKenzie has | 
been living for some years. Zimmerman 
and Gunnell are Dartmouth men. Broth-| 
er-in-law of bride is Assemblyman E¢- 
ward S. Moran, Jr., chairman of insur- 
ance committee of New York Assembly 
* ¢ * : 

Mrs. Martha L. O’Brien of Newark 
unfurled the American flag over the new f 
Market Street, Newark, station of the 
Pennsylvania Railroad at the ceremonies 
in conjunction with the opening of the/ 
station last Saturday. Mrs. O’Brien, who 
before her marriage was employed ina) 
secretarial capacity in the general offices § 
of the railroad in Philadelphia, is now 
the wife of Edward J. O’Brien of the 
Newark Tax Board and a director 09 
Smyth, Sanford & Gerard, New York 
insurance brokers. Mr. O’Brien is a ret: | 
ognized authority on railroad insurance | 
in which the firm specializes. 


bit Ae 








* * * 

Mian Gulian, who was an All-Amet | 
can tackle when at Brown University, ) 
is now with the J. D. E. Jones agency) 
of the Equitable Society in Boston. He? 
has written a number of people ass0-| 
ciated with athletics. One of his clients 
is “Bill” Cunningham of the Bostooy 


Post, who was an All-American centel 


when he went to Dartmouth. 
* * * 
Edward T. Cairns, vice-president 0 
the Fireman’s Fund group of fire ané 
casualty companies, has returned to the 


head office in San Francisco from his} 


usual Spring business trip East. While 
in the East for the past month, Mr 


Cairns visited company departmenta § 


offices in Chicago, Boston, New Yor 
and Atlanta. 


* * * 





President M. H. Giles of the Millers § 
National has returned from a West Ir 
dies cruise. 
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Record Breaking Crowd Hears 
Kemmerer Talk at Bankers Club 
The most remarkable luncheon which 
I have attended in recent years in New 
York City was that to Dr. E. W. Kem- 
merer, intcrnational known monetary au- 
thority, and a Princeton professor. The 
Fiduciary 



















IE | luncheon was sponsored by 
I — Counsel, Inc., two officers of which are 
reiary Lif) © Jackson Martindell and Clinton David- 
New York con. The luncheon was remarkable from 
1 Marjorie a number of angles. 
Band First, the attendance was 514, largest 
~ and Mrs | luncheon of the kind yet given at the 
la on the Bankers Club. It was necessary to place 
" the late 150 persons in a separate dining room. 
fed 4 Next, it was out of the ordinary by 
_ reason of the character of the attend- 
f 194. “a . ance, many of those present being bank- 
ok presi- ers, trust officers, investment executives 
ronal at of Foundations, and lawyers. Only a 
ns. Best handful of insurance men were present, 
nan, gen- : including Thomas E. Lovejoy, president 
~ Newark Manhattan Life; James L. Madden, vice- 
Trust Ca. president Metropolitan Life; J. Mitchell 
rk’s most Thorsen, general insurance broker ; Ger- 
ensie has § ald A. Eubank, Prudential; Harry Gar- 
munesien | diner, John Hancock ; and Dennis B. 
. Broth-| Maduro, counsel of the life underwriters. 
men Gh) Also unusual was the fact that an eco- 
of jam nomist could pull such a crowd, but 
Assembly. Kemmerer, who has been financial ad- 
F visor to seven governments, 1s a great 
J drawing card. His topic had consider- 
Newark able to do with the attendance as he was 
= - i answering questions about inflation. 
veal The talk gave many people the jitters 
x of thee because of the combination of the view- 
‘ien, who fl point of gloom and the high reputation 
ved in af of the professor. This speaker thinks 
al offices we are in inflation now and that more 
pomegene of it is coming. He says monetary his- 
_ ae tory is full of examples of countries 
acter fl whose currencies under the influence oi 
w York & inflationary forces has depreciated rap- 
5 ae idly in spite of the possession of large 
surance | gold reserves. The address was studded 
; with facts of the present and of history. 
3 The fact, however, that he refused to 
naa introduce the time element in his speech, 
se would not say when the most gloomy 
iver}. possibilities may become  actualities, 
ee cheered up some of his audience as did 
a the fact that there are some economists 
aa who do not think the country will hit 
Roses the toboggan and certainly there are 
pr ot many high in the Administration who 
; feel that the situation will not get out 
of hand. 
—" Kemmerer is not afraid of present size 
eg” of U. S. debt which he thinks this coun- 
. ‘the try can handle; in other words, there is 
a his = a stable situation in carrying on. 
While © is fear arises because piling up of debt 
h Mr 0 continue, and he thinks we can learn 
meail a lesson from Great Britain where brakes 
York 1928 put on expenditures beginning with 
8. It is encouraging to note that many 
of the Senatorial leaders of the Adminis- 
Millers § tration party are already. thinking along 





these lines and there may be brakes put 
On in inflationary movements over here 
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by Democrats themselves. Recent course 
of the relief bill through the Senate in- 
dicated that some important Democratic 
Senators are afraid of the credit situation 
and will vote according to their convic- 
tions. 

In discussing commodity prices since 
February, 1933, the last month in which 
the country was on a real gold standard, 
Prof. Kemmerer said: 

“The prices of gold and the gold ex- 
changes and of commodities purchased 
in gold standard countries, in terms of 
American dollars, have risen on the av- 
erage about 69%. In other words, they 
have registered fully the Government’s 
41% reduction in the gold content of the 
dollar. Prices of farm products in gen- 
eral (February, 1935) have risen 93%. 
Moody’s Daily Spot Index of fifteen 
staple commodities in international trade 
(February, 1935) has risen 95%. The 
New York Times Annalist Weekly Index 
Number of Wholesale Prices (February, 
1935) has risen 55%. The Bureau of 
Labor Statistics Wholesale Price Index 
(February, 1935) has risen 32.6%, the 
general price level 13.7% (January, 1935), 
and the cost of living 14.3%. 

“If the value of gold remains where it 
was in February, 1933, and approximately 
where it is today, in the free gold mar- 
kets of the world, the cost of living will 
have to rise by about 50% above what if 
is to day before the ‘slack’ represented 
by the reduction of 41% in the gold con- 
tent of our dollar has been completely 
taken up. If, however, as appears more 
likely, the value of gold depreciates to 
its 1926 level after the present crisis- 
stimulated and world-wide scramble for 
gold has subsided, then, when once the 
‘slack’ represented by the reduction in 
the zcld content of the dollar has becn 
completely taken up, the cost of living 
will be about 116% higher than it is now. 
These estimates are made on the very 
conservative assumption that we _ shall 
have no further reduction in the gold 
content of the gold dollar and no un- 
controlled inflation. They merely repre- 
sent complete commodity price adjust- 
ments to the new fifty-nine-cent dollar.” 

* * - 


Mrs. Louis N. Geldert Dead 


Grace Duffie Boylan, wife of Louis N. 
Geldert, former insurance newspaper 
publisher (partner years ago with the 
late Young E. Allison, Sr., in the In- 
surance Herald, which was _ succeeded 
by The Insurance Field), was for years 
a famous Chicago newspaper woman and 
writer of novels and short stories. She 
also was a lecturer. One of her best 
works was “Thy Son Liveth,” dealing 
with a personal experience and a psychic 
revelation of a mother whose son had 
died in France. Her daughter, Clover 
Roscoe, is a screen writer in Hollywood, 
as is her son, Malcolm Stewart Boylan. 
Mr. Geldert is president of a Memphis 
publishing company. Mrs. Geldert had 
had several husbands, one of whom was 
the late St. George Kempson, who was 
publisher of an insurance newspaper. 


Riot Insurance in Austria 


For some time the writing of riot and 
civil commotion insurance was forbidden 
to some Austrian companies. This prohi- 
bition has now been lifted but in order to 
prevent disturbing the population this 
business must be transacted by pools 
and must not be solicited. It must come 
to the companies unsolicited. When the 
pooling companies receive their share 
under the pooling agreement no commis- 
sion can be paid and a single policy is 
limited to 10,000 shillings. 

a 


Fire at Lloyd’s Famous Old 
Headquarters 


A fire in the basement of the Royal 
Exchange caused consternation in Lon- 
don’s financial district recently. Fortu- 
nately the outbreak in a famous building 
that has been twice destroyed by fire 
was subdued within about half an hour. 

The large basement is filled with rec- 
ords, some very old and valuable, stored 
in shelves or filing cabinets. Many doc- 
uments were destroyed or damaged, but 
the total loss is not serious. The fire 
began without warning, a sudden blaze 
being followed by volumes of thick, pun- 
gent smoke, and members of the staff 
of the Royal Exchange Assurance ran 
into the street, some girls having to hold 
handkerchiefs to their faces. Prompt ac- 
tion by the fire staff, who soon had a 
hydrant at work, saved the situation. 

Fire engines arrived within a few min- 
utes, but the firemen had to use gas 
masks to enter the basement, where they 
had to grope their way through a laby- 
rinth. So much water was pumped in 
that the floor was soon submerged to the 
depth of twelve inches. The firemen, 
working in dense smoke and complete 
darkness, succeeded in mastering the 
flames before they could spread to the 
floors above. 

To guard against a renewal of the out- 
break firemen were on duty throughout 
the night in four-hour shifts. Salvage 
Corps men were nearly seven hours 
pumping out water from the basement. 

Fortunately this fire did not end in 
disaster, as did two previous outbreaks 
at the Royal Exchange. The first Royal 
Exchange, opened by Queen Elizabeth 
in 1570, was destroyed in the Fire of 
London, 1666, and the second was burnt 
down almost a century ago. 

The present building was opened by 
Queen Victoria in 1844. The occupants 
are the Royal Assurance Corporation, 
which more than two centuries ago made 
its headquarters there, and about seven 
years ago took possession of the entire 
building (except for a few shops) when 
Lloyd’s moved to the new headquarters 
in Leadenhall Street. 


* * * 


British Insurance Board Changes 


A recent British appointment of inter- 
est is the election of John Pierce as 
deputy chairman of the Pearl Assurance 
Co., on relinquishing the office of man- 
aging director. At the same time John 
Hopkins has been appointed a director. 

Colonel Sir Donald W. Cameron of 
Lochiel has accepted a seat on the Glas- 
gow board of the Eagle, Star & British 
Dominions Insurance Co. 

* * * 


The Dionne Quintuplets 


From R. Leighton Foster, insurance 
commissioner of Ontario, I have received 
a copy of the bill introduced in the On- 
tario legislature by Minister of Public 
Welfare Croll with respect to the Prov- 
ince’s guardianship of the Dionne quin- 
tuplets. The bill contains these explan- 
atory notes in part which tell why the 
bill, which has passed, was introduced: 

“At common law the King is the pro- 
tector of all his subjects and all infants 
are his wards. At law the father is the 
natural and lawful guardian of his infant 
children, but under the public statutes 
the natural rights of a parent may be 
taken away if the circumstances warrant. 
In all matters pertaining to infants both 


the existing statutes and the courts con- 
sider the welfare of the infants of para- 
mount importance and any natural rights 
of parents or guardians must give way 
thereto. 

“The birth and survival of the Dionne 
quintuplets in Ontario have created a 
very unique situation which demands 
special attention at the hands of the Leg- 
islature. Such a birth and survival is a 
very rare occurrence and the event has 
commanded world-wide attention to a 
point that the Dionne babies are a sub- 
ject of more publicity in the press and 
elsewhere than has attached to any other 
event or occurrence of any nature in re- 
cent years. 

_ “The welfare and future of these babies 
is a topic of general day to day discus- 
sion in many countries, and particularly 

in Canada and the United States. i 
_ “In these days of commercial exploita- 
tion of persons and affairs the advent of 
the Dionne quintuplets has created a 
wonderful opportunity for such exploita- 
tion, and as usually occurs in such cases 
the use and advantage is intended to 
benefit the exploiter and generally works 
to the detriment of the persons exploited. 

“The public interest and the welfare of 

the Dionne babies demanded soon after 
their birth that every effort be made to 
prevent improper exploitation of the 
babies and to this end a special tempo- 
rary guardianship was created by dircct 
intervention of the Government which 
has worked to the advantage and protec- 
tion of the quintuplets. 
_ “Now that these babies are progressing 
in health, well-being and age through the 
constant care and attention which they 
have received the opportunities and ad- 
vantage for exploitation increase and it 
is essential to cope with the situation 
which thus develops by some special and 
permanent guardianship control. 

“The circumstances require novel 
treatment and existing legislation and 
jurisdiction of the Courts is inadequat: 
for the purpose. To ensure that the fu- 
ture welfare of the persons and estates 
of these internationally famous infants 
may be safeguarded special legislation of 
the character set forth in this Bill is 
deemed requisite. As far as is possible 
in such a set of circumstances the natural 
rights of the parents will be observed 
and protected, and due consideration will 
establish that such natural rights can 
best be protected by the provision of 
adequate guardianship control, so that 
the fate of these babies is not permitted 
by one specious means or another to 
pass from the hands of the parents.” 
te “s 


More Older People in Percentage to 
Population 

In the current issue of the magazine 
Fortune some interesting facts are print- 
ed about economic security. The most 
interesting fact is the increasing number 
of men and women over 65 in proportion 
to the population. One paragraph of the 
Fortune article reads as follows: 

“There were at the last census (1930) 


6,500,000 persons in the United States 
over 65 years of age. They represented 
5.4% of the population. In 1850 there 


had been less than 600,000 such individ- 
uals. But the 600,000 aged persons of 
1850 represented only 2.5% of the pop- 
ulation. There exists in other words a 
population trend which expresses itself 
in an increase in the proportion of per- 
sons over 65. It is a trend characteristic 
of aging societies with falling birth rates 
in a world of medical advance. Statisti- 
cians predict, on the basis of present 
population trends, that by 1940 6.3% of 
the population will be 65 or over, by 1960 
9.3% and by 1975, when a more or less 
stable population total is anticipated, 10 
to 13%. In numbers it has been esti- 
mated that the group will include some- 
where between 16,000,000 and 21,000,000 
persons by that date. Sixteen millions 
a figure which does not take into account 
a probable fall in the mortality rate due 
to the advance of medical science—is 
certainly too low. Twenty-one millions 
is probably too high.” 
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Cooney Praises Results 
Brought by Advertising 


ADDRESSES NEWARK AD CLUB 


Loyalty Group Head Calls Gains from 
Advertising Greater Than From a 
Company’s Own Literature 


John R. Cooney, president of the Fire- 
men’s of Newark and other companies in 
the 


in the 


Loyalty Group, is a strong believer 


power of advertising to aid insur- 
ance. Speaking Wednesday noon to the 
members of the Advertising Club of 
Newark, N. J., he said that advertising 
has been of tremendous value in explain- 
ing coverages to the public and building 


up premium income a that it should 
continue to play a leading part in the 
further development of the insurance 
business He favors strongly a. still 
closer relationship between insurance 
and advertising and believes each can 
help the other. 

Mr. Cooney spoke of advertising both 
in the public press and the trade press. 
The newspapers and trade journals he 


believes can do more to explain available 


facilities and new forms of policies and 
attract policyholders than the literature 
issued by the average individual com- 


pany \ good newspaper advertisement 
will draw more inquiries and more busi- 
ness, he said, than distribution of a 
leaflet or booklet to the same number of 
potential clients 


Large Number of Uninsured 


To illustrate the opportunity for good 
which still can be done through adver- 
tisine Mr. Cooney read figures giving 
property and insurance losses in several 
major conflagrations in the last thirty- 
five years. He showed that the insur- 
ance payments did not, on the average, 
exceed 60% of the property damage and 
certainly one conclusion to be drawn is 


that there still remains a huge amount 
of underinsured and uninsured property 
He feels that intelligent advertising and 
public relations work is necessary to 
reach these property owners. However, 
Mr. Cooney feels that people today are 
more appreciative of the value of insur- 
ance than during the last few years. 
Building costs are rising, Government 
activities to improve housing and other 
factors are tending to make the public 
more insurance conscious. 

The San Francisco conflagration in 
1906 broucht about the first real develop- 
iment in insurance advertising, said Mr. 
Cooney. Most fire companies then were 
compelled by circumstances to resort ex- 
tensively to advertising in the _ public 


press to reach their policyholders in the 
stricken city. People in the days follov-- 
ing the fire ited in long lines outside 
San Francisco newspaper offices to se- 
cure copies of the papers to find out 
what the insurance companies were go- 
ing to do in the way of loss settlements. 
Then and since those days the press has 
played a big part in explaining the in- 
surance business to the public, Mr. 
Cooney said 

With respect to casualty insurance it 
is Mr. Coonev’s view that advertising 
and news stories can go far toward im- 
pressing the nublic with its responsibility 
for securing fairer settlements in liability 
claims. He told how juries often seem 
possessed with the idea of awarding huge 
and excessive sums for injuries without 
realization of the fact that in the end 
the public itself, and not the insurance 
companies. pays the bill through higher 
premium charges 

At the outset of his address Mr. 
Cooney told of the importance of New- 
ark as an insurance center. It ranks 
next to New York and Hartford and 


the c« 
mium 


mmpanies there have an annual pre- 
income of over $350,000,000. 


Van Schaick Plan For 
Liquidation Uniformity 


WOULD END WASTE AND DELAY 
Proposes Amendment to National Bank- 
ruptcy Act to Give Jurisdiction to 
One Federal Court 











Superintendent of Insurance George 5. 
Van Schaick of New York Wednesday 
released a proposed amendment to the 
National Bankruptcy Act designed to 
provide uniform, nation-wide legal pro- 
cedure for the liquidation or reorganiza- 
tion of delinquent insurance corporations. 

Mr. Van Schaick made public a pro- 
posed draft of a bill, which, he said, would 
be sent to a special committee set up by 
the National Convention of Insurance 
Commissioners to formulate and obtain 
the passage of unitary control insurance 
legislation. He expressed the opinion that 
action might be sought from the present 
session of Congress. 

The proposed amendment does _ not 
concern the title and mortgage guaranty 
companies now in_ rehabilitation nor 
would it interfere in any way with the 
functions of the Mortgage Commission 
of the State of New York. All compa- 
nies against which rehabilitation or liqui- 
dation proceedings are pending and guar- 
anteed mortgage certificates which have 
been the subject of special state legisla- 
tion, as in New York, are excepted from 
the terms of the proposed amendment. 

Superintendent Van Schaick proposes 
in substance to combine the beneficial 
uniformity of procedure which can be ob- 
iained only under the National Bank- 
ruptcy Act with the long-established 
practice of having the affairs of the com- 
panies administered by the state insur- 
ance departments through an expert staff 
of salaried employes in lieu of costly and 
inefficient private receiverships discarded 
in New York more than twenty-five years 
ago. 


Present System Unsatisfactory 


Under the present system of winding 
up insurance companies, conflicts over 
jurisdiction between state and federal 
courts are frequent and result in delay 
and waste of assets. In addition there 
is no way of coordinating the wide vari- 
ety of different local laws and methods 
of procedure found in different states. 
As a result the situation of some of the 
large insurance companies in liquidation 
is often characterized as chaotic. Super- 
intendent Van Schaick hopes to correct 
this by his plan for national liquidation. 

Briefly this is his plan: Jurisdiction 


would be given to one federal court. Ap- 
plication would be made to this court 
by petition of the state insurance com- 


missioner for an order directing the in- 
surance company to show cause why a 

liquidation or rehabilitation order hae 
not be granted. Upon the signing of 
the order the court would have exclu- 
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sive jurisdiction over the insurer and all 
of its property wherever located. This 
move would bar the dissipation of assets 
which now frequently takes place. 

The plan then provides that the insur- 
ance commissioner of the home state of 
the company or of certain other states 
would be named as statutory liquidator. 
In the event that such officials refuse 
to serve the Comptroller of the Currency 
of the United States would be appointed. 
The liquidator is given powers which are 
analogous to the powers now exercised 
by a trustee or receiver in bankruptcy. 
He would have authority to conduct an 
orderly administration of the affairs of 
the company everywhere on a basis that 
creditors in all states would receive equal 
treatment. 

The plan provides for preferences in 
the distribution of assets in this order: 
Wages up to $600 actually owing to cier- 
ical employes of the delinquent company ; 
compensation claims payable to work- 
men; federal, state or city taxes; claims 
of the federal government; claims of all 
other creditors. 





Schoch, Hare and Jeffreys 
Advanced by North America 


Silas H. Schoch has been elected sec- 
retary and Robert B. Hare assistant sec- 
retary of the Insurance Co. of North 
America, Alliance and Philadelphia Fire 
& Marine. Robert F. Jeffreys has been 
appointed assistant to the financial vice- 
president, John W. Drayton. 

Mr. Schoch years ago was with the 
National Fire as state agent in Pennsyl- 
vania. Since joining the North America 
he has served in the brokerage and ser- 
vice department, been resident secretary 
for eastern Pennsylvania and assistant 
secretary for the home office territery, 
which includes the Eastern part of the 
country and Canada. Mr. Hare was for- 
merly at Atlanta and since the Southern 
department was moved to Philadelphia 
has served as manager of that depart- 
ment. He will continue to have charge 
of the Southern field. 


The Tokio Marine & Fire 


Insurance Company, Ltd. 


United States Fire Branch: 80 John Street, New York 
J. A. Kevsey, General Agent 


Grorce Z. Day, Ass’t. General Agent 


U. S.—Statement December 31st, 1934 


PREMIUM RESERVE 

OTHER LIABILITIES . 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


Bonds & Stocks valued on New York I 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 





D Basis. Securities carried 
in various States as required by law. 
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1.E.AA.—AGENTS’ CONFERENCE 


Haid Names Committee of Five Execy. 
tives to Meet With Agents Here 
Next Thursday 


Paul L. Haid, president, Insurance Ex 
ecutives’ Association, has announced the 
appointment of a committee to meet with 
representatives of the National Associa- 
tion of Insurance Agents for the pur- 
pose of discussing subjects of common 
interest to the stock companies and to 
their local agents. The members of the 
committee representing the companies 
are B. M. Culver, president, Continental: 
O. E. Lane, president, Fire Association 
of Philadelphia; George C. Long, Jr, 
vice-president, Phoenix of Hartford; W. 
Ross McCain, president, Aetna (Fire), 
and C. F. Shallcross, United States man- 
ager, North British & Mercantile. 

The National Association of Insurance 
Agents appointed its committee at its 
recent mid-year meeting held at Miami. 
Next Thursday, April 4, has been tenta- 
tively designated for the initial confer- 
ence. The main subject of discussion 
will likely be mutual competition. 





ESSEX COUNTY BOARD OFFICERS 


Leonard Fuchs, insurance agent of 
Newark, was re-elected president of the 
Essex County Board of Underwriters at 
the annual meeting of the organization 
held Tuesday at the Down Town Club. 
Other officers elected were as follows: 
A. W. Marshall of A. W. Marshall & 
Co., vice-president (re-elected) ; Richard 
Crocker, Schlesinger - Heller Agency, 
treasurer; Seymour Gross of Gross & 
Gross, secretary. Two new members were 
elected to the executive committee, Joel 
Sundstrum and Robert Hulbert. “Mutual 
Competition” was the subject of a report 
made by Walter A. Schaefer. 


E. M. NEARY SUCCEEDS CARLSON 

Edmund M. Neary will on April 1 
succeed to the duties of Roy Carlson 
as special agent in New Jersey for the 
American of Newark, under the super- 
vision of Samuel Reiter. Mr. Neary 
has been in the home office of the com- 
pany for the past eight years occupying 
various positions, more recently in the 
brokerage department. Mr. Carlson has 
been transferred to middle Pennsylvania, 
where he succeeded the late John 
Hanlon. 








SPECIALS TO HEAR BIELASKI 


he Human Side of Arson” will be 
the subject of a talk which A. Bruce 
Bielaski, chief of the arson bureau of 
the National Board of Fire Underwrit- 
ers, will make before the New Jersey 
Special Agents’ Association at their din- 
ner-meeting at the Down Town Club in 
Newark on Monday evening. Theodore 
R. Roller, president, will preside. 


wT 





FIREMEN’S 80 YEARS OLD 

The Firemen’s of Newark will 

brate its eightieth anniversary in 
cember of this year. 
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FOLLETT L 


© Those attending the midyear mecting 
of the National Association of Insuranc« 
} Agents at Miami last week didn’t work 


up much pep on one of the topics on the 


nee 


program—practicability of a life insurance 
department in a general insurance agen- 
cy. No speaker 
only two discussed. it but both were en- 
thusiastic. Albert Dodge, Buffalo, thought 
that possibly his was the first general 
insurance agency to establish a life de- 
partment and it has always been profit- 
able. An advantage for the general in- 
surance agency is that the clients are all 
in your own office; there is no need to 
go outside, to cold canvass. It also at- 


had been assigned and 
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Dodge and Greeno Successfully 
Operate Life Departments In Agencies 





ALBERT DODGE 


tracts to the office large buyers of in- 
surance, persons with money. 

Follett L. Greeno, Rochester, told how 
his agency established a life department 
a year ago, employed a competent life 
man as manager and the venture has 
been profitable and satisfactory. It is 
valuable in other directions, he said, as it 
brings you in close contact with the cli- 
ent who may open up with other lines. 
The life business, too, is free from legis- 
lative troubles. Mr. Greeno feels that 
an agency should not be dominated by 
one line and the life business helps in 
that direction. Allan I. Wolff warned 
that when the decision to put in a life 
department is once made you have to 
stand by it; once started you can’t let go. 


Comprehensive Form 


i (Continued from Page 1) 


makes for complications while the sepa- 
rate policies do not; inland marine rules 
change so fast one can’t keep up with 
them so an expert has to be called in 
and that’s not good for the agent, said 
Mr. Carter. 
ie Cliff Jones Defends Policy 
Cliff Jones of Kansas City came to 

the defense of the comprehensive form 
® which he said has been in use for a dozen 
years in his section as the personal prop- 
Scrty floater and the loss ratio during that 
time has been under 28%, and it will 
m come down further, he predicted. It is 
Hthe best entering wedge the agent has; 
tke losses are covered and that’s what 
mH the assured wants. It costs more money 
ior the assured to have separate policies, 
100, he concluded. 

| References were made to the fact that 
mthe comprehensive policy is freely used 
F in England where it has been an estab- 
jlished practice for years. But as to this, 
pboth Archibald J. Smith of New York 
pand George Carter pointed out that the 
Sbusiness in England is not done under 
an agency system, the business is not 
Serviced and there is no function such 


eS 1s performed under the American 
BAgency System, 

_Allan I. Wolff in summarizing the 
fany angles of the subject said that 


while the trend of the times was to give 
i€ Customer what he wants there should 
RISO De a balance of interest. He re- 
alled that the form is not permitted in 
ew York and referred to an address 
made some time ago by Joseph J. Ma- 
rath of the New York Insurance De- 


partment which he thought was signifi- 
cant if interpreted as a warning to the 
business to meet the public need for 
more efficient means of securing com- 
plete insurance protection. 


Financial Automobile Business 


There was some discussion of familiar 
phases of financed automobile business 
at the closing session of the midyear 
mecting with no new situations brought 
out. Kenneth H. Bair, chairman of the 
executive committee, said that the adop- 
tion of the resolution at the Grand Rap- 
ids meeting last year on this subject 
amounted to a declaration of policy by 
the National Association. In line with 
this policy the executive committee at its 
meeting at Miami appointed a special 
committee on financial automobile insur- 
ance composed of George W. Carter, De- 
troit; Albert Dodge, Buffalo: and Mc- 
Alister Carson of Charlotte, N. C. 

The executive committe also adopted 
a resolution affirming its stand that the 
finance companies..should be _ stopped 
from writing this business; that it should 
be placed through local agents, and also 
that the loss ‘record should be kept sep- 
arate. It is Mr. ‘Bair’s belief that the 
experience on this financed business is 
much worse than the average. 


FLORIDA FIELD CONFERENCE 

The Florida Field Conference, special 
agents’ organization, held its monthly 
meeting at the Miami Biltmore because 
of the convention. Chairggan John E. 
Ward of Lakeland jresided#"F. W. Holly 


of the Travelers Fire“is secretary. 
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Mid-Year Meeting National Association of Insurance Agents 





Rochester Convention Set 
Tentatively For Sept. 22-27 


Local agents in New York State are 
elated that the annual convention of the 
National Association of Insurance 
\gents is to be held in Rochester, N. Y., 
this fall. The tentative date for the con- 
vention is the fourth week of September, 
which begins on Sunday, September 22, 
and the headquarters will be the Hotel 
Seneca. 

Follett L. Greeno, president of the 
New York State Association of Local 
Agents and chairman of the membership 
of the National Association, and others 
of the flying squadron which went to 
Miami last week to bring the convention 
to Roches‘er, feel that the 1935 annual 
meeting will be one of the largest in the 
history of the association. Certainly the 
Rochester agents in particular and the 
New York State agents in general are a 
live-wire crowd. Rochester was host for 
the state association convention last year 
and the agents there feel that meeting 
was just a little warming-up practice for 
the larger convention this fall. 


COMPANY LEADERS PRESENT 


Many Executives and Department Heads 
at Miami; Several Companies Main- 
tained Headquarters 


the companies having head- 
quarters at the Miami Biltmore Hotel, 
Coral Gables, Fla. were the Home, 
America Fore, Boston and Old Colony, 
National Surety, Corroon & 
New Jersey-Pacific 


Among 


Reynolds, 
Fire Group, North 
3ritish & Mercantile, Standard Accident, 
United States Aircraft Group, American, 
International Underwriters and Monarch 
Fire. 

Of the Home Group stopping at the 
Miami Biltmore were Harold V. Smith, 
Ashby Hill, William Quaid, M. E. 
Sprague and Mal Hicks: also Robert 
Newhouse of Newhouse & Sayre, gen- 
eral agents, N. Y. City, all-risk lines. 

At America Fore headquarters were 
Thomas Sullivan, assistant general coun- 
sel; Pat O’Brien; Lewis Adair, Atlanta, 
southwest manager Fidelity & Casualty; 
Edward S. Hitch, Florida, state agent; 
Thomas D. Hughes, special agent. 

At the National Surety headquarters 
were Sherman G. Drake, vice-president: 
also Charles Strickland, Jacksonville, and 
Spencer Brewer, Atlanta. 

Among other executives noted at the 
hotel were John M. Thomas, National 
Union ; Benjamin Rush, North America; 
“Jim” Perry, Globe & Rutgers; A. L. 
Phillips, Great American; Robert C. 
Hosmer, Excelsior; Otto E. Schaefer, 
Westchester; Stanley Jarvis, R. A. Cor- 
roon, George A. Moszkowski, all of N. Y. 
City. Others from N. Y. City were Ross 
B. Cameron, J. T. Dargan, S. T. Shotwell, 
C. W. French, A. E. Heacock and John 
Hosking. 

At Corroon & Reynolds headquarters 
in addition to R. A. Corroon were Ed- 


ward E. Inglis, John R. Barry and R. T.- 


Kastner from the head office: also J. C. 
McKay and M. M. Spradlin, state agents 
at Tampa. 

Ray C. Dreher, advertising manager, 
Boston and Old Colony, had an elaborate 
layout in his headauarters of that group’s 
“Planned Progress” program for the local 
agent which visitors inspected. 


GREETINGS FROM ABSENTEES 

Telegrams of greetings were read from 
Fred J. Cox, Perth Amboy, N. J., former 
president of the National Association; E. 
M. Allen, New York, executive vice- 
president of the National Surety and also 
a former association president; Ezra M. 
Sparlin, Rochester, N. Y.; Charles B. H. 
Loventhal, Nashville, Tenn. 


Need 700 Subscribers | 
For Publicity Program 


SUMMARY OF PROPOSED PLAN 


Dodge Outlines Scope of Advertising 
Campaign for Stock Company 
Local Agents 


The combined stock company agents’ 
publicity and advertising campaign which 
was proposed and outlined by Albert 
Dodge of Buffalo, N. Y., at the Miami 
convention of the National Association 
last week, will not become operative un- 
til at least 700 agents have subscribed 
to the service, which will be furnished 
by professional advertising counsel. Mr. 
Dodge hopes that nearer 4,000 members 
of the association will join the movement. 
How many will approve remains to be 
seen. Mr. Dodge said that the local 
board should pay for its own advertising 
but the National Association should pro- 
vide a means for the local board to get 
that service at a fair price by arrange- 
ment through the association. 

With respect to advertising appropria- 
tions of local agents Mr. Dodge said that 
the agent producing from $25,000 to $75,- 
(O00 yearly should spend between $300 and 
$450. With production from $75,000 to 
$500,000 agents should be willing to ex- 
pend between $450 and $2,500 for adver- 
tising and public relations work. 

Following is an outline of the plan as 
given by Mr. Dodge in his report to the 
convention : 

Outline of Plan 
A. The national advertising to 
general mass market— 
(This cannot be discussed now but 
is available once the member com- 
panies of the board and the Bureau 
show an indication to cooperate 
and help.) 

B. Local board advertising— 

Under this section local members 
of the local boards would share the 
cost of publicizing their business. 

1. A series of well executed, well 
written newspaper ads to tell about the 
local agent, his business, about stock, fire 
and casualty insurance—educational, in- 
formative. (Names of all members could 
be signed to the ads.) 

2. Dramatized spot radio announce- 
ments Or programs over local stations— 
reinforcing the newspaper advertise- 
ments. 

3. Institutional book about stock 
company agents, the different kinds of 
insurance companies, the value of stock 
insurance, etc. (To be used as bait on 
radio or with newspaper ads.) 

4. Three good, high-grade mailing 
pieces supplementing the _ institutional 
book—to be sent out by each board mem- 
ber. 


the 


Agents’ Advertising 

C. Local agents’ advertising. 

For all local stock insurance agents 
Members cf national association to 
receive all material and services at 
a special association price 

1. A series of one and two column 
illustrated ads—brief but vital with the 
story they tell about the various points 
and lines of stock, fire and casualty in- 
surance. These would tie-in with the 
ads of the local boards—but would be 
more to the selling point. 

2. Dramatic spot radio announce- 
ments about claims, service, coverages, 
lines, data, etc.—to be sponsored by the 
individual agents. 

3. Every subscriber to this advertis- 
ing service would receive a monthly copy 
of The Counselor, printed in color, giv- 
ing all sales data, statistics, market re- 
search regarding stock companies, mutu- 
als, ete. 

4. A research clearing house on stock, 
mutual and recinrocal data, ideas, sales 
developments, etc. 

5. Furnish a bound folio of window 
and booth display ideas. Additional ideas 
to be added from time to time. 


(Continued on Page 26) 
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New Firm Formed In Canada to 
Underwrite for London Lloyd’s 


Rk. H. Cook, formerly president of As- 
sociated Re-insurers, Ltd., of Regina, has 
been authorized by the underwriters at 
Lloyd’s, London, to underwrite fire, au- 
tomobile and general insurance risks 
throughout Canada. This is in face of 
the fact that Lloyd’s, as a company, has 
been barred from the western Canadian 
provinces. 

The name of the new firm which will 
operate the direct Lloyd’s cover in On- 
tario and Quebec is Anglo-Canadian Un- 
derwriters, Ltd. Headquarters of the 
company are at Toronto. The company 
will extend its offices throughout Can- 
ada if and when licenses are obtained 
by Lloyd’s in other provinces of the 
Dominion. Mr. Cook will be president 
of the new company. 

Associated with Mr. Cook is Edwin T. 
Cutts, appointed underwriter for Anglo- 
Canadian. Mr. Cutts was formerly for- 
eign fire superintendent of the London 
Assurance at their head office. For- 
merly associated with Mr. Cook at Re- 
cina, and now in Toronto, are: Robert 
E. Cook, (who joins the underwriting 
department of Anglo-Canadian); John 


W. Cook, treasurer of Anglo-Canadian; 
F. Kk. Bromwich, chief accountant. 

The Regina office will continue under 
the name of Associated Re-insurers with 
Charles C. Cook as branch manager, and 
will be subsequently extended if the ap- 
plication of Lloyd’s to be licensed in 
Saskatchewan and other western prov- 
inces is granted. It is thought unlikely 
that these applications will be pressed at 
the present time in view of the opposi- 
tion which has arisen in these provinces. 

Wide significance attaches to this an- 
nouncement in that it means for the 
first time in Canada an organization has 
been given authority to underwrite di- 
rectly, in this country, on behalf of 
Lloyd’s of London. The new company 
will act in the capacity of underwriters 
accepting risks or directly and on their 
own responsibility on behalf of Lloyd’s 
at London. ‘ 

R. H. Cook, who heads the new body, 
has been actively associated with Lloyd's 
in Canada for the past ten years. For 
five years he has been acting exclusively 
for Lloyd’s with offices at Regina under 
the name of Associated Re-insurers. 








G. B. WOOLLEY ADVANCED 





Appointed Assistant Manager at New 
York Office of Cotton Fire & Marine 
Underwriters 
G. B. Woolley has been appointed as- 
sistant manager of the Cotton Fire & 
Marine Underwriters at the New York 
City office. In making the announcement 
Manager Edwin G. Seibels says: “Mr. 
Woolley for the last two years has been 
in charge of the New York office with 
the title of general agent, and the ad- 
vancement is in recognition of the very 
satisfactorv manner in which he has met 
the responsibilities of his position. 
“I am sure that his appointment will 
meet with the hearty approval of all of 
the companies represented in the depart- 
ment, as well as of our assureds, and 
others with whom Mr. Woolley has had 

personal and official relations.” 





SENFF BACKS HOBBS BILL 


G. B. Senff, Kentucky Insurance Com- 
missioner, has declared the drive started 
several weeks ago on unauthorized in- 
surance companies and unlicensed agents 
would be continued until he was satis- 
fied such “racketeers” had been driven 
from Kentucky. He reported two convic- 
tions in Federal court and twelve con- 
victions in state courts. “We have no au- 
thority to prevent unlicensed companies 
from using the mails to sell insurance in 
Kentucky,” Senff said. “Because of this 
I solicit the support of all good citizens 
by writing their Congressmen and Sena- 
tors for support of the Hobbs bill, known 
as H. R. 6452, now before Congress. This 
bill would prevent such solicitation.” 





TO VOTE ON STOCK SPLIT-UP 

Stockholders of the City of New York 
Insurance Co. will meet April 1 to vote 
on a proposal to reduce the par value 
of the company’s shares from $100 to $10, 
thus increasing the number of shares 
from 15,000 to 150,000. 


BL OANES 


Omar A. Hine Again Heads 
Watertown, N. Y., Exchange 


Omar A. Hine, head of the agency 
of Omar A. Hine, Inc., Watertown, N. 
Y., and who recently celebrated his nine- 
ty-sixth birthday, has been unanimously 
re-clected president of the Insurance Ex- 
change of Watertown, N. Y. Other of- 
ficers of the local board include A. T. 
Matthews, vice-president; E. T. Mce- 
Laughlin, Jr., secretary; R. P. Matthews, 
treasurer; Selig C. Folkes, R. Roy and 
Joseph E. Bourcey, members of the ex- 
ccutive committee. 





JOINS BENEDICT & BENEDICT 

John W. Robinson, who resigned re- 
cently as first assistant controller of R. 
H. Macy & Co., has become associated 
with Benedict & Benedict, New York in- 
surance brokers. His duties with the de- 
partment store included supervision of 
the insurance at the New York, Newark, 
Toledo and Atlanta stores. 


L. & L. & G.ADVANCES FORRESTER 





Former Tennessee State Agent Now As- 
sistant Manager of Southern De- 
partment at New York 

Harold Warner, United States mana- 
ger of the Liverpool & London & Globe 
group, announces the promotion of H. D. 
Forrester, formerly state agent of the 
company in Tennessee, to the position 
of assistant manager of the Southern de- 
partment in New York. Mr. Forrester 
will assume his new duties on or about 
April 1. 

Mr. Forrester has spent his entire bus- 
iness career in the service of The Liv- 
erpool & London & Globe, having en- 
tered their employ in 1915 as an office 
boy in the Southern department at New 
Orleans. He occupied various positions 
in the office, and in May, 1922, was ap- 
pointed assistant special agent for Ten- 
nessee. In 1926 he assumed the duties 
of state agent in that state, which po- 
sition he has since held. 


Dale D. Butler Agent Of 


Hanover Fire 50 Years 


Dale D. Butler, one of the outstand- 
ing local agents of Connecticut and pres- 
ident of Butler’s Insurance Office, Inc., 
of Middletown, Conn., has been formally 
presented with resolutions adopted by 
the directors of the Hanover Fire on 
the occasion of his fiftieth year as a 
representative of that company. Spe- 
cial Agent F. Gilmore Buzzell presented 
the resolutions. 


GERMAN FIRE LOSSES OFF 


For the years from 1930 to 1934, both 
included, fire losses in Germany for the 
companies belonging to the Arbeitsge- 
meinschaft der Privat Versicherung (na- 
tional board companies) were in Reichs- 
mark (one RM equal to 40 cents Ameri- 
can) as follows: 1930, RM _ 105,680,000; 
1931, RM 103,610,000; 1932, RM _ 85,400,- 
000; 1933, RM 71,570,000, and 1934, RM 
61,640,000. To these totals there must 
be added the losses of other companies, 
which brings the figures for 1933 to RM 
141,740,000 and that for last year to RM 
122,480,000. 


PHILA. NATIONAL DIVIDEND 


Directors of the Philadelphia National 
have declared a semi-annual dividend of 
30 cents a share, payable April 15 to 
stockholders of record March 26. 














Status of Foreign Corporations 


As Parties to Actions in New York 


The Standard Marine sued to recover 
an earned premium on a marine policy 
issued in New York State to Alex Verity, 
a resident of the state. The defendant 
obtained an ex parte order requiring the 
company to furnish security for costs. 
The company applied for and obtained 
an order vacating this order. The New 
York Appellate Division affirmed the lat- 
ter order, 276 N. Y. S. 801. 

Section 1522 of the New York Civil 
Practice Act, which provides that a de- 
fendant in an action brought in as court 
of record may require security for costs 
to be given where the plaintiff, when the 


action was commenced, was a foreign 
corporation, does not, the court holds, 
apply to a foreign insurance corporation 
which has complied with all the provi- 
sions of the statutes authorizing it to do 
business in the state. One of these stat- 
utes (N. Y. Insurance Law, Sec. 27) re- 
quires a foreign corporation to deposit 
with the Superintendent of Insurance 
funds for the protection of its policy- 
holders and creditors. Therefore the de- 
fendant is secured as to any costs which 
may be awarded to him. Such corpora- 
tions are deemed to be, for most legal 
purposes and as parties to actions, do- 
mestic corporations. 


— 


State Fund Loses Risk 


The Wisconsin state fire fund fe. 
ceived another blow last week when 
the board of supervisors of Winne. 
bago county, meeting in Oshkosh, x. 
cepted ten recommendations of , 
special committee of members of the 
underwriters’ association of Oshkos, 
Neenah and Menasha, one of whic) 
ordered the fire and windstorm jp. 
surance on the county tubercular sap. 
atorium withdrawn from the state 
fund and placed in regular companies 
The underwriters’ committee worke 
on its report five or six months with 
the county board insurance commit. 
tee, and as the result of its labors has 
been officially delegated as counselo; 
to the board, serving of course with. 
out pay. 
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Philadelphia Premiums 
Show Small Gain in 1934) 


Fire insurance premiums collected ; 
Philadelphia by stock and mutual cop. 
panies during the last six months of 19:f 
totaled $3,447,446 compared with $343. 
108 for the same period of 1933. Folloy. 
ing are the totals by classes of comp. 
nies for the last half of 1934 and 1933 

1934 1933 
Pennsylvania stock. .$1,325,409 $1,27771 


Other state stock... 1,537,084 = 1,559.1 
Foreign stock ...... 351,895 355,17) 
Ae 233,058 242,08 

WOE. sincamuiuas $3,447,446 $3,434.10) 





Joseph Greenhill Takes 
Brother Into Law Fim 


Joseph Greenhill, well-known insurane 
attorney, announces that his _ brother 
Simon Greenhill, who has _ been work 
ing with him for the last ten years, wi 
become associated with him under th 
firm name of Greenhill & Greenhill. Th 
arrangement takes cffect as of April | 
at which time the law firm will mo 
from 160 Broadway, New York City, 1 

4 








larger quarters at 17 John Street. 





OSCAR L. HELTZEN RETAINED | 

The reorganized Insurance Departmay 
of Rhode Island has emerged as pari 
the division of banking and _insurany 
under the department of taxation aj 
regulation. Insurance Commissioner (is 
car L. Heltzen now has the title 
deputy chief of the division of insw§ 
ance and his duties will continue to 
the same as herctofore. M. Joseph Cun§ 
mings is chief of the divison of banking 
and insurance with Thomas A. Kennelij 
director of the department of taxati 
and regulation. 


HONOR GEORGE L. FRANK 

The Kentucky Pond of the Blue Gou 
had an unusual turn-out with so 
eighty-six persons in attendance at 
farewell party given for George L. Franijj 
retiring president of the Kentucky A 
sociation of Fire Underwriters, and fo 
mer head of the Blue Goose, in connet 
tion with Mr. Frank’s resignation in co 
nection with his transfer from the Ke 
tucky field, where he was special age! 
for the Aetna (Fire), to the Tenness 
field as state agent for the same omy 
pany. Mr. Frank was presented with 
solid silver tea set by the field club. 
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“The success of any endeavor in 
business life is dependent upon the 
complete cooperation of everyone 
with his associates * * *” 

—W. J. O’Mally 
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Association of Insurance Agents’ 





Agents Seek Full Commission On 
50% Retention Auto Collision Form 


One of the subjects quite thoroughly 
aired at the midyear meeting of the Na- 
tional Association of Insurance Agents 
at its closing session at Miami last week 
was the payment of commissions on the 
second half of the premium where there 
is a loss under the 50% retention collision 
form. Under this form the assured pays 
only 50% of the premium unless he has 
a loss in which event he pays the other 
50%. 

Ail sections of the country were rep- 
resented in the discussion from the floor 
and the picture presented was that 
agents were pretty much stirred up over 
certain practices all of which will be laid 
before the automobile underwriters’ as- 
sociation. Duane T. Stover of Wichita 
started the ball rolling when President 
Cole called on him to lead a discussion 
on the subject. Mr. Stover opened with 
the flat statement that the agent is en- 
titled to full commission on that second 
50% in any and all circumstances. It 
seems there is a quite widespread custom 
in connection with this form for the 
company adjuster on the loss to collect 
the second 50% in which case, it seems, 
the agent is not considered a party to 
the transaction. The National Associa- 


tion is going to propose to the National 
Automobile Underwriters’ Association 
that adjusters be prohibited from collect- 
ing that second 50%. 

Ed R. Pickett of Sacramento, presi- 
dent of the California Association, said 
it was only another method of cutting 
commissions and Atwood L. Jenkins, na- 
tional councillor from Indiana, said the 
practice was to collect only 45% when 
the policy was written and 55% in event 
of loss. The effect of this, of course, 
was to reduce the agent’s commission. 

Frank T. Priest of Wichita and Wil- 
liam H. Menn of Los Angeles both spoke 
of the trouble the agent had in selling 
the second half of the premium to the 
assured and that the agent’s service 
starts when a loss occurs. 

Ralph G. Hastings, ‘president of the 
Indiana Association, after discussing the 
practice which he said is quite general 
throughout the Middle West, put a motion 
that the association go on record to the 
effect that the agent is entitled to full 
commission. This was later amended at 
the suggestion of Mr. Stover to record 
the association sentiment that companies 
should not permit adjusters to collect 
these premiums. This motion was passed. 





Compensation, Agency Licensing 


Laws Reviewed In Cole Report 


When presenting the report of the ad- 
ministration to the convention last week 
President Edwin J. Cole among other 
matters spoke of developments in work- 
men’s compensation insurance and like- 
wise listed several favorable develop- 
ments of the last few months. These 
sections of the report follow: 


Workmen’s Compensation 


At Grand Rapids, one of the most im- 
portant subjects before the House was 
workmen’s compensation. You heard a 
splendid report of a fine committee which 
consented to continue to serve. The ques- 
tion is just as vital today if not more so 
than it was then. Again you will hear 
an account of the work of that commit- 
tee which has not spared itself in look- 
ine after the interests of all of us. 

We will mention only two phases 
which have developed during the six 
nionths period and which, in our opinion, 
are indicative of a distinct trend in com- 
pensation writing. The ‘first is the in- 
creasing determination of the authorities 
to demand that every employer who can 
in good faith be held as deserving com- 
pensation coverage be furnished it. This 
demand has resulted in the inauguration 
of the so-called voluntary plan, under 
which the companies agree to accept as- 
signment of risks which have been re- 
iused by four companies. The voluntary 
plan, however, carries a degree of com- 
pulsion, because in many cases the au- 
thorities refuse to grant rate increases 
unless it is adopted. P 

The element of good faith is deeply 
involved in this voluntary plan. Appar- 
ently it is undertaken: bythe companies 
to ward off adoption of monopolistic 
state funds. It is openly charged in some 
of the states where the glan is operative 
that companies or their Branch offices 


have deliberately refused to write busi- 
ness through agents, in order to save the 
commission for themselves. 

Another unsatisfactory angle is that 
wherever such risks are written, direct 
contact between company and assured is 
established, and although the agent may 


be called upon to service the risk, he re- 
ceives no compensation therefor. 


New York State Bill 


The second development is the com- 
promise measure now pending before the 
New York General Assembly, to which 
the Governor has agreed, with conse- 
quent withdrawal of the bill for a com- 
pulsory state fund sponsored by him. 

If the bill passes, and it is generally 
assumed that it will, it will mark an en- 
tirely new era in workmen’s compensa- 
tion writing, and the experiment will be 
watched with deepest interest throughout 
the country. 

It provides for the setting up of a 
compensation security fund into which 
the companies will pay 1% of their pre- 
mium earnings within the state until the 
fund has reached the amount of $4,000,- 
000, in order to insure that no worker 
will suffer by reason of the failure of an 
insurance company. If the amount falls 
below that mark by reason of default on 
the part of any carrier, payments will be 
resumed until it is restored. 

It further provides for immediate pay- 
ment of awards in total disability and 
death claims into the state fund, which 
will keep the amounts paid in a separate 
fund and administer it. 

Although so few carriers have failed, 
the fact remains that in the State of 
New York there were 1,169 outstanding 
claims, with no funds available for pay- 
ing them. It is no wonder that the Gov- 
ernor, convinced that an injustice had 
been done these injured men, cast his 
eye around for a remedy and proposed 
a monopolistic state fund. If this new 
proposal can serve to prevent a repeti- 
tion of this situation, it will be well, and 
undoubtedly other states will enact sim- 
ilar legislation. But it will be a long time 
before the experimental stage has been 
passed. 

Favorable Developments 


; These past six months have witnessed 
innovations, some of them favorable, 
some the reverse. On the credit side we 
would list a new spirit of comity between 
the buyers and the sellers of insurance. 
We are inclined to the belief that this 


——— 


Meeting 





development was advanced materially by 
the appearance on our convention pro- 
gram last fall of one of the leader 
among the insurance buyers. It was 
demonstrated during the past month, no. 
tably in New York and Massachusetts 
when public hearings were held on legis. 
lation unfriendly to the insurance bys). 
ness, and buyers of insurance literally 
stormed the state houses in protest, ~ 
_ Distinctly on the credit side we would 
list the increasing number of states which 
are passing agency licensing laws; the 
states in which the insurance supervisor 
upon the request of the governor, is re. 
codifying the entire insurance statutes 
ridding them of obsolete and overlapping 
laws and bringing them down to date 
In these undertakings, members of the 
National Association have played a prom. 
inent and worthy part. 

The fire loss ratio is a matter for con. 
gratulation to the entire business, byt 
agents must exercise yet more care jn 
underwriting compensation and automo. 
bile liability. 

Pool Developments 

In former years we had thought that 
every classification adaptable already had 
been brought under some pool arrange- 
ment. The past six months have wit- 
nessed a yet more dangerous disposition 
to scoop up all of the big lines, reducing 
the agent’s income from the desirable 
business tosthe miinimgm or wiping it out 
entirely. 

In Atlanta, Ga., and Fort Worth, Tex, 
the in-and-out rules of the local boards 
have been challenged successfully in the 
lower courts. Both cases have been ap- 
pealed. We are reasonably confident 
that the higher courts will not sustain 
these decisions, since in scores of cases 
the courts have upheld the right of a vol- 
untary organization to adopt and enforce 
reasonable rules and regulations in the 
interest of their members and the public, 
However, this is a situation that must 
be watched carefully, because if the here- 
tofore established precedent should be 
broken, some of our strongest local 
boards might cease to function effectively 
and chaos would ensue. , 


Dodge Report 


(Continued from Page 23) 

6. Personalized blotters—for _ select 
list of prospects. 

7. Four monthly sales letters. 

8. A folio of collection ideas collect- 
ed during the past ten years. 

9. Data and material on sales closers. 

10. Sales promotion and direct mail 
campaign literature, on all stock, fire and 
casualty lines. 

Novelties and Specialties 
_ll. Advertising novelties and special- 
ties. 

12. A unified and approved form of 
stock insurance survey forms. 

13. A general, well-written, amply il- 
lustrated institutional book on the sub- 
ject of old line stock insurance—its many 
advantages, its part in the growth of 
business. Agents to use as “bait book” 
or to pass out on calls. 

14. A monthly window poster of qual- 
ity and interest suitable for all stock 
company agents. Each to have space for 
agency imprint. 

15. Frequent books and material on 
safety subjects. 

16. Furnish outlines for speeches or 
short talks which agents can give at 
luncheon clubs, civic functions, lodges, 
etc. 

17. A well-written monthly house or- 
gan of four or eight pages, copy pre- 
tested and properly balanced to assure 
reading by prospects and policyholders. 

18. Letterhead designing. 

19. Special printing at proper rates. 

20. Outdoor billboard designs. 

21. Mortality roll ‘of cut-rate compa- 





22. Cooperation of stock company 
house organs to spreayl the story of what 
the stock agents are endeavoring to do. 
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Canadian Map Law Suit 
Ended by Agreement 


DETAILS TO BE KNOWN LATER 





Organization Companies Sought to Pre- 
vent Copyright Maps Reaching 
Non-Tariff Companies 





The copyright law suit of the Under- 
writers’ Survey Bureau, Ltd., of Montreal, 
a subsidiary of Canada Fire Underwrit- 
ers’ Association, v. the Commercial Re- 
producing Co. of Windsor has come to an 
unexpected and mutually satisfactory 
conclusion. The Exchequer Court of 
Canada has been informed that the two 
parties have arranged a settlement. The 
terms of the settlement are not as yet 
known, however, for it is understood that 
they are not completely worked out. In 
due course the litigants will file docu- 
ments with the court setting out, in de- 
tail, the agreement arrived at. The case 
turned on whether certain plans, signs, 
symbols, etc., are copyrighted or public 
property. 

The facts of the case are confusing 
for the reason that the contending par- 
ties base their cases on events which 
have occurred from 1876 onward. But 
the importance of the decision to in- 
surance companies is obvious, authori- 
ties state. There are two groups of fire 
insurance companies. One group is or- 
ganized in Ontario and Quebec in a body 
known as the Canadian Fire Underwrit- 
ers’ Association. The other is an agere- 
gation of companies usually termed non- 
tariff companies, which operate individ- 
ually. 


History of Goad Maps 


Beginning in 1876 the late Charles E. 
Goad began making detailed maps of 
various cities, towns and villages. The 
maps were made in great detail and with 
painstaking accuracy. Various symbols, 
signs, colors, etc., were used to denote 
the character of the fire risk. The Goad 
maps came into the possession of the 
association, being held by its subsidiary 
—the Underwriters’ Survey Bureau, Ltd. 
The work of revision and of making new 
maps was kept up and each member of 
the association was given copies of all 
maps available. No copies, however, 
were given to non-tariff companies and 
none were sold to the general public. 
To have exclusive use of such a set of 
maps was a great advantage to members 
of the association and an equal dis- 
advantage to the non-tariff companies. 

Then came the Commercial Reproduc- 
ing Co. of Windsor—a subsidiary of a 
Detroit corporation—and decided that the 
claims of the association to possess copy- 
right on these maps were unsound in 
law. The company proceeded to repro- 
duce and sell these maps to all comers. 

It is contended that down through the 
years the copyrights were kept intact, 
the ownership never lapsed and that the 
Bureau is now the sole possessor of 
these maps. W. B. Scott, K.C., counsel 
for the defense, argues differently. He 
points out that Goad, senior, died in 
1910 and left his estate to his family. 
The three boys carried on the business 
but there were other children who pos- 
sessed an equally proprietary interest in 
the maps. When the Goad brothers en- 
tered into an agreement with the Plans 
Department in 1911 and finally sold their 
rights, it is contended they were dis- 
posing of something which they did not 
own and which therefore they could not 
sell. 





SOUTH JERSEY FIELD CLUB 


The South Jersey Field Club has elect- 
ed the following officers to serve during 
the coming twelve months: president, 
Harry A. Marsh, Norwich Union; vice- 
president, Theo. W. Robbins; secretary, 
P. Norman Fenton, and treasurer, Wal- 
ter J. Clark. The executive committce 
is composed of James E. Bentley, chair- 
man; James Mehorter, R. R. Thompson, 
George Nelson and Ralph Tilton. Mr. 
Marsh succeeds George H. Martin as 
president. 








SUBSTANTIAL 
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progressive management 
and demonstrated 
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NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, Manager 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 
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PASSES 100TH BIRTHDAY 





Union of Canton Was Founded in 1835 

to Meet Insurance Needs of British 

Merchants in Orient 

The Union Insurance Society of Cap. 
ton, China, a British company, is mark. 
ing this year its 100th anniversary, This 
well-known company, which operates in 
the United States under the managemen; 
of W. J. Roberts & Co., Inc., of New 
York City, was founded in the days of 
clipper ships to meet the demands of q 
group of merchants for safe insurance 
on valuable cargoes of silk, tea and other 
commodities being shipped from the 
Orient. Today the Union does business 
in nearly all parts of the world. The 
company is conservative in its operations 
but is guided by skilled underwriters and 
W. J. Roberts and his associates, W. L, 
Maillot and H. S. Sutter, vice-presidents 
of W. J. Roberts & Co., enjoy splendid 
reputations in the American insurance 


field. 





Indiana Governor Vetoes 


Firemen’s Pension Tax Bill 


Governcr Paul V. McNutt of Indiana 
has vetoed a legislative measure that 
would have required every fire insurance 
company licensed to do business in In- 
diana to pay into the state treasurer on 
March 1 and September 1 each year an 
amount equal to 2% of the gross pre- 
miums received on fire risks written in 
each Indiana city that maintains a fire- 
men’s pension fund, after deducting re- 
turn premiums and considerations re- 
ceived from reinsurance, calculated on 
the basis of the company’s legal report 
to the state auditor for payment of pre- 
mium taxes. 

The bill provided that this sum should 
constitute a separate firemen’s insur- 
ance fund and each year the state audi- 
tor was to pay to the custodian of each 
city’s firemen’s pension fund all that 
part that was derived from the percent 
of gross premiums received on fire risks 
written in such city. 





History in Pictures Is 


Published by Central Fire 


The Central Fire of Baltimore has 
pubiished an attractive booklet entitled 
“Seventy Years of History” in commen- 
oration of the seventieth anniversary of 
the founding of the company. The book- 
let shows in photographs and sketches 
some of the high spots of the company’s 
career and also contains sketches of fire- 
fighting equipment in use at the time the 
company was organized. In addition 
there is a sketch of the original home 
office building and a photograph of the 
present home office; likewise photo- 
graphs of the officers. The Central Fire’s 
career began on March 4, 1865, the day 
that President Lincoln was inaugurated 
for his second term in the White House. 





James Roosevelt Heads 


Boston Insurance Firm 


James Roosevelt, eldest son of the 
President, is head of the insurance brok- 
crage firm of Roosevelt & Sargent with 
headquarters in Boston. Its purposes are 
“to act as an insurance agent, broker 
or adjuster of fire losses.” Other officers 
named are A. J. Anderson, vice-presi- 
dent; J. A. Sargent, treasurer, and G. 
Blodgett, clerk. James Roosevelt has 
been in insurance for several years. 


INCORPORATES IN TRENTON 

The General Assurance Co. of Trenton, 
N. J., a general insurance agency, has 
been incorporated with a capital of 10 
shares by William J. De Lamater, Edgat 
D. Brewer and Laura D. Van Horn. 








AETNA (FIRE) DIVIDEND 
Directors of the Aetna (Fire) of Hart- 
ford have declared the regular quarterly 
dividend of 40 cents a share, payable 
April 1 to stockholders of record 
March 18. 
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Conducts Own Defense in British 
Arson Trial But is Convicted 


Frederick Edgar Rickards, British um- 
prella manufacturer accused of conspir- 
ing with Leopold Louis Harris, notorious 
-cbug, to set fire to his premises, has 
awe unusual attention to his case by 
his action in shunning legal aid and con- 
ducting it himself in masterly fashion. 
On the twelfth day of his trial Rickards, 
who is codefendant with Henry Joseph, 
haddressed the jury from_the_ prisoners 
dock at the Old Bailey Criminal Court, 
London. His speech lasted two hours 
and electrified the crowded court that 
Hhad come to watch the closing scenes of 
the trial. ; 

Rickards comes of a family of um- 
prella makers who have been in the trade 
for 200 years. He has been his own ad- 
 \ocate throughout the case, has called 
‘his own witnesses, prepared his own 
brief and cross-examined the Crown 
‘witnesses with conspicuous skill. His 
"table in the dock was piled with legal 
documents—the transcript of the short- 
hand notes of the preliminary hearing at 

Bow Street Police Court alone covered 
‘more than 1,000 foolscap sheets. 

" Rickards, in his defense, said he came 
‘to the court terribly handicapped. 

“T am untutored and unskilled in the 
ifne art of conducting a defense,” he 
said. “I have had to defend myself be- 
Y cause I did not have £5,000 with which 
| to brief eminent counsel.” 

As he continued his speech became 











HUNEKE EXPERT AT BRIDGE 





Inland Marine Man Pairs With James 
White and Robert McGinness, In- 
3 surance Men, to Win Cups 

» Arthur J. Huneke, who recently joined 
the inland marine department of the 
Royal-Liverpool groups, is not only a 
‘good insurance man but an expert at 
F contract bridge. Outside of insurance 
‘hours he makes a hobby of winning 
bridge tournaments. Paired with James 
White of Hall & Henshaw, New York 
agents, with which office Mr. Huneke 
iwas previously associated, he won first 
place in one section of the tournament 
\last Friday evening at the Hotel New 
PYorker of the New York Insurance 
) Bridge League. Both members of the 
Steam received cups. Early this week 
paired with Robert McGinness of the 
New York insurance brokerage firm of 
McGrath & McGinness, Mr. Huneke won 
another cup at the bridge tournament 
held at the Coldstream Country Club 
on Long Island. 








Ray Murphy Confirmed 


Commissioner of Iowa 
© The Iowa Senate has confirmed the 
‘appointment of Ray Murphy, Democrat, 
of Ida Grove as Insurance Commissioner 
Pfor a four-year term beginning July 1. 
|He succeeds Commissioner E. W. Clark 
pol Mason City, a Republican. Mr. Mur- 
pphy is now chairman of the Iowa State 
|Board of Assessment and Review, a unit 
of government corresponding to a tax 
commission in other states. He is also 
yn attorney and prominent in American 
pLegion activities. 








j N. W. STEWART IN NEW POST 

| Norman W. Stewart, for the last five 
fears suburban underwriter in the New 
York City office of the Northwestern Na- 
ional and previously with Fred S. James 
“ Co., is leaving the Northwestern Na- 
tonal and the fire insurance business. 
Hle has been elected president and chair- 
an of the board of E. Pritchard, Inc., 
‘anufacturers and canners, New York 
ity and Bridgeton, N. J. 


ATLANTIC CITY LOSSES LOW 

irty-two fires in Atlantic City in 
ebruary did only $8,385 damage. Only 
ree blazes spread beyond the floor on 


hich they started before being con- 
rolled. 





more eloquent, more impassioned, more 
scathing in its attack on the case the 
Crown had made out against him. He 
denounced Leopold Harris mercilessly. 
Harris, locked in his cell under the 
court, heard none of the incisive phrases 
Rickards used to villify his accuser. He 
called Harris “one of the greatest crim- 
inals this country has ever known.” 

All his skill, however, failed to gain 
him acquittal. He was sentenced to six 
years’ penal servitude. Both Rickards 
and Joseph were each found guilty of all 
the counts against them, Rickards on 
nine and Joseph on eight. Joseph was 
sentenced to three years’ penal servitude. 


Conference Here Today 
On Pro Rata Reduction 


A sub-committee of the governing com- 
mittee of the New York Fire Insurance 
Rating Organization will meet with rep- 
resentatives of the New York State As- 
sociation of Local Agent in N. Y. City 
today to discuss the pro rata reduction 
form for stocks at single locations which 
was recently approved by the Eastern 
Underwriters’ Association. The agents 
asked for the conference to be held 
today. 





TWO PEARL OFFICERS ARRIVE 

H. H. Austin, joint managing director 
of the Pearl Assurance, and W. Godfrey, 
a director of the company, arrived in 
New York City this week on the Beren- 
garia for a tour of the United States. 


General Agents Change 
Convention to May 13-14 


The executive committee of the Amer- 
ican Association of Insurance General 
Agents has voted to hold the tenth an- 
1iual convention on May 13-14 in Kansas 
City instead of May 7-8 because other 
conventions conflict with the original 
dates. Among subjects to be discussed 
at the convention will be inland marine 
coverage and reclamation of the auto- 
mobile insurance business. 





RETURNING FROM CRUISE 
Bernard M. Culver, president of the 
America Fore Companies, and Mrs. Cul- 
ver are returning to N. Y. City this weck 
from a cruise to the West Indies. 
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STATEMENT of CONDITION 


December 31, 1934 


Assets 


FIREMAN’S FUND 


Insurance Company . . . 


HOME FIRE & MARINE 


Insurance Company . . . 


*$33,337,095 


*5,521,795 


3,981,903 


7,224,428 


2,806,473 


Bonds carried at amortized value—stocks at December 31st, 1934 market value—approved by 
National Convention of Insurance Commissioners. 
* Stock ownership in affiliated insurance companies valued on basis of capital and net surplus. 
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Ocerdental Insurance Company 
y. 
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Surplus to 
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$18,359,824 
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3,048,998 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








F. M. Smalley, Glens Falls President 

While at Glens Falls, N. Y., I called 
on F. M. Smalley, president of the Glens 
Falls Insurance Co., whom I have known 
successively as office manager of the old 
Middle States Inspection Bureau, at New 
York (where I first saw him when I was 
acting general agent of the Germania in 
1903); then as assistant special agent to 
Geo. W. Wyatt, special agent of the 
Glens Falls in western New York, under 
whom Mr. Smalley received a very good 
training; then as full fledged special 
agent after Mr. Wyatt’s demise; then 
as an assoctate on the electrical com- 
mittee of the Underwriters Association 
of New York; then as assistant secre- 
tary, secretary, vice-president and pres- 
ident of the Glens Falls. 

Mr. Smalley is a graduate of Syracuse 
University where his father was Dean 
Smalley for years. A quiet, modest gen- 
tleman, of exceptional ability, he has 
merited his fine career, which he earned 
through years of conscientious, effective 
and intelligent work, unaided by any pull 
or influence. It is always a. pleasure to 
meet him and he is always very cordial 
to his old friends. We have been on 
many committees together and his good 
horse sense always was in evidence in 
ironing out the difficulties we confronted 
together. Outside of the insurance busi- 
ness, he has impressed his personality 
on the social and civic activities of the 
town and his opinions are highly re- 
spected. 

e « @ 


Bill Lutz and “My First Love” 


I have received the following letter 
from Bill Lutz (Smiling Bill as I called 
him to myself only), assistant general 
agent of the Phoenix Assurance of Lon- 
don, which requires an open answer, es- 
pecially in reference to a romantic inci- 
dent that occurred September, 1916 or 
1917, on the same day that he followed 
re across Lake George, at Rogers Rock, 
N. Y., in a two mile swim, which was 
nothing out of the ordinary for me those 
days nearly twenty years ago. Here is 
what Bill wrote: 

“I have read many of your articles 
under the heading of “Tales of the Road” 
with much pleasure, and I wondered if 
some day you might relate the story of 
your swimming across Lake George in 
September, 1916, up at Rogers Rock, 
when I rowed a boat alongside of you. 
That vacation was filled with pleasant 
memories, and I have wished many times 
that I might go there again. ‘Incidental- 
iy, if you ever should write of these days 
we spent together there, would you in- 
clude any reference to the charming lady 
whom we met there, and which recalled 
to your mind sweet memories of your 
association with her in bygone days? 
Now don’t say you have forgotten about 
this.” 

I swam diagonally across to Black 
Point, on the east side of the lake, to 
make the swim longer, in my youthful 
enthusiam and vigor. I still go up there, 
but am well contented with a short swim 
of a half mile, or so, at 65. To get back 
to what I started to say: No, Bill, I have 
not forgotten, and the combination of 
that beautiful autumn day and you and 
your wife’s pleasant company (meeting 
you unexpectedly) and the incident of 
the fair lady (though white haired and 
getting on in age) whom I had not seen 
for over twenty years, will always re- 
main vivid in my memory as one of the 


pleasant incidents of my life on the road. 

The lady referred to was a dear friend 
of my early youth and my first love, 
when I was sixteen. She was a neighbor 
of ours in Brooklyn and her home was 
directly behind ours; that is, our back- 
yards adjoined, and over the yards we 
used to send messages to each other by 
tracing letters on the window panes. I 
used to carry her school books for her 
from the Adelphi Academy. She was 
also sixteen at that time. Our boy and 
girl friendship lasted for several years, 
then petered out as we grew older, as 
these friendships often do, and then 
when I went on the road in 1894 (hav- 
ing moved in 1892 to another neighbor- 
hood) I saw her only once fleetingly 
after she had just been married in 1896. 

When I was at Rogers Rock with you 
I noticed a well preserved and lively 
matron while in the dining room and 
later on the dock, before and after I 
had taken that swim, with you in the 
boat. There was something strangely 
familiar about her, but I did not recog- 
nize her—nor she me. However, her 
presence “troubled” me, and finally it 
flashed on me that she was my former 
girl friend. I then introduced myself 
and while for a few seconds she thought 
that I was trying to force myself upon 
her, not recognizing me right away, the 
smile I remembered so well dispelled the 
cloud that had obscured her memory of 
me. And then it was like turning back 
the pages of a book and rehearsing every- 
thing that had happened since I last saw 
her. 

I understand that she had considerable 
difficulty in convincing her daughter and 
friends that I was actually an old friend 
of hers and that it was not just a summer 
flirtation. Also I knew her husband well. 
The incident started quite a lot of gossip 


among the hotel guests, especially as 
many had watched my swim across the 
lake, and were awed by the feat. At 


that time swimming was not the sport 
it has since become, and in a mild way 
I was considered a “hero.” 

I have never seen the lady since, and 
don’t even know whether she is alive or 
not. I hope so. Some day I am going 
to try to find out. Another twenty years 
have elapsed since that meeting at Lake 
George. She was my first love, though 
she never knew it. And you know how 
serious we are at sixteen in these mat- 
ters. And we hardly ever marry our 
first loves. By the way, my wife knows 
all about this incident. So you see, Bill, 
I haven’t forgotten and I thank you 
for your letter. 


* * * 


Making Facts Conform With Theory 

From the New York Sun book review 
of a volume about the Mayans I have 
taken the following: 

vis For,’ as Mitchell writes, ‘the 
blot has been removed from the family 
escutcheon; the elephant-decoration has 
been badly ‘mutilated, in recent years, by 
“bandits.” Is it too much to suspect that 
the “bandits,” refreshed by this exercise, 
have now returned to their more ortho- 
dox and respectable archaeological pur- 
suits ?’ 

“Imagine a dignified curator creeping 
about the Central American jungle with 
a pick-ax, trimming down monoliths to 
agree with his theory instead of sitting 
in his study and trimming down his the- 
ory to meet the facts of the case!” 

The treatise of the extinct Maya civi- 
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lization in Yucatan and Guatemala refers 
to savants’ quarrels as to the origin of 
this highly civilized people. It has spe- 
cial reference to the presence of images 
of elephants and near-elephants by which 
some trace the civilization to Asiatic ori- 
gin. Others just as strongly combat this 
theory. It is a good illustration of the 
fanatical psychology prevailing all over. 
If the facts won’t agree with our theo- 
ries, so much the worse for the facts. 
* * * 


Visits to Cemeteries 


In my travels about the East and spe- 
cially in Vermont (which state has more 
of the spirit of old-fashioned common- 
sense sturdy Americanism than most 
others) I interested myself in visiting the 
old cemeteries, especially in the smaller 
communities, to read and study the in- 
scriptions. { think it was at Brandon, 
Vt., where I discovered a tombstone over 
a grave of two children who apparently 
had died of small-pox, for there were 
two little angels on the tombstone with 
pock-marks. I have either seen or read 
somewhere this very pretty sentiment on 
a headstone: “Love’s Last Gift, Remem- 
brance.” Short, decidedly sweet, and to 
the point. 

In the cotton-mill towns there was 
formerly a large mortality among young 
workers, from inhaling or swallowing of 
fine particles of cotton (the same par- 
ticles that caused a fire starting in a 
“feeder” at one end of the room to 
spread rapidly over the entire room, now 
prevented to a large extent by having a 
sprinkler placed in the “feeder” and bet- 
ter ventilating condition). Mr. Goulé, 
my old boss at Germania, told me that 
he had a special agent friend traveling 
with him in New England, who induiged 
in the rather depressing pastime on some 
Sundays, of going to cemeteries and tab- 
ulating how many young mill-workers 
had died before the age of 25 years; 
it was an appalling figure, he says. This 
might be another good way to spend a 
Sunday, but not in my opinion. 





N. Y. C. POND MEETS APRIL 11 

The New York City Pond of the Blue 
Goose will hold its next dinner meeting 
on Thursday, April 11, at the Down 
Town Club in Newark, N. J. This will 
be Southern Night and numerous insur- 
ance men from the South, now located 
in the New York area, will be guests of 
the Pond. 


WITH SPRINGFIELD F. & M. 


J. E. McDavid, Jr. is joining’ the 
Springfield Fire & Marine group April 1 
to engage in field work in certain South- 
ern states. For the last eight years he 
has been special agent for the Fireman’s 
Fund in South Carolina. He is a gradu- 


_ate of West Point, Class of 1922. 


— 
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Tokio Marine & Fire Has 
Surplus of $10,450,430 


The United States branch of the Tokif 
and marin® 


Marine & Fire, leading fire 
insurance company of Japan, shows # 
sets of 
for 1934. 
resents surplus to 
reserve for unearned premiums amouni 
to $1,663,391 and that for losses in proces 
of adjustment is $494,255. 
has cash holdings of $3,207,707 and bon! 
investments of $6,531,094. 





MRS. HOWARD DE MOTT DIES 


held yesterda 
De Mot 


services 
Mrs. 


Funeral 
afternoon tor 


were 
Howard 


wife of the former manager of the « 
Reinsurance Bureau, who died at ther 
home in East Millstone, N. J., on Mor 


day evening after a long period of pov 
health. Mr. De Mott has been retire 
for some time and during his wife's il: 
ness devoted himself entirely to her cat 
and comfort. The sympathy of man 
friends goes to him in his loss. 


EXAMINERS HEAR EXECUTIVES) 


R. R. Wilde, secretary of Corroon i§ 
Reynolds, and L. S. Bryant, gener 
agent of the North British & Mercar 


tile, addressed the members of the Fir 
Insurance Examiners Association ° 


New York on underwriting and probe 
lems of examiners at the monthly meet 
ing held Tuesday evening at Loft’s Gn 
Room on Cortland Street, New York. 3 


more complete report of the meeting 
be published in these columns next wee! 


MUTUAL PREMIUMS INCREASE 


Mutual fire companies reporting to th 


New York Insurance Department had ne 
fire premiums country-wide of $69,363 
195 last year, an increase of 11% ov 
the 1933 total. However, the premium 
written by mutuals fell from a total é 
$81,737,905 to the low point of $6247 
017 in 1933 before turning upward. 
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New 


Biography of Edward Atkinson, 


Factory Fire Prevention Expert 


Book by Harold F. Williamson, Harvard Instructor in Eco- 
nomics, Describes Life and Work of President of Boston 


Mutual Who Died in 1905 


Edward Atkinson, who died in 1905 and 
who was president of the Boston Manu- 
facturers Mutual Fire Insurance Co., and 
was an American leader in factory fire 
revention for years, is the subject of a 
hook which came out a few weeks ago, 
written by Harold Francis Williamson, 
an instructor in economics at Harvard 
University, which book is published by 
the Old Corner Book Store, Inc., Boston. 


. Its title is “Edward Atkinson—The Biog- 


raphy of an American Liberal.” 

Mr. Atkinson has a considerable na- 
tional reputation outside of the insurance 
business; was a man who was keenly in- 
terested in the major economic, political 
and social developments in the United 
States between 1860 and the day he died. 
In addition to being an insurance execu- 
tive he could claim title to being a cotton 
manufacturer, friend of the New South, 
writer, tariff reformer, sound-money agi- 
tator, anti-imperialist, statistician, econo- 
mist, dietician, inventor, and speaker— 
certainly a versatile personality. 

His Literary Output 
In an index in the back of Mr. William- 

son’s book appears a list of the magazine 
articles,pamphlets and books written by 
Mr. Atkinson, the first of which, “Cheap 
Cotton by Free Labor,” was published in 
1861, from that time until 1905 he pub- 
lished in all 291 articles, pamphlets or 
books covering a wide range of topics. 

It is the chapter on fire insurance and 
fire prevention which will most interest 
insurance men, especially those in the 
technical side. Mr. Atkinson had been 
disturbed by the number of poor risks 
that were on the books of his company 
and he desired to eliminate them. In 
1880 he made a number of cancellations. 
The next step was to make an analysis 
of the cause of the fires, not only with 
his company but with others. The in- 
vestigation had not gone far before the 
research developed.that broken lanterns 
and spontaneous combustion accounted 
for about 50% of the fires, while friction 
was responsible for another 20%. He im- 
mediately got busy with the National 
Association of Cotton Manufacturers, ac- 
quainted them with the facts and recom- 
mended the use of improved types of lan- 
terns which were less likely to be broken 
by careless handling. 

The Lantern Hazard 
Discussing lanterns Mr. Atkinson said: 
“Not a single safe lantern could be 

found in use. All were badly made, lia- 
ble to melt at the joints, and insufficien:- 
ly guarded. On searching for good lan 
terns none could be found except expen- 
sive brass lanterns made for the railway 
service. Warnings were given, due pre- 
cautions taken and, in connection with 
the firm now called the F. O. Dewey 
Co., safe lanterns at moderate cost were 
invented, but it took five years to perfect 
this apparently simple device. Many im- 
provements have been made, and _ there 
are now two or three types of safe and 
suitable lanterns for mill use, burning 
either animal oil, mixed oils or mineral 
oils. Since that study of the lantern 
question, there has not been a loss of 
any considerable amount in any of the 
works insured by this company which 
could be reasonably attributed to fault in 
the lantern. Careful attention to lan- 
terns would doubtless save many fires 
and losses in city risks, but what owner 
or occupant ever gives his personal at- 
tention to this insignificant cause of very 
heavy losses ?” . 
Lubricants 

Many of the fires, attributed both to 
Spontancous combustion and to friction, 
Were caused by the poor or uncertain 


quality of lubricants. In response to the 
demand for increased production, ma- 
chinery had been speeded up without a 
corresponding improvement in the qual- 
ity of the oils used in their lubrication. 
The result was that the oils became 
gummy on the working joints, increasing 
the friction, or under the increased fric- 
tion of faster moving parts, the more 
volatile types gave off gases which were 
cxtremely susceptible to ignition or ex- 
plosion. 

In addition, there was a great varia- 
tion in the costs of lubrication to manu- 
facturers. In a selected group of fifty- 
five print mills it was found that oil 
prices varied from 29 cents to $1.05 per 
gallon. In terms of lubrication per thou- 
sand pounds of cloth, the costs varied 
from 68 cents to $2.58. 

The chief items which interested the 
manufacturers were the flashing points 
and rates of evaporation of the various 
oils. It was found, for example, that the 
rates of evaporation of the various oils 
submitted for the experiment by various 
users varied from 14% to 25% for a 
ten-hour period at a temperature of 140° 
Fahrenheit. As this temperature was 
not uncommon for bearings, the expense 
and danger involved in the use of the 
more volatile oils can readily be seen. 

Threatened With Damage Suits 

The flashing point or temperature at 
which the oils burst into flames, showed 
a variability ranging from 180° to as high 
as 540°. In the interests of fire preven- 
tion, the oils with a low flashing point 
were to be avoided, as their use in bear- 
ings gave rise to the danger of ignition 
from friction. Only one mineral oil of 
those tested was found which was well 
distilled and safe for lubrication. Mr. 
Atkinson accordingly served notice on 
the makers of the other oils that unless 
their product was improved, warnings 
would be sent members of the cotton 
manufacturers not to buy or use these 
inferior oils under any circumstances. 
Said Mr. Atkinson: 

“This led to a threat of a suit at law 
for interfering with their business, which 
I immediately urged them to enter in 
court, as I desired to publish the facts; 
but I advised them to settle the patent 
rights and to change their methods of 
distillation, which advice was taken. A 
year later, wishing to secure some of 
the volatile oil for experimental pur- 
poses, none could be found in the mar- 
ket. The price and cost of lubricating 
oil were very greatly reduced, all oils 
being brought to a uniform standard; 
very great benefit in money and _ in- 
creased safety have since ensued. From 
the conclusion of that investigation to 
the present time, serious losses from hot 
bearings have been very rare; in fact, 
there is not one of any moment on our 
record that I can recall. Several mem- 
bers reported to me that their savings 
in the cost of lubricants in the next two 
years, resulting from this study, had been 
more than the cost of their insurance in 
the same period.” 

Sprinklers 

Mr. Atkinson early took an interest in 
sprinklers. The automatic sprinkler is 
regarded by the biographer as the great- 
est single improvement ever made in the 
development of fire control. 

Inventors had been working on the 
idea’ of an automatic sprinkler for at 
least 150 years before it came into com- 
mercial use. The first-patent for a self- 
operating sprinkler was granted to Am; 
brose Godfrey in November, 1723. His 
device consisted in a cask of fire ex- 
tinguishing fluid which contained a pew- 
ter chamber of gunpowder connected to 


a series of fuses. It worked all right, 
but never became popular. John Carey 
in 1806 invented a rose sprinkler which 
was connected by pipes to a tank of 
water, the sprinkler being controlled by 
a combustible string which would release 
the water when ignited. It proved im- 
practicable because the string had a ten- 
dency to contract and expand. 

The predecessor of the automatic 
sprinkler in the United States was the 
perforated-pipe sprinkler, a device intro- 
duced about 1852, probably from Great 
Britain. The most successful of the per- 
forated-pipe sprinklers consisted of lines 
of wrought-iron pipe with small holes 
drilled at short intervals resembling a 
long lawn sprinkler. The holes were 
drilled in such a way that the small 
streams were directed toward the ceiling. 
The sprinklers of each floor or section 
of floors were controlled by separate 
valves located at convenient places. In 
case of a fire in a mill, the valve for 
that section was turned on and the place 
deluged with water. 

The Early Parmelee Sprinklers 

The first automatic sprinklers which 
were produced for commercial use were 
the invention of Henry S. Parmelee, of 
New Haven, Conn. His sprinkler, pat- 
ented August 11, 1874, was in the shape 
of a small turbine with a brass cap sol- 
dered to the lower part of the rim. It 
was simple in design and efficient in its 
action, and although it was superseded 
by other types, many of the early Par- 
melee sprinklers operated successfully 
after several years’ installation. The 
manufacture and distribution of these 
sprinklers was handled by the Frederick 
Grinnell Co., which has since become 
the most prominent company associated 
with the automatic sprinklers. 

An Instalation of 2,500 Sprinklers 

Colonel T. J. Borden was among the 
first to use the automatic sprinklers to 
any considerable extent. In 1875 he in- 
stalled some twenty-five hundred Parme- 
lee sprinklers in his mills at Fall River. 
Their use spread slowly, however, due 
partly to the usual apathy of persons to- 
ward new inventions and partly to sev- 
eral specific objections made by mill- 
owners and managers. Among other 
things, they felt that instalation costs 
would be excessive; that the sprinklers 
would fail to operate after being in posi- 
tion any great length of time; that they 
would not be able to control any except 
small fires that had made little head- 
way; and finally, that there was consid- 
erable danger of damage from sprinkler 
leakage. 

The products of the Parmelee sprink- 
lers pushed their product vigorously, 
making numerous experiments and call- 
ing attention to its successful operation 
in early fires. Mr. Grinnell, at Mr. At- 
kinson’s suggestion, gave the first talk 
on automatic sprinklers before the Na- 
tional Association of Cotton Manufactur- 
ers in April, 1878, including in his speech 
a report on tests of the Parmelee sprink- 
ler. 

Mr. Atkinson was by this time thor- 
oughly convinced of the effectiveness of 
the automatic sprinklers and desired to 
promote their use. He worked under a 
handicap at first, however, because for 
several years the Parmelee sprinkler had 
a monopoly in the field, and he felt hesi- 
tant, in his official capacity, to push its 
use vigorously because of possible crit- 
icism. But by 1880 he and his associates 
felt that the efficiency of the Parmelee 
automatics more than offset any such 
possible criticism, and in that year they 
issued a special bulletin which read, in 
part, “The officers of this company can- 
not hesitate to recommend the adoption 
of the automatic system of sprinklers in 
almost all cases where sprinklers are 
needed.” 

Within a few years there were several 
sprinklers invented and placed on the 
market so that prospective users had a 
number from which to choose. In 1885, 
Mr. Woodbury made the first of a series 
of comparative tests of the various auto- 
matics then on the market, and was able 
to show which operated most success- 
fully. 


AMERICA FORE OLD GUARD 


More than forty members of the Old 
Guard of the America Fore Group at- 
tended recently the first of a series 
of iuncheons to be held whenever an 
employe of any of the companies com- 
pletes twenty-five years of service and 
joins the Old Guard. W. W. Andrews, 
retired, who joined the Continental in 
1867, presided. At the next luncheon the 
twenty-five years men of the Fidelity & 
Casualty will be taken into the group. 
Members of the Old Guard of the fire 
companies who entered service fifty years 
or more ago include in addition to Mr. 
Andrews the following: B. C. Thorn, 
1877, retired; J. F. Bisby, 1882, retired; 
Henry A. Nelson, 1875, unearned depart- 
ment; Edward F. Cock, 1882, local cash- 
ier, and Walter S. Adams, 1884, local de- 
partment. 


NEW IRISH CO. FOUNDED 

“The Irish Insurance Corp.” is the 
name of a new company being floated 
in that country. The capital is to be 
£500,000 and the company will be em- 
powered to transact all classes of fire 
and accident business. The chairman will 
be John McCann, chairman of the Grand 
Canal.Co. and deputy chairman loyal 
Bank of Ireland. William Boland of 
MacDonagh & Boland and Joseph Bren- 
nan of Brennan & Co., both insurance 
brokers, will be technical directors. 
Count Patrick O’Byrne, chairman of the 
Irish Public Bodies Mutual Insurances, 
Ltd., wili also be on the board. 








WOULD CHANGE PENSION LAW 

A bill was presented to the New York 
City Board of Aldermen recently to 
amend those sections of the city charter, 
which provide for a 2% tax on gross 
premiums received by foreign fire insur- 
ance companies engaged in _ business 
through local agents in this city, part of 
which is now paid over to the State Vol- 
unteer Firemen’s Home at Hudson, N. 


Y. The new bill proposes that this 
money be turned over to the Fire De- 
partment Pension Fund of New York 
City. 





CANDIDATE FOR SCHOOL BOARD 
Ancel Earp, prominent local agent of 
Oklahoma City, has filed as candidate 
for member of the city school board on 
the non-partisan ticket. Mr. Earp is one 
of the most active men in his line of 
work in the city, not only in insuranc« 
affairs but in civic, state and national 
movements. He has served one year as 
president of the Oklahoma Association 
of Insurers, and one year as president 
of the Associated Fire & Casualty Un- 
derwriters of Oklahoma City. 





ADD NEW COVERAGES 


The London & Lancashire has been 
given certificates of registry by the Can- 
adian Dominion government to write fall- 
ing aircraft and earthquake coverage in 
addition to its present classes of busi- 
ness in the Dominion. The British Crown 
has been registered for falling aircraft, 
earthquake, riot and civil commotion, 
limited to the insurance of the same 
property covered under a fire policy. 





GERMAN INSURANCE WEEK 

German insurance plans for 1935 an 
“insurance week” in order to give the 
insurance idea as much publicity as pos- 
sible. Private and public insurance will 
cooperate to this end and contribute to 
the publicity drive for insurance in all 
its branches. 





FEDERAL’S EXTRA DIVIDEND 

The Federal of New Jersey has de- 
clared an extra dividend of 50 cents a 
share, payable April 1 to stockholders of 
record March 21. 

ANNOUNCE DIVIDEND 

The Home Fire & Marine has declared 
the regular quarterly dividend of 50 cents 
a share to all stockholders of record 
March 6. 
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Client’s Point of View On Brokers’ 
Service Given By George E. Rogers 


George E 


Rogers, insurance buyer of Robert Gair Co., Inc., New York, who is 
president of the Insurance Buyers of New York, gave some helpful suggestions from 


the client’s point of view a few wecks ago to insurance brokers taking the Insurance 


Society of New York course. 


watchfulness, and third: integrity. 


Rogers’ timely talk foilow: 


Let’s look at this matter of integrity. 
To my mind it is the most important of 
all three broker is being 
trusted, 1n many cases blindly. The in- 
surance buyer wants to know that his 
broker is not a commission grabber, that 
he will not recommend a type of insur- 
ance that might better be self-assumed 
or self-insured, for the sake of his share 
of the premium. The buyer wants to 
realize the word of his broker is to all 
effects and purposes as good as a binder, 
and above all he wants to know that 
when he pays premiums to his broker, 
those premium are going to be passed 
promptly to the insurance company. 

In this connection I know of one con- 
cern in New York which will not pay 
a cent of premium to their broker but 
insist on remitting direct to the company. 
I believe that the majority of court de- 
cisions hold that in the collection of pre- 
miums the broker stands as an agent 
of the company and as such is-respons- 
ible, but it is my contention that in any 
position involving trust, the one who is 
trusted must so conduct himself as to 
be able to fulfill his obligations. I want 
to feel that my broker is of a character 
which makes it unnecessary for me to re- 
sort to safeguards similar to that which 
I just described. Any suspicion to the 
contrary should lead me to look for a 
new broker. 


elements. A 


Avoid Antagonizing 


I have been in a position during sev- 
eral years of finding it necessary to listen 
to many insurance brokers who were at- 
tempting to sell a particular line of pro- 
tection or were trying to sell their ser- 
vices as broker for the entire line. When 
I say I found it necessary to listen, I 
don’t mean that I was doing it against 
my will, for it has always been a part 
of my job to keep abreast of events and 
to learn everything I can from any 
source. A buyer can pick up a lot of 
good information by giving attention to 
casual insurance callers. But in so doing 
I have encountered many things which 
annoyed to such an extent that I have 
been filled with wonder how certain peo- 
ple could continue to maintain a clientele. 

There are many ways to antagonize 
and annoy an insurance buyer. In this 
connection I must admit that you are 
going to find many buyers who will cause 
you a great deal of annoyance, but we 
will pass those by with the hope that 
you will never be sufficiently bothered to 
tell a client to take his risk to another 
broker. It will be imperative, however, 
that you adopt tactics both in solicitation 
of new business and in maintaining that 
which you already have obtained which 


The 


Mr. Rogers listed three elements which in his opinion 
make for satisfactory relationship between broker and client: First, service; second: 
same 
manner as though he were actually on the payrolls of his clients; he should in fact 
build up a reputation as the insurance manager of a company’s affairs and by so 
doing will not run the risk of losing control of the business. 


broker should work in much the 


GEORGE E. 


ROGERS 


will not vex those with whom are 


dealing. 


you 


A Few Personal Experiences 

To give you an idea of what I refer 
to, I would like to recount a few experi- 
ences of my own. A few years ago I 
was called on by a representative of a 
broker who wished to solicit the transit 
line of the concern by which I was em- 
ployed. With little preliminary discus- 
sion he siated: “I know what you are 
paying foi your present coverage and I 
ant prepared to submit a proposai at 
considerably money.” That was 
enough to finish him as far as I was con- 
cerned. He may have known what we 
were paying, but what he didn’t know 
was that our form included an extra 
coverage that made it of extreme impor- 
tance to us, and furthermore, the present 


less 


carrier had been on the risk for a time 
sufhicient to allow it to build up a nice 
reserve as a loss cushion which would 


not be the case with a new carrier which 
might su‘fer a bad shock shortly after 
assuminy the risk. He based his entire 
appeal on price consideration, giving no 


thought to possibility that we might 
have been well served in the past. 
On more than one occasion I have 


been approached with the idea of allow- 
ing a broker to make a survey of our 
risk with a view to pointing out any pos- 
sible improvement in coverage and cost. 
I have no objection to this form of so- 
licitation but it must be remembered that 


High spots of Mr. 





Brooklyn Brokers Hear 
Talk By Police Captain 
The report of Mortimer L. Nathanson 
on legislative matters at Albany, and the 
address of Capt. Fred Zwirz, head of 
the Bureau of Criminal Identification of 
the N. Y. Police Department, were two 
high spots of the Brooklyn Insurance 
Brokers Ass’n monthly luncheon meet- 
ing, at the Hotel Bossert Wednesday. 
There was a large attendance. President 
H. Lester Heistad occupied the chair. 
Brief reports were made by Alex Gold- 
berger, grievance committee chairman; 
Fred Schmidt, membership committee 
chairman; S. P. Eisemann, dinner com- 
mittee chairman; Herbert Marker, en- 
tertainment committee chairman, and \V. 
C. Stewerwald, finance committee chair- 


man. The meeting proved particularly 
interesting and was illustrative of the 
good work the association is doing to 


promote and protect the interests of in- 
surance brokers and insurance as a 
whole. 


JOINS LOCKWOOD AGENCY 

Andrew P. Irving has resigned as spe- 
cial representative of the facultative de- 
partment of the Eagle Insurance Co., 100 
William Street, to accept a similar posi- 
tion with the Lockwood Agency, Inc., 
128 William Street. , In his new position 
he will cover both the metropolitan and 
suburban territories. 

Mr. Irving has had long experience on 
the Street and is well known throughout 
local brokerage and agency circles. 





GIBB WITH EAGLE FIRE 

David F. Gibb has been appointed spe- 
cial agent for the facultative department 
of the Eagle Fire, 100 William Street. 
He was for twelve years with the Im- 
porters & Exporters, as special agent, 
and previously served five years with the 
London Assurance. 





Hall & Henshaw, 12 Platt Street, is 
one of the old New York City agencies 
which believes in keeping its offices up- 
to-date both in service and appearance 
A few days ago painters were observed 
redecorating the office and to make more 
space available on the ground floor the 
stairs at the rear of the office, leading 
to the second floor, have been removed. 





such a survey is made with one idea 
that of obtaining the risk, and as a con- 
sequence may easily be influenced by 
bias. You undoubtedly are aware that 
insurance is so written that one looking 
for a chance to criticize can easily find 
flaws which may or may not be of vital 
importance, and if the risk is already 
cared for by a broker of good standing, 
is it not logical to assume that such a 
survey might be critical merely for the 
sake of criticizing ? 

One must remember that there are 
other good brokers, and were an assured 
to allow every soliciting broker to sur- 
vey his risk, he would be spending most 
of his time providing information. 

A First-Class Bluffer 

One should remember that some insur- 
ance brokers have given considerable 
thought to their insurance protection and 
should give them credit for using every 
bit of their ability to making it as all- 
embracing as possible. I recall one man 
who called to talk about our automobile 
line. We have taken particular pride in 
our successful efforts to reduce accidents. 
During the course of the conversation | 
was asked about our experience. | 
proudly produced our records and 
showed how we had reduced our auto- 
mobile accident costs to a remarkably 
low figure. The caller said, “Then you 
are paying too much for your insurance.” 
Knowing that he could not possibly know 
what we were paying, I put him down as 
a first-class bluffer. 

These incidents are told to give you 
tie idea that buyers resent some of the 
methods of approach used. One must 
not forget that while the average buyer 
Is not well versed in insurance practice, 

(Continued on Page 33) 
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HOGAN AGENCY, INC., APPOINTED 
Maryland Casualty’s Midtown Borough 
Agent for All Casualty Lines 
Effective April 1 
The Hogan Agency, Inc., of which T 
Franklin Hogan is president, has been 
appointed midtown borough agent for 
the casualty department of Maryland 
Casualty, effective April 1, according to 
an announcement by Resident Vice-Pres. 
ident Charles S. Ashley, Jr. 
Located at 100 East 42nd Street, Ney 





T. FRANKLIN 


HOGAN 


York, the Hogan organization is one of 
the city’s important underwriting offices 
specializing in automobile and other cas- 
ualty lines. Its appointment by the Mary- 
iand Casualty will be recognized as a 
valuable acquisition, and one that will 
be pleasing to the brokers doing busi- 


ness with the agency, particularly in 
view of the Maryland Casualty’s ex- 
tensive underwriting facilities—it writes 
inore than forty types of casualty in- 


surance. 

The Maryland Casualty is in its thirty- 
seventh year. Its latest financial state- 
ment show policyholders’ surplus of $6,- 
908,095. Since its organization the com- 
pany has paid claims amounting to $289,- 
421,450. 

The Hogan Agency, Inc., was estab- 
lished about thirteen years ago. Mr 
Hogan, head of the organization, has 
been a prominent figure in casualty in- 
surance circles for more than twenty 
years. Prior to launching his agency, 
he occupied important positions with the 
Ocean Accident, with which company he 
gained his early training. Associated 
with him, as underwriter and secretary 
of the corporation, is Horatio W_ Rird- 
sall, also well-known among brokers. 

Mr. Hogan has also been active in local 
politics particularly in Richmond County. 
On two occasions he was offered the 
nomination for Borough President of 
Richmond and declined the honor twice, 
preferring to concentrate his time and 
energies on the insurance business. When 
Joseph V. McKee ran for mayor of New 
York in the last election Mr. Hogan 
served as chairman of the “Insurance 
Committee for Joseph V. McKee” and 
his name figured frequently in the daily 
newspapers. 


James E. Leete Now 
With Commercial Union 


James E. Leete, for the past sixteen 
years with the agency of William Soh- 
mer & Co., is now with the metropolitan 
department of the Commercial Union, 123 
William Street, handling production. 

Mr. Leete started with Weed & Ken- 
nedy in 1902. He afterwards served with 
the local department of the Royal, then 
with the Brooklyn agency of Pendleton 
& Pendleton, Inc., leaving that organiza- 
tion to go with the Sohmer agency. 
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49 Pass Brokers’ Test In N. Y. C. 


Forty-nine out of a total of 119 appli- 
-ants for insurance brokers certificates 
<i ified at the examination held by the 
New York Insurance Department in New 
York City on March 14. Persons know- 
ny reason why any of the below 
named should not be granted a broker’s 
certificate Of authority are requested to 
‘pmmunicate with either the New York 
~ Albany office of the Insurance Depart- 
an The names of those who passed 
the examination follow: 

August Albano, Thalia Theater, 250 West 
Street, New York, ¥. 

Irving Jj. Brown, c/o _Amerman & Patterson, 
Inc., 305 Washington Street, Brooklyn, N. ‘ 
Frances Burg, 209 Grand Boulevard, 


qual 


ing of a 


Long 


ea W a : 
” Moers L. Cohen, 2146—77th Street, Brook- 
yy To T. Crisp, 20 North Broadway, White 
Meal J. Cruise, 207 East 32nd Street, c/o 


icipal Court of Manhattan, New York, N. 
a D. Emmons, Jr., 130 William Street, 


‘ew York, N. YX. ¥ ‘ 
‘Michael Erceg, 2804—3rd Avenue, New York, 


gh C. Ford, 1172 Raymond Boulevard, 
co O'Gorman & Young, Inc., Newark, N. J. 
Michael J. Galgano, 277 Broadway, c/o Clau- 
cen, Bayley & Kearney, New York City. 
William A. Garvey, 660 East 242nd Street, 
New York City. 

Natalie A. Gennaro, 2059 Fulton Street, c/o 
Fulton & Rockaway, Brooklyn, N. Y. 

Morns Gordon, 5000 15th Avenue, Brooklyn, 


N Y. 
Max C. Greenwald, 1202 Second Avenue, New 


York City. : ; : : 
Sol Hirsch, 100 William Street, New York 


City. 
Joseph Holtzer, 1480 East 21st Street, Brook- 


lyn, N. X. 

“Alvah D. Judd, 328 Oakland Avenue, West 
New Brighton, N. Y. 
Herman Kantrowitz, 
lyn N.Y. 

Arthur Korotkin, 13501 Cross Bay Boulevard, 
Ozone Park, N. Y. 

John A. Lenz, 93-07 219th Street, Queens 
Village, N. Y. 

Rae Levine, R. K. O. Building (Radio Cjty), 
c/o Jerome J. Cohen, Inc., New York, N. Y. 
Peter J. Lowry, Jr., 80 John Street, c/o Pearl 
Assurance Co., Ltd., New York City. 

Lewis W. Manger, 63 Wall Street, c/o Brown, 
Wheelock, Harris & Co., New York City. 
Edwin Mayer, 122 East 42nd Street, 
York City. 

Joseph M. McAuliffe, 90 William Street, c/o 
Central Fire Agency, New York City. 

Concetta V. Mecca, 17 Van Nest Place, New 
York City. 


G. E. Rogers Talk 


(Continued 


1230 48th Street, Brook- 


New 
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occasionally you will meet one who may 
know as much as you do. For those 
who lack knowledge you must take the 
position of a teacher giving them the 
benefit of your superior training; for the 


5 occasional one who is well versed, come 


pene 


Eas > 


to him well prepared to answer intelli- 
gent questions, acting as counsel rather 
than instructor. 


Reverse English on Thinking 


At this point I would like to back 
track to that element of “Service.” The 
msurance buyer who is using a little 
forethought in his work is beginning to 
put reverse English on his thinking. It 
has been the unfortunate custom in the 
past for the person intrusted with pro- 
viding protection to buy insurance, try- 
Ing to fit the insurance to the existing 
hazard. Now he is learning that he must 
look for the hazard, and first do every- 


p thing consistent with economy to remove 


the hazard, finally, in case of those that 
cannot be removed, to insure. 

In the many cases where you, as 
brokers, are going to be actually serving 
in the capacity of insurance managers 
lor your client, it is going to be neces- 
sary that you adopt this same attitude. 

our client will expect you to study all 
Phases of his business in order that you 
May point out the removable hazards 
and properly to protect with insurance 
those that must remain. No one inter- 
ested solely in how much premium the 
tisk will develop can hope to do this, and 
for those who maintain that attitude it 
must be realized that there are brokers 
just waiting around the corner for the 


chance to perform that very kind of 
service. 


Dominick Pellegrino, P, O. Box 284, Cos Cob, 
Conn. 

Frederick 
New York, N. 

Yale H. Pinsker, 80 Maiden Lane, c/o Low 
& Ives, New York City. 

Frank E. Pirone, 351 Court Street, c/o Ital- 
ian-American Landlords’ Mutual Association, 
Brooklyn, N. Y. 

Salvatore J. Pollini, c/o Pollini & Pisano, 
227 Wyckoff Avenue, Brooklyn, N. Y. 
Lawrence Portnof, 50 West 77th Street, New 
York, N. Y. 

Warren J. Price, 80 Maiden Lane, c/o Fidel- 
ity & Casualty Co., New York, N. Y. 

Charles F. Rehberger, c/o Llewellyn & Reh- 
a Inc., 92-33 Union Hall Street, Jamaica, 


B. Philipp, 150 William Street, 
Fy. 


we 
' ye T. Robbins, 20 Graham Avenue, Brook- 
ya, N. Y¥. 

Murray B. Rosenfeld, 31 Union Square West, 
c/o William Korn, New York City. 

Flora Rothman, 1791 Marmion Avenue, New 
York, N. Y 

James J. Sangunitto, 90 John Street, c/o 
Yorkshire Ins. Co., New York City. 

Charles W. Schildwachter, 349 East 149th 
Street, c/o Travelers Ins. Co., New York City. 

Herbert B. Schlubach, 48 Prospect Avenue, 
Larchmont, N. Y. 

Raphael Scotto, 110 Bond Street, c/o Estate 
of James L. Madigan, Brooklyn, N. Y. 

Albert G. Sichler, 35-20 Broadway, c/o East 
River Gas. Co., Long Island City, N. Y. 

John J. Simonelli, 228 Lafayette Street, New 
York City. 

Ethel C. Smith, c/o Goodwin & Goodwin 
Management Corp., 260 Lenox Avenue, New 
York, N. Y 


Elsie A. Voldenauer, 251 Broadway, Linden- 
hurst, N. Y. 

Abraham L, Weinberg, 1325 Franklin Ave- 
nue, New York, N. Y. 

Henry J. Weitzel, 25 Beaver Street, New 
York, N. Y 


David D. Weltz, 1450 Broadway, Room 2400, 
New York City. 
Harry L. Zuckerman, 
New York City. 


122 East 42nd Street, 


President Awards Schiff 
Cup For Safe Flying 


William Schiff, head of the well-known 
New York City brokerage firm of Schiff, 
Terhune & Co., and president of the 
National Association of Insurance Brok- 
ers, last week was present at the White 
House in Washington when President 
Roosevelt presented to Lieutenant L. A. 
Moebus, commander of Training Squad- 
ron 2, attached to the Naval Training 
Station at Pensacola, Fla., the Schiff 
award for safe flying. This handsome 
cup known as the Herbert Schiff Me- 
morial Cup, is presented annually to the 
squadron having the best safety record 
The late Herbert Schiff, who was a 
brother of Mr. Schiff, was a lieutenant 
in the United States Navy and was killed 
in an airplane accident at Hampton 
Roads, Va., in 1924. 


INVITES BROKERS TO COURSE 
General -b-okers are invited to a‘tend 
a series of. life insurance lectures to be 
given at the William H. Kee agency, 
Mutual Life, 16 Court Strect, Brooklyn, 
every Monday night from now until 
Jun>. Sessions are from 7 o'clock to 
8:30. The lecturer will be Joseph K. 
Wilson, C.L.U., and ten years in the 
business. Tickets must be secured in 
advance from Mr. Kee. 








TWO LICENSES REVOKED 
Benjamin D. Kulkin, 17 John Street, 
New York, and Frederick Pfister, 39! 
Fast 149th Street, New York, have had 
their licenses revoked by Superintendent 
Van Schaick. 





SILLIMAN EVANS 
President 





We take pleasure co 
in announcing the appointment 
effective April 1, of 


HOGAN AGENCY, Inc. 


T. FRANKLIN HOGAN, President 


100 East 42nd Street 
Telephone: Lexington 2-3262 


as 
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MARYLAND 
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BALTIMORE 


F. HIGHLANDS BURNS 
Chairman of the Board 


NEW YORK OFFICE: 107 William Street 


CHARLES S. ASHLEY, JR., Resident Vice-President 








Active at Local Agents’ 
Convention in Miami 





ARCHIBALD J. SMITH 


Member of the well-known New York 
agency of Zweig, Smith & Co. and pres- 
ident of the Association of Local Agents 
of the City of New York, Archibald J. 
Smith took an active part in the delibera- 
tions of the National Association of In- 
surance Agents’ convention at Coral 
Gables, Fla., last week. He is one of the 
outstanding agents in this section of the 


country and his views receive careful 
study. 
* * * 
Bennett Ellison of the well-known 


firm of Hoey & Ellison, 99 William 
Street, New York, is spending a week at 
Virginia Beach, Virginia, accompanied by 
Mrs. Ellison, and their daughter Mary 
and youngest son William, both of whom 
are home on Easter vacation from school. 

Another son, Robert Bennett, who has 
been attending Williams College, is now 
learning the insurance business in the 
Hoey & Ellison office, and he likes it. 
He started off in the cashier’s depart- 
ment and before his apprenticeship is 
over he will have had a thorough ground- 
work in agency work. 

e =e 


W. J. Roberts, head of W. J. 
& Co., Inc., 71 William Street, New 
York, arrived in England last week. He 
is expected back here about the middle 
of May. 


Roberts 


* * * 


Max. H. Mayer, insurance agent of 123 
William Street, returned to N. Y. City 
this week looking very much like a Har- 
lemite after two months of basking in 
Florida sunshine. 





Malcolm K. Smith Goes 
With The Wright Agency 


Malcolm K. (“Nevry”) Smith has 
joined The Wright Agency, 136 William 
Street, to handle production for all de- 
partments. He has been in the business 
for many years and had his early train- 
ing with the National Fire of Hartford 
of which his father, the late H. A. Smith, 
was president. 


BROKERS AT NEW LOCATIONS 

Harry G. Jones & Co. will move on 
April 1 from 90 John Street to 84 Wil- 
liam Street. 

Joseph Gladstone will also move from 
90 John Street to 84 William Street on 
April 1. 

Sam Bassin, Joseph Greenberg, Louis 
Fertig, R. Dulberg and the Crescent 
Agency, all operating individually as 
brokers, moved from 110 William Street 
to 123 William Street on March 27. 
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ny Accident to the Conveyance” 


Does Not Cover Washout of Bridges 


Action was brought by the Weinberger 
3anana Co. against the Phoenix of Lon- 
don for the loss of 6,957 bunches of ba- 
nanas insured against hurricanes, floods 
or accidents to the conveyance carrying 
the bananas “at and from interior points 
in Mexico via Puerto Mexico to United 
States Gulf ports.” 

The parties’ counsel stipulated as facts 
that railway bridges and approaches 
thereto on the Pan-American Railroad 
in Chiapas, Mexico, over which the ba- 
nanas were in course of transportation, 
were washed out or rendered impassable, 
so that the train transporting the ba- 
nanas was delayed between two of the 
bridges, resulting in the rotting and to- 
tal loss of the bananas. It was agreed 
that the loss was not caused by hurri- 
canes or floods within the meaning of the 
policy. 

A typewritten rider provided that the 
policy covered collision, derailment, fire, 
cyclones, hurricanes, earthquakes, flood 
(meaning rising navigable waters) “or 
any accident to the conveyance,” and 
collapse or subsidence of docks. 

The Fifth Circuit Court of Appeals, 


74 F. (2d) 539, affirming judgment for 
defendant in the Federal District Court 
for eastern Louisiana, held that the word 
“conveyance” as used in the typewritten 
provision in question means the vehicle 
used in transporting the bananas, not 
including the track or road over which 
the vehicle moves, and that a casualty 
to the railroad track or to a bridge over 
which it passes at a point distant from 
where the railroad cars containing the 
bananas are at the time such casualty 
occurs is not an “accident to the con- 
veyance” within the meaning of the pro- 
vision. 

The court said that if risks of accidents 
other than such as might happen to the 
car Or cars on which the bananas were 
loaded had been intended to be insured 
against, it reasonably might be supposed 
that the typewritten rider which enu- 
merated the risks insured against while 
the bananas were on land would have 
contained, instead of the words “any ac- 
cident to the track, bridges, cars, or other 
railroad equipment causing loss or dam- 
age to the bananas,” or “any accident 
resulting in loss or damage to the ba- 
nanas while loaded on railroad cars.” 





FEDERAL MUTUAL SECRETARY 

Karl E. Greene, for many years secre- 
tary of the Glen Cove (Long Island) 
Mutual, has been elected secretary of 
the Federal Mutual Fire of Boston, suc- 
ceeding John A. Arnold, resigned. James 
S. Kemper of Chicago is president of 
both these mutuals. Mr. Greene will 
continue as secretary of the Glen Cove 
Mutual but will divide his time between 
Glen Cove and Boston. 





N. J. SQUARE CLUB LUNCHEONS 

The newly formed Insurance Square 
Club of New Jersey has made arrange- 
ments with the Kresge Department Store 
in Newark to have luncheon served in 
the grill room each Monday from noon 
until 2 o’clock. It is expected that many 
members of the club will take advantage 
of this arrangement to hold informal 
gatherings each week. 


TAKES OVER CLUB HOUSE 

The Firemen’s of Newark has taken 
over under foreclosure of a mortgage 
the Hotel Elton in Newark, formerly the 
Elks’ Club House, and will reopen it this 
month as the Essex House after elab- 
orate alterations have been completed. 
A subsidiary of the insurance company 
is the owner of the property. 








HONOR METUCHEN, N. J., AGENT 

J. Kingsley Powell of Metuchen, N. J., 
insurance and real estate, has been ap- 
pointed to the finance committee of the 
National Association of Real Estate 
Boards. Mr. Powell is one of the best 
known insurance brokers in northern 
New Jersey and takes an active interest 
in insurance matters. 





WANTS BRAZIL NATURALIZATION 

An act has been submitted to the Bra- 
zilian Parliament which purpose is the 
nationalization of insurance there. For- 
eign companies would have to be changed 
into Brazilian companies with their main 
offices in Brazil, and they will have to 
form a Brazilian reinsurance company 
with a capital of 10,000 contos. Normally 
a conto is $125. 


YORKSHIRE APPOINTMENT 

Frank E. Dufty, manager for Canada 
of the Yorkshire Insurance Co., Ltd., has 
appointed Pierre Normandin as casualty 
inspector for the province of Quebec and 
eastern Ontario. Mr. Normandin was 
formerly associated with the Northern 
Assurance Co. as assistant chief clerk. 








SNOW & SON MOVE 
Snow & Son, inland marine, marine 
and casualty underwriters of New York 
City, have removed their offices to 84 
William Street. 


NORTHWEST’N NAT’L DIVIDEND 

Directors of the Northwestern Nation- 
al (Fire) of Milwaukee have declared the 
regular quarterly dividend of 5%, or $1.25 
a share, on the 80,000 outstanding shares, 
payable March 30 to stock of record 
March 18. The disbursement amounts 
to $100,000. According to Lubin M. 
Stuart, secretary and treasurer of the 
company, business has been improving 
and is*somewhat better than a year ago. 





RATING BUREAU ENGINEER 

George E. Nichols, manager of the 
Fire Insurance Rating Bureau of Wis- 
consin at Milwaukee, has appointed John 
B. Wilkinson as chief engineer to fill the 
vacancy caused by the death of Frank 
R. Daniel. He is a son of George Y. 
Wilkinson, veteran Milwaukee fire in- 
surance agent and senior partner in the 
Myers & Wilkinson agency. 





EUREKA-SECURITY EXPANDS 

Lawson T. Hargreaves, manager for 
Canada of the Pearl Assurance, announ- 
ces that the Eureka-Security Fire & 
Marine of Cincinnati has been licensed 
in Canada to operate on Dominion-wide 
basis under his management. The Cana- 
dian department of the Pearl was estab- 
lished in 1927. 





SECRETARY INDIANA MUTUAL 

I. G. Saltmarsh, assistant secretary, In- 
diana Lumbermens Mutual, has been 
elected secretary of the company by the 
board of directors. He succeeds Cicero 
Disher, former secretary, who died re- 
cently of heart trouble. 


London Traders Collect 
On Commodity Losses 


Several quite substantial insurance pay- 
ments have recently been made by British 
offices and Lloyd’s as a result of the 
recent crisis in the London commodity 
markets. The traders who are benefit- 
ing are those who had policies covering 
them against market losses due to the 
insolvency of other firms. 

The practice of taking such policies 
was the exception rather than the rule, 
but amounts running up to $300,000 were 
covered in the recent troubles on the 
Baltic Exchange. In connection with the 
pepper market crisis policies are in force 
up to the sum of approximately $250,000. 


NEW GERMAN RAIN POLICY 


The Allianz and Stuttgarter Verein of 
Berlin is offering a new type of rain 
insurance policy for bicycle races. The 
uniform premium is 15% plus 5% tax. 
The condition of the racing track and 
not the amount of rain conditions the 
liability under this policy. In Germany 
the bicycle is still used extensively due 
to its low cost, and such sporting events 
play a much larger role than in the 
United States. 








c. A. LUDLUM ON WORLD CRUISE 

Clarence A. Ludlum, former vice-pres- 
ident of the Home of New York and 
now known as Commodore Ludlum be- 
cause of his frequent sea trips to all 
parts of the world, is on a world cruise 
The latter part of this month he will go 
ashore at Durban, South Africa, and take 
a long trip inland, visiting Victoria Falls, 
the gold mines and other places of in- 
terest. 





WINDSTORM LOSSES IN FRANCE 


Severe windstorms raged throughout 
France on February 24, 25 and 26 caus- 
ing heavy damages to property. The 
compagny Le Nord seems particularly 
hard hit, according to La Semaine, but 
the storm has given it an enormous 
amount of new business which more than 
offsets the losses. 





HARRISON AGENT IN SOUTH 


Joseph A. Riordan, local agent of Har- 
rison, N. J., and Mrs. Riordan are vaca- 
tioning in Florida. They have visited Ha- 
vana and Santiago, Cuba, and Nassau, 
and will motor up the west coast of 
Florida on the return trip to Harrison, 
arriving home about April 1. 


DIRECTOR OF STANDARD, N. Y. 
Frank K. Houston, president of the 
Chemical Bank & Trust Co. of New 
York, was elected a director of the 
Standard of New York at the annual 
meeting of the stockholders. 


LOCAL AGENCY INCORPORATES 

The John Hardekopp agency in Ridge- 
wood, N. J., has been incorporated with 
a capital of $10,000 by Mildred Miles, 
John Hardekopp and B. E. Hood. 











Insurer’s Knowledge of Vacancy 


Not A Waiver of Vacancy Clause 


Where a property is vacant at the time 
of the issuance of a fire policy, though 
its vacancy is known to the insurer or 
its agents at that time, in the absence 
of an agreement of the insurer and the 
insured, or of evidence of an expectation 
on their part that it shall remain vacant 
during or beyond the vacancy period per- 
mitted by the policy, there is an implied 
promise on the insured’s part to comply 
with the policy relative to the vacancy 
cr non-occupancy previous to the fire. 

The provision is not a provision as to 
the status of the property at the time but 
one in future that if during the period 
covered by the policy, the premises 
should be unoccupied for a certain period 
of time the policy should become void. 


Couley v. Queens of America, Kentucky 
Court of Appeals, 76 S.W. (2nd) 906, an 
action on a fire policy. 

And the fact that the insured, when 
taking out the policy and paying the 
premium and also when the policy was 
delivered, told the agent that the prop- 
erty was vacant and the agent did not 
ask or require her to take out a vacancy 
permit or inform her that, if she did not 
do so, the policy would be void, was held 
not. a waiver of the vacancy clause, nor 
was the retention of the premium by 
the company. Plaintiff admitted the prop- 
erty was vacant for more than sixty days 
and unoccupied for over- six months in 
violation of the policy provision. 

Judgment for the defendant company 
on a directed verdict was affirmed. 


Model Arson Law Adopted 
In Kansas and West \, 


Two more states have now been addeg 
to the list of those having adopted th 
model arson law sponsored by the Na. 
tional Board of Fire Underwriters, The, 
are West Virginia and Kansas, both 4 
which adopted the law within the pe 
few days, bringing the total up to thirty. 
three. Without boasting that the evils 
of the crime of arson have been elimi. 
nated, it is safe to say that the efforts 
of fire prevention and law enforcemen; 
authorities have had their effect. Prog. 
cuting officials in various localities sg, 
that they can obtain convictions in arsop 
cases, so now they proceed in a manne; 
more prompt and decisive than was th 
case in years gone by. 





FIRE PREVENTION MEETING 

An interesting fire prevention demon. 
stration was staged recently at Ney. 
ton, N. J., by Robert H. Seip and Sig. 
ney Hall of the safety division of th 
New Jersey Zinc Co. The demonstra. 
tion consisted of causes of fires in home; 
and business places, which can be avoid. 
ed and the possibility of fire by spon. 
taneous combustion of imflammable ma. 
terials left in corners, closets and other 
places. The danger of handling gasoline 
before open fires was also demonstrated, 
Charles T. Downing, prosecutor of the 
county, gave a talk on “Fire Prevention.” 
The demonstration was attended by nv- 
merous insurance men. 





SMOKE & CINDER CLUB MEETS 

At the March meeting of the Smoke 
& Cinder Club of western Pennsylvania, 
held at Hotel Henry, Pittsburgh, and 
preceded by a dinner, the guest speaker 
was Lieutenant Francis G. Smith, U. §. 
N., retired. Lieutenant Smith is. the 
hero of a great engineering feat in mari- 
time history, being responsible for the 
successful raising of the sunken subma- 
rine S-51. This submarine was sunk 
after collision with the coastwise steam- 
er City of Rome off Block Island in Sep- 
tember, 1925, and thirty-eight lives were 
lost. Lieutenant Smith’s graphic descrip- 
tion of his work in connection with the 
raising of this boat held the interest of 
all the members and their guests. 





ITALIAN PROBLEMS LIKE OURS 

Italian insurance agents have many of 
the same problems as members of the 
American Agency System, it would ap- 
pear from an article in L’Assicurazione, 
Italian Insurance newspaper. In the arti- 
cle agents discuss cancellations, difficulty 
in collections and lack of new business. 


INTRODUCE UNIFORM ACT 
Legislative changes in the Ontario 
Insurance Act have been introduced to 
bring it into line with the uniform insur- 
ance law agreed upon by the Provincial 
Superintendents convention at St. John, 
N. B., last summer. The uniform act has 
been passed in Saskatchewan and 3 
pending in Manitoba. 


ON AUTO THEFT BUREAU BOARD 

Orville Davies of the General Ex 
change Insurance Corp. and A. G. White- 
law of the Commercial Union Assut- 
ance have been elected members of the 
board of governors of the theft bureat 
of the National Automobile Underwrit- 
ers’ Association. 


NEW INDIANA CODE 

Ail insurance laws in Indiana, some 
of them eighty-three years old, have beet 
codified. For fifteen years insurance 
commissioners of Indiana have been call- 
ing for re-codification legislation. Harty 
E. McClain, insurance commissioner, and 
Governor Paul McNutt put the new coat 
across. 














BUYS OLD AGENCY 

L. Boyce Lengacher, recently connect 
ed with the Northwestern National fire 
and casualty companies on special wort 
out of headquarters in Milwaukee, has 
acquired the entire interests of the plo 
neer local agency of B. G. Treat & Co. 
in Monroe, established in 1891. 
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G. Hochgraber of Berlin, Germany, 
well-known European authority on ma- 
fine insurance, has given considerable 
study to the question of a carrier’s lia- 
bility for damage by fire. In the cur- 
rent issue of the Marine Underwriter, 
the publication of the International Union 
of Marine Insurance, he reviews at some 
jength the laws of the United States, 
Germany and Great Britain. Following 
ae his thoughts with respect to the 
American and German law and his con- 
clusions only with respect to British law: 

Fire breaks out in the coal bunkers of 
4 British-owned vessel and spreads to a 
hold, damaging among other goods a con- 
ignment insured under the German ma- 
rine insurance rules. The underwriter 
pays a partial loss and sues the British 
shipowner on the ground that the coal 
was already heated when the vessel was 
in the port of shipment (not British) and 
that therefore the vessel was not in a 
seaworthy condition at that time. What 
prospect has he of winning his case 
against the shipping company, if he is 
able to prove his contention? 


German Law 


lL We will first examine how the case 
would be judged according to German 
law. 

(1) In principle the owner-carrier (it 
being assumed that the two are identical) 
is liable for any loss of or damage to the 
goods in the time from acceptance to 
delivery (Art. 606 Commercial Code) in- 
cluding damage by fire sustained during 
the course of the voyage. He is not lia- 
ble, however, if he can nrove that the 
loss or damage is attributable to circum- 
stances which could not have been avert- 
ed by the exercise of due diligence. In 
other words, a carrier could not claim 
this exemption if he were aware that the 
coal was not in proper condition. He 
has, however, to discharge not only him- 
self but also his agents and servants, 
and therefore, in particular, the master 
of the vessel. If it can be shown that 
the latter was aware of the doubtful state 
of the coal, then the shipper retains his 
right to compensation. 

Art. 606 of the Commercial Code is, 
however, not compulsory. The owners 
can stipulate exceptions in respect of 
their liability for compensation; they 
can indeed exonerate themselves from it 
entirely provided that clauses to this ef- 
lect are not contrary to public policy 
and do not relieve the carrier from lia- 
bility for deliberate acts. An exemption 
from liability for damage by fire is to 
be found in practically all biils of lading 
of German shipping companies. The 
standard bill of lading, for instance, 
which 1s relatively favorable to the ship- 
per, states (Rule IT, 1): “The owners are 
not responsible for damage, injury, or 
loss due to force majeure, perils of the 
sea, fire, explosion, etc. . . even when 
illegal acts, negligence, faults or errors of 
the pilot, master, crew or other persons 
employed by the owner in carrying out 
his obligations have caused or aggravated 
such damage, injury or loss.” 

(2) The fire was presumably due to 
the fact that the bunker coal was heated 
at the commencement of the voyage. 
T le carrier has therefore, as the under- 
Writer correctly maintains, not provided 
the vessel in a seaworthy condition. Con- 
sequently, pursuant to Art. 559 of the 
Commercial Code, he is liable for all 
"amage which results from the defective 
condition of the vessel, unless it can be 
Shown that such condition had not been 
discovered by the exercise of due dili- 
gence, 

Art. 559 is likewise not compulsory 
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Carrier’s Liability for Damage 
By Fire Viewed By G. Hochgraber 


and the carrier would therefore not be 
liable if he has expressly excepted his 
liability for the consequences of unsea- 
worthiness. : 


British Law 

II. British law posseses two groups 
of rules concerning the carriage of goods 
under bills of lading—common law and 
the Carriage of Goods by Sea Act, 1924. 
The Act of 1924, by which the Brussels 
Hague Rules Convention has been em- 
bodied in English legislation has widely 
limited the range of application of com- 
mon law. Excluded from the act are 
merely : 

(a) Live animals and cargo which by 
the contract of carriage is stated as be- 
ing carried on deck and is so carried: 

(b) Goods carried in the coastal trade 
without bill of lading: 

(c) Special goods which are carried 
under special conditions. 

It may be assumed that in our case 
none of these exceptions obtain, in other 
words, that the Carriage of Goods by 
Sea Act applies. Moreover, the same 
result would be reached with common 
law as with the act. 

Since Art. 502 of the Merchant Ship- 
ping Act retains its validity for the range 
cf application of the Carriage of Goods 
by Sea Act, the owner of a British sea- 
going vessel is not liable for damage by 
fire in consequence of unseaworthiness 
when his agents and servants have not 
exercised due diligence to make the ves- 
sel seaworthy. If, in the case described 
at the beginning of this article, the un- 
derwriter can prove actual fault or privity 
of the owner himself, then the latter is 
liable; if not, the owner is released from 
liability. This result applies both for the 
Carriage of Goods by Sea Act and for 
common law. 


United States Law 


Ill. The above may be supplemented 
by some observation on United States 
law. The so-called “Revised Statutes,” 
a collection of statutes having the force 
of law, contain in Art. 4228, which has 
been taken over from an act of the 3rd 
of March, 1851, which is correspondent 
to a very great extent with Art. 502 (i) 
of the British Merchant Shipping Act. 
But, differing from British practice, the 
American provision places on the ship- 
per the onus of proof of the negligence 
of the owner. 

Two years ago a case similar to the 
one described in our opening paragraph 
came before the Supreme Court of the 
U. S. A. The S.S. Galileo had coaled 
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in the port of sailing. Although the first 
engineer knew that the coal still in the 
bunkers was heated, he allowed the fresh 
coal to be put on top of it. A fire re- 
sulted in which cargo was damaged. The 
owners of the cargo claimed against the 


owners but lost their case in all the 
courts. 
From the decision of the Supreme 


Court (December 12, 1932, Earle & Stod- 
dard, ete. v. Ellerman’s Wilson Line) 
may be auoted: 

The owners of the cargo acknowledge 
that in general the expression “negligence 
of the owner,” used in Art. 4228, refers 
to the actual negligence of the owner, 
and that, on the other hand, negligence 
of the master, of the first engineer or 
of the other ship’s officers, does not de- 
prive the owner of the right to claim 
the exemption from liability specified in 
law. They are, however, of the opinion 
that the law does not relieve him if the 
fire is the consequence of a state of un- 
seaworthiness existing at the beginning 
of the vovaee which could have been 
discovered by the exercise of proper care 
—or that at least he is not relieved when, 
as in the case in disnute, he has under- 
taken under the bills of lading to “exer- 
cise due diligence in order to make the 
ship seaworthy.” 


Responsibility of Owner 


(1) The act relieves the owner from 
all liability if the fire is not intentionally 
or negligently caused by him. It does 
not involve any limitation of the ex- 
emption from liability. The owners of 
the cargo do not assert therefore the 
existence of a generallv valid principle, 
to the effect that the law does not pro- 
tect the owner if the unseaworthiness 
could have been discovered by the ex- 
ercise of proper care. But they do hold 
that the obligation of the owner to make 
the ship seaworthy before the sailing is 
not transferable, and that the charge of 
negligence must of necessity fall upon 
the owner if the unseaworthiness could 
have been discovered by the exercise of 
proper care. 

They refer in this connection to the 
Harter Act, pursuant to Art. 3 of which 
the owners are not liable if they have 
exercised due dilimence to make the ship 
seaworthy in all respects. According to 
this act, the obligation regarding sea- 
worthiness has not been fulfilled if the 
ship’s personnel has been guilty of neg- 
ligence. But it was not the intention 
of the act to impose such an obligation 
on the owners in all cases. The fulfil- 
ment of the obligation to exercise dili- 
gence is a requirement for exemption 
from liability solely in the case of cer- 
tain loss and damage, such as that occa- 
sioned by “faults or errors in navigation 
or in the management of the vessel.” 
But the provisions of the Harter Act 
do not_refer to the liability for damage 
by fire; this is clearly shown by Art. 6, 
in which it is stated that “this act shall 
not be held to modify or repeal sections 
4281, 4282 and 4283 of the Revised Stat- 
utes of the United States.” Section 4282 


is the law relating to damage by fire. 
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The courts have very wisely refrained 
from limiting the effect of the rule by 
interpreting as “negligence” on the part 
of the owner, the infringement of an 
obligation which in another connection 
may be considered as an absolute obliga- 
tion. 

(2) No clause of the bills of lading in 
question deprives the owner of the pro- 
tection which is afforded him by the 
law relating to damage by fire. Seawor- 
thiness is not guaranteed absolutely in 
any bill of lading. In all reference is 
made to the above mentioned act and in 
many a clause is included to the effect 
that the carrier is not liable for damage 
by fire, independently of how and when 
caused. This clause, as far as damage 
by fire is concerned, leaves the territory 
of the personal negligence of the owner 
untouched. 

(3) The owner has entered into no 
agreement by which the act is rendered 
invalid. He could be made liable only 
if he had contractually or otherwise re- 
nounced the benefit conferred upon him 
by the act. The sole document which 
could contain a renunciation would be 
the bill of lading, and, as has been shown 
the clauses of the bills of lading allow 
no such conclusion to be drawn. 





Continental European 
Profits Gained in 1933 


In the Marine Underwriters publica- 
tion of the International Union of Ma- 
rine Insurance, some interesting statistics 
are given showing the underwriting re- 
sults for 1933 and 1932 of a number of 
Continental European companies. The 
statistics are divided into direct writing 
companies and reinsurance companies. In 
1933 150 companies domiciled in twenty- 
two countries showed a profit of 6.41%, 
as compared with 3.30% profit earned by 
146 companies in twenty-three countries 
in 1932. The gross premium income in 
1933 shows a reduction of nearly R.M. 
9,000,000, whereas the net premiums are 
down only by R.M. 275,600. Thus nearly 
the whole of the reduction in gross prem- 
iums has been compensated by a smaller 
amount of reinsurances, a remedy not 
always available. 

Of the reinsurance companies, nineteen 
domiciled in ten countries in 1933 earned 
a profit of 7.3%. Whereas in 1932 the 
results of eighteen companies of nine 
countries showed a balance of 3.71%. The 
aggregate results of 169 companies in 
1933, and 164 companies in 1932, reveal 
profits of 6.57% and 3.37% respectively. 
From a statement of comparative profits, 
it would seem that 1933 showed the most 
favorable result since 1924, and compares 
with a pre-war profit in 1913 of 2.95%. 





Lloyd’s Reports on Wrecks 
And Shipbreaking in 1934 


Returns prepared by Lloyd’s Register 
of Shipping show that the gross reduc- 
tion in the mercantile marine of the 
world from all causes during the quarter 
ended September 30 last was represented 
by 157 vessels, of 415,877 tons gross, of 
which forty-four were British and 113 
foreign. 

Of this shipping thirty-seven vessels, 
of 58,422 tons gross, were lost in conse- 
quence of casualty or stress of weather, 
ten being British and twenty-seven of 
other countries. One hundred and twenty 
vessels, of 357,455 tons gross, were 
broken up, condemned, or lost otherwise 
than in consequence of casualty or stress 
of weather, of which thirty-four were 
British and eighty-six foreign. 





RETURNS TO HOME OFFICE 

George Jordan, marine secretary of 
the Fireman’s Fund, Home Fire & Ma- 
rine and Occidental insurance companies, 
has returned to San Francisco from a six 
weeks’ business trip east. Mr. Jordan 
visited departmental offices in Chicago 
and New York. 
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General Advances Three of Its 


Executives In This Country 


Frederick Richardson Made U. S. Attorney and Managing 
Director Here; James F. Mitchell Now U. S. Manager; 
John H. Grady, Assistant U. S. Manager 


General Accident this week made 


The 
three executive promotions in this coun- 
try. 

Frederick 
United States 
and a director of 


Richardson, who has been 


manager for 


the 


some 
Accident 


years, 


General 


since 1928, is now United States attorney 
and managing director. James F. Mit- 
chell, assistant United States manager, 





Frederick Richardson 


James F. Mitchell 


United States 
New York 
manager, has been made assistant United 
continue in 


is advanced to the post of 


manager; and John H. Grady, 


States manager, and will 


charge of the territory operated from 
New York City. 
These 


able 


executives are among the most 


in the business. 


Career of Mr. 
Frederick 
1916, 


service 


insurance 
Richardson 


Richardson came here in 


after having given distinguished 


to the General Accident in its Liv- 
offices and Australia. 
Recognized as one of the keenest casu- 
alty executives in the country who can 
consistently be counted upon to make a 
good financial showing for his company 
ear after year, Mr. Richardson has had 
many honors since coming to the United 
States including the presidency of the 
Insurance Institute of America 

The General 


erpool and London 


Accident has its own 
building in Philadelphia, which is head- 
quarters for the General here. At one 
time the company moved its organiza- 
ion to New York, and one of Mr 
Kichardson’s first moves was to move it 
back to Philadelphia. The building, lo- 





Walnut 
insurance 


Street, is one of the 
properties in 


cated on 
most attractive 
the country. 
Mr. Richardson began his career in 
the Liverpool office of the General Acci- 
dent when he was sixteen years old. 
that time the General was transacting 
business only in Great Britain. When 
Mr. Richardson was an office boy in the 
General in Liverpool its income was only 
about $100,000 a year. In 1898 young 
Richardson was transferred to the Lon- 
don office to take the position of chief 
clerk. He left for a time, becoming ac- 





John H. Grady 


cident manager of the Credit Guarantee 


Corporation. In 1901 he went to Austra- 
lia to manage the accident department of 
the Colonial Mutual Fire. In 1904 he re- 
turned to England and became secretary 
of the Law Fidelity Co., one of the Gen- 
eral’s subsidiaries. He also acted as man- 


ager for the Law Courts branch of the 
General and claims manager of the 
home counties. He then became assist- 


ant London manager of the General. 


His Ability as Speaker, Lecturer 


Mr. Richardson has always been inter- 
ested in educational matters and has fre- 
quently lectured on insurance subjects. 
He served with distinction as president 


of the Insurance Institute of America. 
He has made talks before the New York 
Insurance Society. At a dinner of that 
Society ten years ago he recited a poem 
of his own composition—a savory con- 
coction made up of the names of indi- 
viduals and their companies present at 


the dinner, sprinkled with Mr. Richard- 


son’s gentle humor, the whole a_ tidbit 
which delighted the palate of all those 
at the dinner 

Mr. Richardson was also a speaker 
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at the famous dinner,in December, 1931, 
given to James Victor Barry upon his 
retirement from the Metropolitan Life, 
and his talk with its delightfully infor- 
mal references to the career of Mr. 
Barry was hailed as a classic for orig- 
inality. And just a year ago Mr. Rich- 
ardson again mounted the speaker’s ros- 
tum, this time at the dinner of the In- 
surance Society of New York, to discuss 
“The Education of an Insurance Execu- 
tive,” doing so in a fashion described as 
one-third serious, one-third philosophi- 
cal and one-third banter. 


First Meeting with Norie-Miller 


F. Norie-Miller, chairman of the Gen- 
eral Accident, was its general manager 
when Mr. Richardson joined the com- 
pany in 1893 at the age of 16. The cor- 
poration at that time was half as old as 


Mr. Richardson and transacted business 
only in Great Britain. He might then 
have been given the title of assistant 


branch manager as the branch manager 
had only one assistant—the office boy. 

On the occasion of the General Acci- 
dent’s thirtieth anniversary convention 
in Philadelphia Mr. Richardson described 
his first meeting with Mr. Norie-Miller 
in the Liverpool office one day when the 
general manager had been visiting Mr. 
MacPherson, the manager. On leaving, 
Mr. Norie-Miller patted young Richard- 
son on the shoulder and said: 

“My boy, work hard and maybe some 
day you'll be manager.” “Of course,” 
said Mr. Richardson some years later, 
“he was only saying a pleasantry. He 
told me to work hard for my $1.50 a 
week and that maybe he’d raise me to 


re on oihiniteinait Compensation} 


Risks Before Agents’ Association 


The special compensation committee 
of the National Association of Insurance 
Agents, headed by W. Eugene Harring- 
ton of Atlanta, will devote much of its 
attention during the coming months to 
the assigned compensation risk situation, 
particularly as regards whether or not 
agent’s commissions should be paid on 
such business. In reporting to the Mi- 
ami meeting last week Mr. Harrington 
laid down the principle of payment of 
commissions on these risks, feeling that 
the agent is entitled to it on a class of 
business “on which we consider his ser- 
vices to be essentially necessary, if the 
risk is to receive the attention to which 
it is entitled.” 

Recognition was given by Mr. Har- 
rington to the “voluntary assignment of 
risks” plan of the National Council on 
Compensation Insurance which plan he 
felt would help to remove the necessity 
of.state funds, either compulsory or com- 
petitive. However, the stipulation by the 
stock companies that the risks shall be 
handled directly by the Council and 
without agents’ commission has aroused 


* for the 


$2 a week if I showed promise. Thep }y 
asked me if I wouldn’t carry his bag ty 
the station.’ 


Rise of James F. Mitchell 


One of the best liked men in the Ger. 
eral Accident organization is James | 
Mitchell, who will round out his twen. 
tieth year with the General in 19%, 4 

3altimorian by birth, Mr. Mitchell mad 
his start in the casualty business wit 
the Maryland Casualty as an office by 
soon after leaving school. Possessed «i 
a quick, retentive mind which enable 
him to deal successfully with problem 
of the business, Mr. Mitchell won pn- 
motion in the Maryland organization ; 
secretaryship in a comparatively fe 
years. 

In 1916 Mr. Mitchell joined the force: 
of the General Accident and became a 
sistant United States manager that year 
He has been one of the most able oi 
casualty executives, a hard worker. ; 
man of splendid insurance judgment. H 
prinicipal interest has been the Gener 
Accident. He is a charter member of t 
Casualty Actuarial Society and is a stv 
dent of the business in every sense ( 
the word. 


Jchn H. Grady’s Career 


John H. Grady came to the Gener 
Accident in 1920 from Boston and 1 
these fifteen years has won an enviabl 
position in the Greater New York insur 
ance community. He has been chairma 
of the New York agency committee 
the acquisition cost conference, and ha 

(Continued on Page 37) 





some concern and opposition in, certa! 
quarters, said Mr. Harrington, “and thi 
was natural and inevitable.” Befor 
reaching any final conclusion on the mat 
ter he deemed it advisable to put befor 


the association certain questions whic 


“answered soundly and beyon 


They follow " 


must be 
any reasonable doubt.” 


part: 

1. Is it of greater value to the agency for 
to have assigned risks written without comm 
sion, or not to have them written at all? 

2. Can we morally justify a refusal to ma 
a reasonable contribution to a_ plan advance 
general good of the business? 

3. On what grounds can we justify the je 
ment of a commission on a risk not desired | 
the company writing it, and on which the age 
of the company writing the risk performs ¢ 

service as to its acquisition? 

4. Granted that a commission should be p@ 
to whom shall it be paid, to the broker of re 
ord? If so, what becomes of the agent rept 
senting the company to whom it is assigned? 
to the agent, then why the discrimination agal™® 
the producer? Or, if to the agent with the pr 
sumption that he will service it, in considerati 
of his commission, then there is established 





competitive contact which can be used to the ds 
advantage of the local agent or broker handlis 
the balance of the assured’s business. OF if 
is assigned to an assessment company which ay 
no commission, what then? 
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£. C. Bowen Helpful 
In A. & H. Progress 


NEARLY 40 YEARS IN BUSINESS 
Almost Continually on Governing Com- 
mittee of Personal Accident Bureau; 
Its Chairman in 1934 





E. C. Bowen, secretary, accident and 
liability department, Aetna Life, who 
will soon observe his fortieth anniversary 
of continuous service with that company, 
received justified recognition a_ few 
weeks ago at the annual meeting of the 
Bureau of Personal Accident & Health 
Underwriters for his year’s administra- 
tion as chairman of its governing com- 





BOWEN 


BE. C. 


mittee. For years he has been acuve 
in the development and improvement ot 
the accident and health business, and, 
has played an important part in the 
formation of the Bureau. He has been 
almost continually on its governing com- 
mittee as well as occupying important 
positions on various other committees. 

Mr. Bowen's natural inclination is to 
shun the limelight but when infrequently 
he does make public appearances he can 
be counted on to make a_ worthwhile 
address. As an example his talk before 
the Health & Accident Underwriters 
Conference a few years ago at its annual 
meeting in Chicago was one of the chief 
features of that meeting. And his recent 
report as governing committee chairman 
of the Bureau was outstanding for its 
clear-cut treatment of present-day dis- 
ability problems and trends. 

When Mr. Bowen came into the Actna 
organization nearly forty years ago the 
premium volume of its accident depart- 
ment, where he was first employed, was 
only a fraction of the present volume. He 
familiarized himself with all phases of 
disability underwriting, and in February, 
1906, was elected to the post of assistant 
secretary of the accident and liability de- 
partment. Since that date he has had 
supervision of the accident and health 
underwriting activities of the Aetna Life 
and has been influential in the develop- 
ment and expansion of the accident de- 
partment. On February 13, 1925, Mr. 
Bowen was elected to his present posi- 
tion of secretary. 


MICHIGAN LIQUOR BONDS 

\gents of other companies are peeved 
because of a plan by which the Maryland 
Would issue a “blanket bond” covering 
all of the requirements of the Michigan 
State Liquor Commission, with 
carriers sharing in the reinsurance. They 
have telegraphed protests to Governor 
Fitzgerald and Chairman McDonald of 
the commission. 


other 


Beha Answers Boney On 
N. Y. Security Fund Plan 


James A. Beha, National Bureau gen- 
eral manager, answering questions raised 
by Dan C. Boney, commissioners’ presi- 
dent in regard to the compensation se- 


curity fund law in New York State, 
said this week that it was incorrect 
to assume that this legislation will 


weaken the protection afforded compen- 
sation claimants in other states. Mr. 
Beha stressed: “The creation of security 
funds in New York State does not di- 
minish in the slightest degree such pro- 
tection nor does it impose any require- 
ment upon a foreign company that af- 
fects its general assets or works to dis- 
advantage of policyholders or claimants 
in other states.” 

Referring to section 34 of the New 
York compensation act, the constitution- 
ality of which was recently upheld by 
the Court of Appeals, Mr. Beha said a 


motion for reargument has been made 
and if that is refused, appeal to the 
United States Supreme Court will be 


made upon constitutional grounds. “In 
the meantime, however, the practical ef- 
fect of that section (granting priority to 


New Companies 


In New York City the American 
Agents Plate Glass Insurance Co. is be- 
ing formed by Major A. White, old- 


timer in that field who organized and 
headed the New York Plate Glass years 
ago and who retired in 1920. An initial 
$250,000 surplus and $250,000 capital is 
provided. 

In Nashville, 
Guaranty Co. has been launched in the 
bonding field, headed by M. A. Hayes, 
who runs an insurance agency. It starts 
off with $200,000 paid-in capital; has mei 
with all state insurance law require- 
ments; will begin writing policies at 
once, and has had no public stock offer- 


ing. 


Tenn., the Southern 


New York claimants), of the act is nulli- 
fied by the security fund legislation.” 
Oklahoma has aiready _ retaliated 
against New York State because of the 
Court of Appeals priority decision. Com- 
missioner J. G. Read has ordered that 
all foreign casualty companies which 


write compensation in New York State 


be required to post bond of sizeable 
amount before their licenses in his state 
will be renewed. 


RESERVE FUND BILLS 
The New Jersey compensation reserve 
fund bill has been signed by Gov. Hoff- 
New York fund bill got 
Gov. Lehman’s signature on Wednesday 
He has already 
tional disease bill. 


man and the 


approved the occupa- 


VAN WINKLE DINNER 

A testimonial dinner to New Jersey 
State Senator Winant Van Winkle, vice- 
president of the Commercial Casualty, 
will be given tonight at the Swiss Chalet, 
Rochelle Park, N. J., with H. R. Frizzell 
of Rutherford, as toastmaster. Gov 
Hoffman is expected to speak 


‘General Accident 


(Continued from Page 3%) 
been one of the most popular members 
f the Casualty and Surety Club. 

Mr. Grady’s first experience was with 
the Employers’ Liability in Boston; and 
next he went with the Massachusetts 
3ondinge and Insurance Co., after which 
he joined Kaler, Carney & Liffler Cor- 
poration of Boston, as manager of its 
casualty insurance department. He was 
with that outfit when he joined the Gen- 
eral Accident to be manager in this city 


loyalty 








with this one 


Service records of twenty, thirty and more years 
institution are not uncommon. 


Several records even antedate the organization 


of the Company in its present corporate form in 1897. 


Such loyalty is evidence of the characteristic Continental 


qualities which attract and hold the friendship of progressive 


field men, and may be taken as an index to the DURABILITY 


of this institution. 
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Conesiens see A. & H. 
Week Being Arranged 


DATE SET FOR WEEK OF APRIL 15 


Armand Sommer First Day Speaker; 
Breakfast Sessions and Dinner Meet- 
ings to Be Held; Window Displays 


As National Accident & Health Insur- 
ance Week, April 15-20, 
special campaigns to stimulate 


draws nearer 
produc- 


tion are being arranged in all of the 
organized accident and 


operation. Prac- 


cities in which 
health clubs are in 
tically all of the clubs are planning for 
one or more “pep” meetings for mana- 
gers and personal producers and are pub- 
licizing the weck’s activities in various 
ways. 

The Detroit and Pittsburgh clubs plan 
to start off the weck with rousing break- 


fast sessions Monday morning, while an- 
other breakfast session on Wednesday 
is planned in Pittsburgh. The San 


Francisco club expects to have a dinner 
meeting with several speakers, inviting 
producers and prospective agents. The 
Chicago club will hold noon rallies each 
day to which all those interested in acci- 
dent and health insurance, including 
home office men, managers and produc- 
ers, will be invited. Armand Sommer, 
Continenetal Casualty, president of the 
National Accident & Health Association, 
will speak the first day. It is hoped 
to secure George F. Manzelmann, vice- 
president North American Accident, who 
is president Health & Accident Under- 
writers’ Conference, and the presidents 
of three other Chicago companies for 
the other luncheon sessions. 
Pittsburgh Window Displays 

The Pittsburgh club has worked out 
quite an elaborate plan for window dis- 
plays and has secured the use of win- 
dows in a number of banks in the city. 
The background of the display in each 
case will be statistical charts showing 
one year’s accident record in the United 
States. This will be surrounded by four 
photographs, one of an automobile acci- 
dent in the home, one of a recreational 
nature and one of an industrial nature. 
Under each of these pictures will be 
given Statistical information relative to 
the number of people disabled and killed 
and the annual expense incurred as re- 
sults of each class of accident. Then 
there will be a picture of a man in a 
wheel chair as a result of injury and 
under it figures showing the combined 
cost of accidents, with another picture 
of a sick room, stress will be placed on 
the annual cost of sickness in the United 
States Jelow these two pictures fac- 
similes of hospital, doctor and nurse bills 
will be presented, against showing the 
total cost of disability caused by acci- 
dents and sickness, which is estimated at 
close to $4,500,000,000. 

The Pittsburgh club is also planning 
through an indirect method of sales ap- 


proach, working with the local traffic 
committee, safety council, etc., to give 
especial publicity in the local papers to 


the subject of accident prevention. While 
this would not pertain directly to the 
sale of accident and health insurance, it 
1s believed that it would materially af- 
fect the sale of such insurance during 
that week, as it would “make Pittsburgh 
accident conscious.” 
May Get N. Y. Endorsements 

In New York the companies are plan- 
ning to stimulate sales with special let- 
ters and accident literature timed to be 
received by prospects shortly before the 
week opens. There has also been talk 
of daily newspaper cooperative adver- 
tising and the possibility that an endorse- 
ment of the idea might be obtained from 
Mayor LaGuardia or Governor Lehman. 

The Los Angeles club is getting out 
special posters and stickers for the use 
of its members, while all members of 
the San Francisco club are sending all 
their mail with a rubber stamp in red 
reading “National Accident & Health 
They are using 


Weck, April 15-20, 1935.” 


British Advance In 
Fight on Silicosis 


DUST INSTRUMENT IMPROVED 
Wearing of Respirators and Brushing of 
Stone Free from Dust Given as 


Preventive Measures 


interest to those 
giving disease here that in 
Great Britain a big step forward has 
recently been made in the fight against 
silicosis and other dust-produced pul- 
monary diseases. An instrument has been 
developed and improved for the collec- 
tion and measurement of atmospheric 
dust. A thermal precipitator was devel- 
oped by Professor R. Whytlaw-Gray and 
Dr. R. Lomax and modified until it 
reached 100% efficiency for all particles 
likely to be of pathogenic importance 
during the investigation of exposure of 
stone masons to dust. The investigations 
have been carried out by H. L. Green 
and H. H. Watson of the British Chemi- 
cal Defense Experimental Station, Por- 
ton, who have been lent by the War 
Office for this important work. 

These investigations are part of the 
program of the committee on industrial 
pulmonary disease which was set up by 


some 


study 


It will be of 
dust 


the Medical Research Council in 1930. 
The council in a preface to the report 
of Messrs. Green and Watson, just is- 


sued, refers to the practical importance 
of the subject. 

The renort discusses various aspects 
of the danger from dust. In the case 
of stone masons it is stated that the defi- 
nite conclusions have been reached that 
it is undesirable for masons to work in 
closed yards, that on calm days the ex- 


posure may be three or four times that 
on an average windy day, and that 
punching (shearing off large quantities 


of stone by heavy blows on a pointed 
tool) mav account for about half of the 
dust that masons may inhale. 
Preventive measures, it is stated, could 
be most successfully applied by the wear- 
ing of respirators and the brushing of 
stone free from accumulated dust. 





LORENZ TO HOME OFFICE 
Selected by Maryland Casualty as Assist- 
ant Manager of Accident & Health; 
Was in St. Louis 

Albert Lorenz has been selected by the 
Maryland Casualty as assistant manager 
of accident and health lines at the home 
office in Baltimore. He has been the 
company’s manager for these lines in St. 
Louis for the past four and a half years. 
Before leaving St. Louis Mr. Lorenz 
was the guest of honor at a dinner staged 
by his associates at the Statler Hotel. 


DR. J. H. TRAINOR DEAD 

Dr. James H. had been 
medical consultant for the American 
Casualty Co., the Commercial Casualty 
Co. and seve ral utility companies in New 
Jersey, died suddenly at his home in 
Maplewood, N. J., as the result of a 
heart attack. He was born in New York 
and was eraduated from the College of 


Trainor, who 


Physicians and Surgeons of Columbia 
University. Surviving are a widow, Mrs. 
Alice Corwin Trainor, two sons and a 


daughter. 


various bonus and sales plans to stimu- 
late pose that week. 

The San Francisco club expects to ob- 
tain a “proclamation from the governor 
of California. Similar proclamations have 
been issued for the California Accident 
and Health Week for the past three 
years. The Seattle club appointed a spe- 
cial committee to secure action along 
that line from Governor Martin of 
Washington. 

The Louisville club plans a special sales 
campaign with prizes for the high men, 
to which every agent in Kentucky sell- 
ing accident and health insurance will 
be eligible. 


$21,552 A. & H. VERDICT 


Ocean Accident Directed to Pay $5,315 
Weekly and $16,512 in Lump Sum to 
Widow of St. Louis Lawyer 

A verdict of $21,552 has been awarded 
to Mrs. Ethel Moore of St. Louis against 
the Ocean Accident & Guarantee, which 
had issued an accident insurance policy 
to Mrs. Moore’s husband, the late John 
A. Moore. The judgment was awarded 
by a jury in Federal Judge C. B. Davis’ 
court. 

Moore, a retired attorney, was drown- 
ed in the bathtub at his home in Feb- 
ruary, 1933. He was partly paralyzed 
and speechless because of a previous in- 
jury to his spine. Testimony at the hear- 
ing showed that in April, 1931, Moore 
fell at his home and that the following 
month a chair slipped from under him 
at his office. Shortly after that the 
paralysis developed. 

The Ocean paid Moore for five days 
of total disability after the first fall but 
no claim was made within proper time 
after the second fall, and the jury was 
instructed to disregard any injury Moore 
may have received after the first fall. 
The company contended that death was 
due to apoplexy. The verdict included 
$5,315 weekly disability indemnity at the 
rate of $50 a week and $16,552 lump sum 
for accidental death and interest. 





RECEIVERSHIP SET ASIDE 


No Steps To Be Taken Against St. Louis 
Cement Co. in Silicosis Suit Pend- 
ing Further Legal Action 

Although Circuit Judge O’Malley has 
set aside the temporary receivership for 
the Glencoe Lime & Cement Co., Cos- 
mer Alexander, a former employe of the 
concern who last October obtained a judg- 
ment for $22,500 damages against it on 
the grounds that he contracted silicosis 
while employed in one of its lime kilns, 
and his attorney, Russell J. Horsefieid, 
to whom he has since assigned the judg- 
ment, will take no steps for the execu- 
tion of the verdict pending further legal 
action by counsel for the company. 

The company consented to a friendly 
receivership action recently in order to 
protect its assets from not only the Al- 
exander judgment and similar actions 
brought by other former employes for a 
total of $155,000 damages, but also from 
other threatened suits of a similar char- 
acter. 

In the receivership petition it was stat- 
ed that although the company’s assets 
exceeded its liabilities it had been unable 
to meet the requirements of surety com- 
panies that it post cash or Government 
bonds to cover a $45,000 appeal bond. 
In setting aside the receivership order, 
Judge O'Malley held that the petition 
presented by Miss Ruth B. Cobb, an 
unsecured creditor of the company, did 
not contain sufficient grounds for a re- 
ceivership. Gus H. Johannes, presi- 
dent of the company, had served as tem- 
porary receiver. 





Auto Killing Probe Is 
Ordered in New Jersey 


The growing number of automobile fa- 
talities has prompted Acting Commis- 
sioner Magee of New Jersey motor vehi- 
cle department to direct rigid investiga- 
tion to determine if drivers in man- 
slaughter cases were violating the motor 
vehicle or traffic acts. If so revocation 
of license will follow. 

An average of four of every ten fatal 
accidents occur Saturday or Sunday, the 
peak day beine Sunday. The frequency 
average of Sunday fatalities is 20% 
greater than the average of all such ac- 
cidents for the entire seven days of the 
week 


COUNSEL MEETS AUGUST 27-28 


The International Association of In- 
surance Counsel will hold its annual 
meeting on August 27 and 28 at White 
Sulphur Springs. 
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Accurate 


INSURANCE SERVICE Bureay 
80 John St., New York 
announces its new branch at 
Newark, N. J. 


Hucu JouNnson, Manager 


ARTHUR G. FITZGERALD 
President 














Automobile Accidents Cost 
American Public Cent a Mile 


Accidents added one cent a mile to the 
American public’s bill for automobile 
driving during 1934. This is the estimate 
of officials of the Fidelity & Casualty, 
Total motor vehicle mileage for the na- 
tion is calculated at about 146 billion 
miles, and accident costs are put at ap- 
proximately 1% billion dollars. 

According to F. & C. experts the cent- 
a-mile cost of accidents may even be too 
low a figure, since the computation was 
made on the liberal basis of ten miles 
to a gallon of gasoline. Motor vehicles 
are believed to have used about 14,600- 
000,000 gallons of gasoline, or 85% of the 
total reported domestic consumption of 
17,200,000,000 gallons. 

Items in the accident bill were :—Wage 
loss, medical expense, and overhead in- 
surance cost, $770,000,000; property dam- 
age, $800,000,000 ; total, $1,570,000,000. The 
total number of fatalities and disabling 
injuries was 1,250,000. 

Figures on the accident costs were 
based on estimates by the National 
Safety Council. Total gasoline consump- 
tion figures were based on reports of the 
American Petroleum Institute. 


Nice Gain in Surplus 
Of Preferred Accident 


The Preferred Accident closed 193 
with total assets of $6,487,865, of which 
$4,718,106 represented bonds and _ stocks 
on the commissioners’ basis and $201,620 
cash in banks and office. On the basis 
of December 31, 1934, market quotations 
for all bonds and stocks owned the total 
assets would be increased to $6,501,971 
and surplus to $1,498,779. 

nice increase in surplus was shown, 
the December 31, 1934, figure being $1,- 
484,672 as compared with $1,244,999 the 
year previous. The security deprecia- 
tion reserve of $460,630 shown in the 
1933 statement has been dropped but the 
company retains a voluntary reserve of 
$150.000 in the statemen: 


The Protective Indemnity, companion 
company, increased its assets to $1,477- 
602; maintains a voluntary reserve of 


$75,000 
$13,489, 


tween value 


and contingency reserve ot 
which represents difference be- 
carried in assets and actual 
December 31, 1934 market quotations on 
all bonds and stocks owned. Capital 
stands at $500,000 and surplus at $620,305 
giving a policyholders’ surplus of $1,120, 
305. The 1933 surplus was $510,319. 


LONDON BURGLARY RATES 


being raised 


Insurance premiums are 
in London’s “burglary belt.” Following 
heavy losses on London’s fringe, espe- 


cially in the northern suburbs, where po- 
lice patrols are thin, insurance offices are 
demanding 10 to 20% more for house- 
hold policies. Some are insisting on the 
installation of burglar-proof devices, 
alarms, safety window catches and in- 
creased outdoor lighting as a condition 
of existing insurances being renewed. 


N. J. "LEGISLATURE 
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today 
courts 


Governor Harold G. Hoffman 
signed a bill to empower equity 
to fix the amount of liability insurance 
required of bus companies in receiver 
ship. 
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THAT FITS MANY A DOOR 


From aclient . . . . . « « « « who knows selling 


‘A Travelers man recently tried to sell me a Life 
Insurance policy. I told him a good friend of mine 
took care of my needs. I was agreeably surprised 
when he told me he admired my loyalty to my 
insurance adviser and hoped his clients would 


always feel the same way about him. 


“Then he told me he sold Accident Insurance— 
did I have any? It was something my good 
friend did not sell. 


“Now I play a good bit of golf and when your 
man told me how many times golfers suffer from 
accidents and cause them, I bought one of your 


Accident policies and a Golfers Liability policy. 
Your representative put this subject before me in 


a way I could understand and remember. 


“Your representative was an able salesman but 
he also represented a Company 
which could furnish any insurance 
protection. I should think all in- 





surance men would be glad to sell 
for a Company which has an insur- 


ance policy for every need.” 


It Pays to represent The Travelers 


THE TRAVELERS 


The Travelers Insurance Company 
The Travelers Indemnity Company 
The Travelers Fire Insurance Company 


HARTFORD CONNECTICUT 
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On the Production “Firing Line” 








Hidden Risks Which Should Be 
Protected By Insurance Cover 


A recent issue of Advertising and Sell- 
ing contained an interesting article on 
“Hidden Risks in Selling and Advertis- 


ing,” which will interest casualty agents. 
The article, written by Edgar Parker, 
follows: 


A certain Eastern food packer had over 
a period of two years developed a very 
profitable business with a large distribu- 
tor on preserves packed in plain glass 
jars which were shipped to the distributor 
without any label or other identification. 
The distributor sold to large chain store 
organizations, attaching the private brand 
or labels of the chain store whose order 
he was filling. The preserves were good 
and the volume of business grew steadily 

In the third year, however, something 
went wrong. One of the chain stores 
received a complaint that a jar of pre- 
serves had caused a woman customer to 
become seriously ill. The woman died, 
the preserve was analyzed, and suit was 
filed against the chain store. 


Manufacturer Denies Responsibility 


The chain organization naturally looked 
to the distributor who in turn looked to 
the manufacturer. The manufacturer de- 
nied responsibility on the grounds that 
he had not supplied the chain store and, 
turther, that there was nothing on the 
jar to show that it had been packed by 
him. 

There was a good reason for the pack- 
er’s attitude. When he heard of the 
claim, he got out his policy of products 
liability insurance and sent it over to 
his attorney who read it carefully and 
then advised him that the policy did not 
cover claims against his distributor or 
the distributor’s customers. The local 
insurance broker who placed the insur- 
ance was then called in but he shrugged 
his shoulders and said that it was the 
standard form of policy. A_ specialist 
in products liability insurance was next 
consulted and he advised the manufac- 
turer that his policy left him unprotected 
on a total of seventeen hazards, includ- 
ing such obvious things as sampling, ex- 
plosion of the containers, or alleged in- 
juries due to some idiosyncrasy of the 
person or persons consuming the pre- 
serves. 

“But,” the manufacturer questioned, 
“isn’t this the standard form of products 
liability insurance ?” 

“Yes,” replied the specialist, “but you 
can’t expect an insurance company to 
have one form of policy that will suit 
every business with all of the different 
1amifications that different businesses 
have. What you should have gotten was 
a policy with all of the standard provi- 
sions plus endorsements to cover your 
particular conditions. You put the cart 
before the horse. You waited until you 
were in hot water before you really 
studied your policy. Why didn’t you con- 
sult me before you paid for it?” 


Forget About Necessary Insurance 
Protection 


That’s the way so many manufacturers 
of foods, drugs, beverages, cosmetics, and 
household appliances get into trouble. 
They either fail to take out insurance 
until a claim arises or they carelessly 
leave the whole matter in the hands of 
a broker with the result that they fre- 
quently get a policy that does not fully 
cover their needs. E 

If the case cited were an exception, 
there would be no need to call attention 
to it. But it so happens that claims for 
real and alleged injuries are mounting 
m numbers, and idiosyncrasy and allergy 
claims are becoming a regular racket. _ 

In a recent case, a $12,000 verdict was 


awarded for alleged glass in milk; an- 
other verdict of $35,000 was awarded for 
the “explosion” of a defective bottle con- 
taining pop which resulted in the loss of 
sight of one eye. A claim against a 
chemical manufacturer resulting from a 
mistake in labeling was settled out of 
court for $32,000, and a waterproofing 
manufacturer heard the highest court 
say, “Judgment affirmed with costs”’— 
$6,500 plus $2,000—because there was no 
warning on the can against its use near 
a flame. An even more serious situa- 
tion developed for a nationally advertised 
cosmetic manufacturer. One of the in- 
eredients he used allegedly found its way 
through the pores and into the blood 
stream, causing blindness. Not only was 
the manufacturer put out of business 
but some of his large dealers found them- 
selves involved in law-suits totaling very 
substantial figures. These cases are still 
in the courts and even should the dealers 
win them all, the legal expenses will in- 
volve a small fortune. 

Some claims result from a similarity 
of names that leads to mistakes. One 
druggist received an order for Cumin 
seed, used in food seasoning, but instead 
delivered poisonous Conium seed. Sodi- 
um tri basic, dangerous for human con- 
sumption, was delivered by a drug clerk 
in place of sodium bicarbonate. A farmer 
wanted arsenate of lead for spraying 
fruit trees but got arsenic instead. Na- 
turally the user seeks redress and natu- 
rally, too, the druggists endeavor to pass 
the blame back to the manufacturers. 

Some of the most serious claims result 
from absent-minded mistakes in labeling. 
One small druggist ordered a like quan- 
tity of two products—essence of pepper- 
mint and carbolic acid. The order clerk 
at the chemical company, who may have 
been out late the nicht before or perhaps 
was not feeling well that day, mixed the 
two labels. As fate would have it, the 
druggist received an order for the exact 
quantity of essence of peppermint con- 
tained in the bottle so that he had no 
eccasion to open it. The result was that 
his woman customer took a dose of car- 
bolic acid and in due time filed suit for 


Some authorities say that as many as 
60% of the people in the United States 
and Canada have an idiosyncrasy or 
physical peculiarity which makes it in- 
advisable for them to use some common 
foods, drugs, or cosmetics. Some children 
cannot drink milk, many adults cannot 
eat eggs, others fight shy of cucumbers 
and pickles. Many others are allergic 
to such simple products as aspirin and 
quinine. Cosmetics that are harmless to 
the average person cause irritation to 
others. If there is no warning on the 
label, the courts hold that the resultant 
irritation is the manufacturer’s fault. On 
the other hand, if the label is broad 
cnough to cover every possible condition 
it may frighten the prospective buyer. 
Again, the label may come off and let 
you in for trouble, for curiously enough, 
the courts do not recognize contributory 
negligence as a defense against these 
idiosynecrasy claims. 

Although the financial losses are bad 
enough the loss of good will is even 
more serious, especially if the bad news 
gets into your competitor’s hands. For 
that reason, it is most unwise to allow 
your salesmen to investigate claims made 
against your products. Sooner or later, 


they may go to work for your competi- 
tors and use against you the information 
gained in settling such claims. 

és If you carry insurance against product- 
‘ability claims you should go over your 
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R. J. Hill, Jr., Given by Fidelity & Deposit 


The fellowship which exists 
among bonding men along William 
Street, New York, was given expression 
a few days ago when there was a turn- 
out of fifty-five at the Drug & Chemical 
Club in honor of Richard J. Hill, Jr., 
who starts April 1 as New York bonding 
manager of the Maryland Casualty after 
six years with the Fidelity & Deposit. 
John A. Griffin, F. & D. vice-president, 
who had just returned from a Florida 
trip, was the host; Walter H. Duff, also 
F. & D. vice-president, was in charge 
of luncheon arrangements. The affair 
was voted as one of the most pleasant 
in fidelity and surety circles this year 
and was a truly representative gathering 
of metropolitan underwriters and pro- 
duction men in this line. 

Charles S. Ashley, Jr., recently ap- 
pointed resident vice-president of the 
Maryland Casualty in New York, wel- 
comed Mr. Hill into his managerial fam- 
ily, and as a newcomer to New York 
the luncheon gave Mr. Ashley the op- 
portunity of widening his metropolitan 
acquaintanceships. A congratulatory tel- 
egram from Silliman Evans, Maryland’s 
president, was also read. 

Mr. Hill’s successor in the New York 
office of the Fidelity & Deposit is J. H. 
Kessler, Jr., who has been with the com- 
pany in its home office for the past ten 
years, and who started in his new post 


zood 


on Monday. A graduate of the Unive. 
sity of Maryland where he studied ja, 
he was admitted to the Maryland bar 
but never practiced. Mr. Kessler, wh: 
was present at the luncheon, brings to 
the New York office a home office back. 
ground and knowledge of underwritip 
requirements. 


Griffin Wishes Good Luck 


John A. Griffin, in his usual good fory 


as toastmaster, expressed regrets oye 
Dick Hill’s leaving, paid tribute to hic 
ability, and then said: “I wish hin 
great happiness and contentment tha 
goes with being associated with a large 
company like the Maryland. I am sur 
he will have success in his new under. 
taking.” 

In response Mr. Ashley showed his 
pleasure over the courteous way in which 
the entire subject had been handled by 


the Fidelity & Deposit. He was im. 
pressed by the turnout in Mr. Hills 
honor. 


When it came Dick Hill’s turn to 
speak he struck just the right note jn 
referring to the friends and pleasant as. 
sociations he had formed in the F. & D,: 
mentioning also the wise philosophic 
counsel of John A. Griffin and the al- 
ways generous cooperation of Walter H 
Duff. Graciously he wished his succes- 
sor, J. H. Kessler, Jr., a full measure 


of success and good will. 





A. & H. Week Committee 
Formed by New York Club 


James R. Garrett, National Casualty, 
is chairman of a committee formed by 
the Accident & Health Club of New 
York to take charge of its participation 
in National Accident & Health Week, 
April 15-20, and to co-operate with 
brokers, agents and companies in the 
metropolitan area in giving prominence 
to accident and health insurance in this 
territory. Associated with Mr. Garrett 
are Fred G. Burgoyne, treasurer; 
Harold M. George, secretary; Russell F. 
Chapman, brokers’ activities; Harry A. 
Usher, sales congress, and Julius Ullman, 
publicity. ; 

In addition to the insurance activities, 
a campaign is planned to carry the acci- 
dent insurance message direct to the in- 
suring public. The slogan “Insure Your 
Income,” which has been adopted for 
national use during this week because 
of its simplicity, is felt to be effective 
especially in consideration of the sup- 
port which will be given by the planned 
activities. ; 

Further details regarding the commit- 
tee’s program will be announced shortly. 


NEW COOK COUNTY AUTO RATES 

A reduction of 15% in automobile theft 
rates became effective in Cook County 
on March 15. This reduction, the sec- 
ond to have become effective in the 
Chicago area since May, 1934, came as 
a direct result of the campaign that the 
prosecuting officials have waged against 
automobile thieves. 








policy carefully to see if it suits your 
particular needs. If not submit it to a 
specialist and then amend it so as to 
cover your risks. If a claim arises that 
is apparently justified, get the best talent 
possible to handle it for you. If it looks 
like a fake claim, do not permit your 
insurance company to settle it for a nom- 
inal amount just to get rid of it. You 
may find your dealer involved in a second 
suit under a state warranty law or later 
have the settlement used against you in 
another suit as evidence of your negli- 
gent methods. 

Bear in mind that every welcome dol- 
lar of sales may be freighted with a lia- 
bility claim that will undo years of pa- 
tient and costly building up of adver- 
tising prestige and good will. 


M. N. Halsey Writing Traffic 
Book; Quits Nat’! Bureau 


_ Maxwell N. Halsey, who has been traf- 
fic engineer in the street and highway 
safety division of the National Bureau of 


Casualty & Surety Underwriters, has re- [ 


signed to take a Harvard University post 
as assistant director of the bureau of 
traffic research which is_ headed by 
Miller McClintock. This bureau was re- 
cently endowed by the Automobile Man- 
ufacturers Association. 

Old associates in traffic survey work 
Messrs. Halsey and McClintock are now 
collaborating in the writing of a book on 
street and highway traffic. 





Wind-up Petition for Non- 
Tariff British Auto Co. 


A petition for the compulsory winding- 
up of the London General Insurance Co 
has been presented by a creditor. This 
company is a non-tariff office transacting 
automobile business, and up to the be- 
ginning of this year accepted premiums 
in quarterly installments. It also trans- 
acted house purchase, life, and fire busi- 
ness. It was formed as the London & 
Provincial Insurance Co. in 1906 and the 
name was altered to the present title m 
1918. 

The present authorized capital is £200; 
000, of which £53,629 has been paid up. 
In addition to its head office in London 
the company has fifteen branches ™ 
various parts of the United Kingdom. 





NEW LIABILITY ASS’N_ | 

The Liability Protective Association, 
Inc., of Kansas City is a newly sect Up 
body for aggressive action towards fre- 
ducing costs of liability and inaugurat- 
ing an index bureau. It has sent out 
recently a questionnaire to cooperating 
organizations and business institutions, 
making a start on file data. Information 





March 2 


y 





to be collated by the bureau is indicated 
in the following questions: 1, Name 0! 
claimant ; 2, address of claimant ; 3, claim- 
ant’s lawyer; 4, claimant’s physician, 
5, date of accident; 6, date of claim o 
suit; 7, amount of claim or suit; 8, 1 
suit filed, in what court? 9, if protected 
by insurance, give name or injury and 
circumstances; 11, present status of case; 
12, if settled, give amount of settlement, 
or judgment. 
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Sales Seminars Of 
Royal and Eagle Ind. 


HELD SO FAR IN SEVEN CITIES 





hasis Has Been on Burglary and 
a Lines with Home Office 
Men as Speakers 





The Royal Indemnity and Eagle In- 
demnity are winding up this month the 
series of sales seminars which have been 
held in the East and midwest during the 
winter months. Agents have been speci- 
ally interested in these seminars because 
of their helpfulness in stimulating busi- 
ness. The emphasis has been on burg- 
lary and boiler insurance lines. The 
series has been featured by the participa- 
tion of home office executives and man- 
agers in the discussions, and an example 
of how this plan has worked out is 
shown by the success of the recent Chic- 
ago meeting at the Palmer House. 
Opened by E. Irving Fiery, Chicago man- 
ager for both companies, and presided 
over by Thos. L. Bean (morning ses- 
sion) and by George W. McCagg (in 
the afternoon), this was attended by 
about 235 agents and brokers, many of 
whom came from out-of-town points. 

Nine home office men were present led 
by Claude E. Trinder, second vice-presi- 
dent, who made the welcoming address 
and read a message from President F. J. 
O'Neill. Then, following a_ carefully 
planned program, each home office man- 
ager talking on one of various burglary, 
robbery or boiler coverages. A question 
box forum completed the day’s program. 

The Chicago gathering, incidentally, 
was the seventh of the series, previous 
meetings having been held in Cleveland, 
Rochester, New York, Garden City, L. T., 
Joston, Philadelphia and Pittsburgh. 

Speakers 

The speakers at the morning session 
on various burglary and robbery cover- 
ages were Phil. L. Miller, assistant pro- 






















duction manager, Royal Indemnity; 
George W. McCagg, production manager, 
Eagle Indemnity, and J. A. Magovern, 
superintendent, burglary department for 
both companies. 

William H. Galentine, general attorney 
of both companies, spoke in the after- 
noon on “Delivering What You Sell” 
during which he reviewed the annual 
statements of the Eagle Indemnity and 
Royal Indemnity and emphasized their 
strong financial conditions. In discussing 
the service which accompanies insurance 
policies, Mr. Galentine said: “Service is 
the essence of what the producer sells 
and what the company delivers.” He 
then discussed the service afforded by 
the two companies he represents which 
he said was based on “a sincere desire to 
serve promptly, efficiently and courte- 
ously.” 

The next speaker, George E. Babbitt, 
spoke on boiler and machinery business. 
Mr. Bean then gave a talk on the selling 
of insurance. He struck a sympathetic 
note when he explained that he was 
qualified to express the agent’s viewpoint 
as he had successfully operated in the 
general agency field prior to his com- 
pany activities. Among other things, he 
stressed the fact that the agent’s own 
records are quite often the best prospec- 
tive list and he spent some time in ex- 
plaining advertising and __ solicitation 
methods. As an illustration of what may 
be accomplished by concentrated and en- 
thusiastic effort. Mr. Bean referred to 
the fact that the Royal Indemnity had 
increased its boiler and machinery prem- 
inms 34% as the result of the campaign 
conducted by the company in 1934. 

T. Y. Beams superintendent, liability 
department of both companies, made the 
concluding address dividing his time be- 
tween the automobile field and the bur- 
glary, boiler and machinery lines. He 
reviewed the automobile accident, claims 
and rate makine situations and outlined 
important features of his companies’ new 
automobile nolicy contract. In discussing 
the other lines he emphasized the fact 
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GENERAL 





AGENT 


Established Company specializing in Accident & Health In- 


surance has opening in western Mass., and Connecticut for a 


General Agent. Salary and expense allowance, in addition 


to commission and renewals to 
Gentile and preferably a Ma 
Eastern Underwriter, 94 Fulton 


party qualifying. Must be 
Write Box 1256, The 
St., New York, giving age, 


son. 


sales experience and fraternal connections. Inquiry treated 


strictly confidentially. 


BAAAAAAAAAAL 4 


LIVESTOCK CORRECTION 

In an editorial about the Hartford 
Livestock Insurance Co. the statement 
was made that the company had only 
one loss in 1934. This was an error as 
the data from which the editorial was 
compiled was referring to the record of 
a single agency of the company and not 
the countrywide experience. 





N. J. BUS BILL PASSES 
A bill to empower equity courts to 
specify amount of liability insurance car- 
ried by bus companies under receiver- 


ship and to require equity courts to 
specify amount of such insurance al- 
ready carried by bus companies was 


passed by the State Assembly in Tren- 


ton recently. The legislation, which 
was sponso-ed by Senator A. Crozer 
Reeves, Republican, of Mercer County, 


has already been given Senate approval. 





that the meeting had been especially de- 
signed for their ¢onsideration and he 
stressed the need for and the value of 
the coverages. 


PASSAIC FRAUD CHARGE 

Two Passaic, N. J., men, recently in- 
dicted on the charge of defrauding an 
insurance company, pleaded not guilty 
but gave further unfavorable publicity to 
a town that has lately had its full share. 
The two, it is charged, attempted to de- 
fraud the Continental Casualty Co 
through a fraudulent accident claim. 

It is alleged that Samuel Bychek told 
Joseph Baron that he almost was struck 
by an automobile in Lexington Avenue, 
Passaic, January 12, and Baron advised 
him to swear out a complaint against 
Irwin Freedman of Paterson, driver of 
the car. The authorities also state Baron 
told Bychek to go to a physician to pre- 
pare the way for filing a claim against 
the insurance concern. 


PERTH AMBOY RATE PROBE 

An investigation into automobile lia- 
hility insurance rates in Perth Amboy, 
N. J., has been started by a local com- 
mittee of insurance men and automobile 
dealers who are much perturbed by re- 
cent increases. 
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REINSURANCE CORPORATION 


90 JOHN STREET, NEW YORK «+ 200 BUSH STREET, SAN FRANCISCO 


ROBERT B. CROFTON, Vice-President 
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Condensed Financial Statement, December 31, 1934 


Assets 

Cash in Banks and Offices............ ee ERE ee eRe rere eet ig $ 892,682.57 
Investments: 

CTT ee 

I SS a oc canna men icnaweemasneexsc coc agins 580,500.00 

I Eoin ancien is vale Webiedlaw eas Fe De 2,349,600.00 

North Star Insurance Co. Stock............ RSA 852,057.86 

POC Tee ea Pn eer epee re ary 492,200.00 

pe errr a stlan oie ta sures tnclad gia Soa asta a ka peda te peta 


73,500.00 
See Teese 


Premiums in course of collection (not over 90 days due)............205: 512,417.13 

i TI a 5c a Wks Cos oKahaeaele Weeden EER AF ee ee Re 34,144.75 

ee ae ee ne ee Nadieee natn acmeaele 163,993.80 
$10,361,853.12 

Liabilities 

Reserve for Claims and Claim Expenses....... silat va asi esas in Sa tie --» $ 5,358,889.82 

enree Gal TICE WI 5 oo v Seneca < bed teenies sw bc dscesscseaes 2,044,050.69 

Reserve for Commissions, Taxes and Other Liabilities. ...... enka anita 398,902.80 

COE TOBIN oh 6658 5a cds Secu vegee aauas sinanawam $1,000,000.00 

ERS Se Lipudiecamaneieis aden 1,560,009.81 

Stank te PORNB sie o.0s 0 cen cnaskeciacuwus se eianete Raa cle wen ha es 2,560,009.81 


$10,361,853.12 


Bonds are valued on amortized basis; stocks at December 31, 1934 market quotations. The amortized value of bonds exceeds the 
value at December 31, 1934 market quotations by the amount of $53,847.01. If bonds owned by North Star Insurance Co. were valued 
at market quotations the value of Capital Stock of that Company owned by General Reinsurance Corporation would be $14,007.75 
less than shown above. ¢ Securities carried at $824,680.68 in the above statement are deposited for purposes required by law. 
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| N. J. Casualty - Surety Figures 








(Continued from last week) 
Norwich Union Indemnity Co. 






































Net Net Losses 
Preevune Patt st 
Accident .....ccccscccecs . 
rrr errs 3 628 
Auto. Liability .....,....- 84,953 53,398 
Other Liability .........- 34,639 27,152 
Workmen’s Compensation. 48,963 31,066 
Plate Glass ........e2se0% 6,700 2,575 
Burglary ......ccccccsece 7,391 1,430 
Auto. Prop. Damage...... 26,331 19,693 
Auto. “es —w asonene us 832 505 
Othe: rop. amage 
CHNMOM  cccccccscccces 250 29 
TOTALS... ccccsecece $216,037 $137,122 
Ohio Casualty Insurance Co. 
Net Net Losses 
Premiums Paid 
Auto. Liability .......--. 1996 $408 
— GROSS cecveccedcccee omen 
Me. - ivavaneenandeds eénecege 
hate. Free. Damage......- 1,964 89 
TOTALS. ccvvccsedes $7,975 $497 
Life Ins, Co. 
re eee Net Net Losses 
Premiums Paid 
Non-Can. A. & H.......-- $3,861 $530 
TOTALS. < ccccoveces $3,861 $530 
Casualty Co. 
ee ee ” Net Net Losses 
Premiyee, $1,153 
Accident and Health...... 6,3 a 
Tete. Liability ........++- 1,400 265 
Auto. Prop. Vamage.....- 20 71 
Auto. Collision .......+-- 11 42 
TOTALS: 0 5:o ckcccaes $7,978 $1,531 
ia Indemnity Corp. 
Pennsylvania Indem Net Ret ae 
Presees Patg7 
Accident ..ccccccccccccce $1,6 
Auto. Liability an ~— 97.3 
jiability ..... ? 
pony : Denese. 60,704 21,797 
Auto. Collision eceeneqes L726 3s ecccvce 
Other Prop. Damage & 
Collision ..cccccccccece 21 i ieaeceen 
TOTALS. .ccccccccce $273,478 $120,108 
ix Indemnity Co. 
a Net Net Losses 
Pree Paid no 
nese keheesens 6,13 
Health ee es aa ieee 1,254 205 
Auto. Liability ........-- 85,447 87,739 
Other Liability ...... xvas 35,435 21,447 
Workmen’s Compensation. 66,908 36,963 
Plate Glass .....-sseee0e% 7,056 1,576 
Burglary .....+-++eeeeee% “—_ 3,130 
Steam Boiler .....-.0+22+ _ 449  cecccses 
Auto. Prop. Damage...... 24,545 8,519 
Auto. Co —~— peaeenee Fy 1,020 48 
Other Prop. amage 
Collision .....cccccceee 300 53 
TOTALS, ccccccssece $237,044 $160,570 
Preferred Accident Ins. Co. 
= Net Net Losses 
Premiums Pai 
ee $16,000 $6,762 
DED cv dedsdcenesesoees 1,393 123 
Auto. Liability .........- 201,575 121,644 
Other Liability .......... 1,03 15 
Fidelity ....cceecceesess 2,308 47 
BaPGEY cccccccccccccceses covssces 3,876 
Plate Glags ..ccccccccecs 1,009 78 
BUPGIALY oc cccccccccccece 30,312 2,676 
Auto. Prop. Damage...... 50,486 15,420 
Auto, Collision .......... ,335 1,635 
Other Prop. Damage & 
CeMisiom cccccccvcscvcce Cre ° 
sf) ee $309,498 $152,276 
Prudential Ins. Co. of America 
et Net Losses 
Premiums Pai 
ACCIMAME coc ccccsccccese $3,60C 
rrr 23,947 9,105 
WOT AIB ic cc vcosonee $31,009 $12,705 
Saint Paul-Mercury Indemnity Co. of St. Paul 
Net Net Losses 
Premiums Paid 
ee. 5 stharucdonseas $77 $375 
Bete, EA occvcesces 15,866 3,679 
Other Liability .......... 5,346 50 
Workmen’s Compensation. 12,698 2,389 
DEES chvecenscescesees \. etree 
DET neha cadceeteduanea 29,596 963 
ere 1,174 264 
NO RO er Meee 
Auto. Prop. Damage...... 4,132 1,192 
Re GE sicececcss j.- GE cveveces 
Other Prop. Damage & 
ee eer 279 127 
We eieriveacas $71,627 $9,497 
Seaboard Surety Co. 
Net Net Losses 
Premiums Paid 
PR cheawbukkdnthaage. SA —éewccues 
er ae 34,818 18,301 
(7 | See $34,904 $18,301 
Seacoast Fisherman's Mutual Liabilit 
Net Net Losses 
Premiums Paid 
Workmen’s Compensation. $6,372 $3,200 
oS) ee $6,372 $3,200 
Selected Risks Indemnity Co. 
Net Net Losses 
x Premiums Pasa 
Other Liability .......... $226,402 $75,686 





Workmen’s Compensation. - Serer eo 
epee a 80,762 19,590 
Auto. Prop. Damage...... 80,452 25,398 

Other Prop. Damage & 
ee ee aa ee 
i. Se eee $388,194 $120,674 


Shelby Mutual Plate Glass & Casualty Co. 





























Net Net Losses 
Premiums Paid 
Other Liability .......... 14 150 
FR GD Swknavincs cee 30,017 16,583 
pi) Ane $30,031 $16,733 
Standard Accident Ins, Co. 
Net Net Losses 
Premiums Paid 
ES \ iutabenicoentséis $10,023 $5,468 
SN teens at ale bashae aa 2,06 1,2 
BUG, TADAG oo co 0s:0 0:00 182,779 167,771 
Other Liability ....cccses 68,04 22,390 
Workmen’s Compensation. 138,516 79,909 
PUY a6 ccicccdeccccesice 28,882 9,875 
eee 77,465 21,212 
SE oboe ce ceaeeas 13,637 4,671 
OE EES 16,307 8,640 
Auto. Prop. Damage...... 57,914 19,182 
Auto. Collision .......... 3,120 22 
Other Prop. Damage & 
SD: Anika eriaece: nes 3,151 1,008 
ce $601,901 $341,634 
Sun Indemnity Co. of New York 
Net Net Losses 
; Premiums Paid 
PO: Saccconcedakacws $3,576 $575 
IND Sa dichntarcn-wiatiaiare a drkcoate 1,22) 482 
RR rn err 186,666 127,879 
Other Liability .......... 16,923 7,254 
Workmen’s Compensation. 57,459 26,176 
ee ae 2,542 2,990 
ME ib ceva death ee éaaaee,« 1,028 —61,363 
Pe SOO caccwsacteanes 3,445 938 
eee 12,044 1,852 
Auto. Prop. Damage...... 57,865 22,674 
Auto. Collision .......... 3,00 1,784 
Other Prop. Damage & 
eee 307 8 
yi) tr $346,087 $131,249 
Superior Life, Health & Accident Ins, Co. 
Net Net Losses 
Premiums Paid 
MED cndccasceccuceeus $29,393 $7,020 
RONG es kncaneaenae $29,393 $7,020 
United Casualty Co. 
Net Net Losses 
Premiums Paid 
Accident and Health...... $10,355 $3,350 
pi ff Re $10,355 $3,350 
United Life & Accident Ins. Co. 
Net Net Losses 
Premiums Paid 
Non-Can. A. & H........ $5,240 $5,579 
Co) re $5,240 $5,579 
United States Casualty Co. 
Net Net Losses 
Premiums Paid 
SD cdivesnndnawnaae $11,430 $1,335 
ht alice dia ntan pinta Gackt 2,155 672 
Auto. Liability .......... 272,429 167,887 
Other Liability ...... oon Soe eas 38,237 
Workmen’s Compensation. 308,212 143,392 
DE Athtncenerees sens 11,772 232 
OS eee 13,216 —303 
SS eee , 16,431 5,549 
eer 19,031 4,683 
Auto. Prop. Damage 83,317 32,992 
Se 8s 0 asee<e 2,095 481 
Other Prop. Damage & 
| Sere 2,941 66 
UNE 60 i0 ks nani $870,944 $395,223 
United States F. & G. 
Net Net Losses 
Premiums Paid 
PE cpsLekoweeniwees $28,811 $7,980 
OS ree 7,059 7,906 
pee ee eee .. sceaeuee 
BOG BD ccecsvence 374,754 310,201 
Other Liability .......... 235,389 128,587 
Workmen’s Compensation. 377,476 234,676 
Aer 138,241 22,507 
PED ¢ caatenrccviavegnes 81,407 46,400 
i ME Locewehoeeens 28,270 8,836 
BOTEMEY ov cveccccccscsees 45,899 19,750 
Auto. Prop. Damage...... 107,376 35,265 
Auto Collision ........... 7,795 4,402 
Other Prop. Damage & 
Ma acess deens oveesees 923 171 
Pe ee 346 24 
We RK 6o0v keane $1,433,789 $826,705 
United States Guarantee Co. 
Net Net Losses 
Premiums Paid 
PE cp cnnieh shina ae “ebtenene 
Auto. Liability .......... 245,474 99,953 
OCOROr LAGGY oc ccccsens 16,916 5,396 
Workmen’s Compensation. 13,196 1,461 
ED dais een xeakace sate 38,211 4,006 
ORR a 22,280 723 
ON SS eee 2,359 536 
DET ivacdbreaug nee ase 27,035 10,636 
Auto. Prop. Damage...... 57,815 15,468 
Auto. Collision .......0+. 1,903 49 
Other Prop. Damage & 
NN pi bebde cas cons 2,747 1,032 
py) eee eee $428,004 $139,701 





EUROPEAN NOTES 





Germany has for some time been mak- 
ing an attempt to centralize under one 
head insurance supervision of all lines 
and classes of business except social in- 
surance. In doing this the government 
wants to avoid any feeling of trying to 
dominate all insurance, and merely to 
further the introduction of uniform prac- 
tices throughout Germany. 





The public adjuster is more or less of a 
newcomer in German insurance but is 
making rapid progress, especially in au- 
tomobile accident cases. He goes under 
the name of Accident Protection Bureau 
and may use names which are meant to 
give the impression of a large, well 
organized and old organization of law- 
yers. 





The German minister for traffic has in 
collaboration with local authorities is- 
sued a decree under which all large scale 
building projects have to submit their 
plan and obtain the approval of the min- 
istry for traffic. Furthermore, 1n all such 
construction not only the present but 
also the future development of traffic 
must be considered so that the construc- 
tion of obsolete traffic lanes is avoided. 

“La Reassurance,” an insurance month- 
ly published in Paris, has made a survey 
of the Belgian market, dealing exclusive- 
ly with purely reinsurance companies. It 
is pointed out that the Belgian marke:, 
like all others, has sustained heavy losses 








Universal Indemnity 
Net Net Losses 
—s Premiums Paid 
Auto egy atieedlende $323,862 $63,858 
Auto. Prop. Damage...... 92,017 24,094 
WOCAEE.. ocivcsscccs $415,879 $87,952 


Utica Mutual Ins. Co. 
et Net Losses 





Premiums Paid 
Auto. Liability .......... $27,012 $18,043 
Other Liability .......... oe 8 «*6vawaes 
Workmen’s Compensation. 46,007 19,960 
Pe ND gb xcacvae ssn cee 9 13 
Auto. Prop. Damage...... 7,886 1,703 
Auto. Collision .......... eet re 
Other Prop. Damage & 
ee ere er 
Miscellaneous ........... DD auttawens 
PPR vieskenssen $83,694 $39,719 


Washington National Ins. Co. 
et Net Losses 








: Premiums Pai 
Accident and Health...... $178,976 $58,564 
p+): SE ee $178,976 $58,564 

Western and Southern Ind. Co. 

Net Net Losses 

ae Premiums Paid 
Auto. Liability ....60.00. $423 $6,262 
Other TAGS ccce cccece - sadevew 
Auto. Prop. Damage...... 115 105 
Auto. Collision .......... ee 
Te rte pitwanes 540 $6,367 


$ 
Western Casualty & Surety Co. 
Net Net Losses 








: Premiums Paid 
Auto. Liability ....scc00. 4,809 $9,942 
Other Liability .......... 1,162 855 
Workmen’s Compensation. 2,366 1,706 
| ee eee  . TO Ee 
eae ee 
|) ae eee 155 17 
EAS ees 7 -eséaasas 
Auto. Prop. Damage...... 1,518 2,851 
Pa ee 178 20 
Other Prop. Damage & 
CO vaanecodsoediw Oe sieasus 
23 ¢ | ! ee $10,311 $15,577 
Yorkshire Indemnity 
Net Net Losses 
ew Premiums Paid 
Auto Liability ........... ,202 $44,667 
Other Liability ........¢. 17,247 4,931 
. . ae haere 
OS Eee eee See . ‘Saarinen 
flO” —RE See 3,182 678 
OE — eee en a. dabaescean 
Auto. Prop. Damage...... 28,787 12,285 
Auto Collision ....... een 339 1,484 
Other Prop. Damage & 
Wt toxecexeundsanenes 66 45 
cc) $156,663 $64,090 
urich 
Net Net Losses 
; Premiums Paid 
PE vsteletentatcees 7,623 $6,102 
sce cabe wa homies 32,586 17,556 
Auto Liability ....... ° 169,272 171,044 
Other Liability ....cccce 71,247 59,929 
Workmen’s Compensation. 284,713 145,592 
 : asceccacenes ae 4,458 415 
RS ie pee 12,818 2,464 
Auto. Prop. Damage...... 52,452 29,131 
Auto Collision ........... 42 5 
Other Prop. Damage & 
WOR Sudasaidvewencaaan 9,959 244 
POTARG is6sisceves $647,556 








SEE, 


I er a 
United States Fidelity & Guaranty ( 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 
ee } 
during recent years. These are chief 
attributed to foreign treaties and to th 
marine business. Of the nine companix 
doitig business three have been forced t 
I'quidate, namely La Bruxelloise, Lh. 
tetnationale Belge and Compagnie Bey. 
d’Assurances. ; 
The six remaining companies are t,, 
La Nationale Belge (Brussels), Le Cerc) 
Bureau Flemmish and Neptune (Ap; 
werp) and the Northstar (Ghent), Ty, 
first two are closely connected with th 
Union des Proprietaires Belges, Thy | 
get no foreign business, except froy 
France, and their premium income 4 
about four million francs comes mainly 
from the Union des Proprietaires Belges 
Their business is profitable, their reserve; 
and surpluses strong. Le Cercle, Burea 
Flemmish and Neptune are small cop. 
panies controlled by the Lloyd Belge 
with a premium of 400,000 francs each 
chiefly cessions from Lloyd Belge. Th, 
Northstar has a premium income of thre) 
hundred million francs. 





= 


Large sums of Belgian excess reinsyr. 
ance has been placed in Great Britai 
for nearly a century and some of they 
treaties have run for sixty years with- 
out change. This business is said to be 
profitable for the British companies. Thy 
Swiss Reinsurance Co. is also doing con- 
siderable business in Belgium and of lat 
two French companies have been active 
Reinsurance between small direct writ- 9 
ing companies is quite common and gen. 
erally bases of reciprocity. These treat- 
ics are constantly changing. 








The French minister of public works 
has under advisement a proposal made! 
by Emil Perin, deputy in the Chamber 
of Commerce of Paris, that all the great 
traffic arteries concentrating on Paris 
be illuminated by floodlight and be light- 
ed at night as if it were broad daylight 
Although there are no funds for suc! 
an enterprise at present the minister of 
public works has in mind making the 
project part of a gigantic public works 
program, similar to the P.W.A. plan here 

The initial cost is set at 60,000 franc ¥ 
(one franc equal to U. S. money $0.06 
per kilometer, and the cost would hk 
amortized over a_ twenty-year period 
Electric current and maintenance is esti § 
mated at 9,000 francs per kilometer pc} 
year, and the total amount to be expent-f 
ed would thus be 140 million francs pe § 
year. ; 

This annual expense, it is argued 
should be borne by those profiting mos 
by the improvement, the automobilist § 
using the highways and the accident inf 
surance companies, who would profit bi § 
reduction in losses. These companies att 
supposed to collect a 5% additional pre F 
mium on their accident policies which} 
should be paid to the government; thf 
total accident premiums are two billion) 
francs per year, and this additional pre 7 
mium is supposed to bring in 100 million © 
francs. The remaining forty millior a 
francs are to be collected from the cities 
small towns and villages, which woul! 
profit from this traffic improvement an] 
which would more than make up in tour F 
ist trade. No detailed plan for this tax 7 
ation has been submitted. 

It cannot be disputed, an observ’ 
says, that Paris would profit from suc 


a ies 





a plan as well as all the surroundin§ 


country, and that it would help touris'§ 
trade. 
method of financing is impossible. 


“ 


levy an additional premium on those calf 
rying accident insurance would be a gros § 


injustice as in France accident insurant 
is not compulsory. To burden the insur = 


ance companies with the collection an 
administration of these funds until the 
____*"" government takes them over would prov 
$435,024.4.a severe expense to them.” 


But it is felt that the propose’ ® 


— 





— 
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aie 1910 MBE 
| DECEMBER 31 | ‘JHE STANDARD FIRE INSURANCE Com- | DECEMBER 31 | 


ic works > pany, founded in 1910, has shown a steady a 
Chane PREMIUM INCOME and consistent growth every year since its PREMIUM INCOME 


th at I i i 

_ fr $157,301 organization. $1,659,422 

e light- 

daylight * Sufficiently conservative to assure absolute * 

nister ofl ASSETS dependability, yet progressive and alert to the ASSETS 

king te a aaneien changing needs of agent, broker, and policyholder, $4,475,535 
3 $1,096, the Standard Fire affords an opportunity to insur- ang 

y $n FE ° ance producers who want to grow with a growing 

oul LIABILITIES company. LIABILITIES 
: $122,028 $2,007,465 

leter pcre 

expent: § @ * 
, SURPLUS The Standard Fire Insurance Company SURPLUS 

on j $424,065 writes practically every form of Fire, $1,468,070 

mobilist: allied Fire, Inland and Ocean Marine e 


ident in * 
profit bi & Insurance. 


—— CAPITAL CAPITAL 
s which $500,000 $1,000,000 
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90™ ANNUAL STATEMENT 


DECEMBER 31, 1934 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL COMPANY FOUNDED IN 1845 INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK 





To the Policy-holders and the Public:— 


On the occasion of the ninetieth annual report of the 
New York Life, it is fitting to review briefly its record of 
accomplishment since it began business on April 12, 1845. 


Founded when this country was young and sparsely settled, 
the New York Life has forged steadily ahead, spreading the 
benefits of its protection over millions of people and con- 
tributing, through the investment of its funds, to the 
Nation’s development. Having always been a mutual com- 
pany, it has declared over one billion dollars in dividends 
payable to policy-holders. Since 1845 it has met every 
obligation through every panic, war and epidemic. 


During the past year the Company paid or credited 
$157,000,000 to living policy-holders, and $70,000,000 to the 
beneficiaries of those who died. 


The Company’s assets were $2,109,505,224 at the close 
of 1934, an increase of $98,562,112 over the previous year. 
The gain in assets during the single year 1934 is greater than 
the total amount which the Company accumulated in assets 
during the first forty-four years of its history. 


During the year 1934 our investments in Government, 
State and Municipal Bonds increased $146,918,786. A de- 
crease of $17,000,000 in policy loans and an increase of over 
$60,000,000 in new insurance issued during the year reflect 
the general improvement of business in 1934. 


The following table shows the diversification of the Com- 
pany’s assets at the end of 1934. All bonds eligible for 
amortization are carried at their amortized value deter- 
mined in accordance with the law of the State of New York. 
All other bonds, including bonds in default, and all guar- 
anteed and preferred stocks, are carried at market value as 
of December 31, 1934. 





Per Gent of 
Dec 31.1934 Total Assets 
Cash on Hand or in Bank............ $36,449,562.46 1.73 
United States Government, direct, or 
fully guaranteed Bonds............ 208,726,056.38 9.89 
State, County, Municipal Bonds...... 191,270,360.25 9.07 
Public Utility Bonds................. 159,151,938.01 7.54 
Industrial and Other Bonds.......... 21,670,306.29 1.03 
ORT Lae 341,910,539.57 16.21 
CI IID, oii vc a in vacead serene 44,445,022.61 2.11 
5. sos mcs nae apsiewins 2,067,183.26 10 
Preferred and Guaranteed Stocks..... 69,610,789.00 3.30 
Real Estate (Including Home Office).. 97,212,901.52 4.61 
First Mortgages, City Properties... .. 459,805,821.86 21.80 
First Mortgages, Farms............. 12,527,521.11 59 
I I sso ceed 0 dd scghiaisip,s Siseain ne 396,467,101.27 18.79 
Interest & Rents Due & Accrued..... 31,877,282.34 1.51 
I ION onic oS cawalaisio o dmeeavene 36,312,838.44 1.72 
TOTAL ASSETS $2,109,505,224.37 100% 





The liabilities of the Company, which include reserves to 
meet all contractual obligations, were $1,994,134,579. 


Included in liabilities, the Company has set up a Special 
Investment Reserve of $28,000,000 not required by law, 
and reserves of $45,734,207 for dividends payable to policy- 
holders in 1935. 


Surplus funds reserved for general contingencies on 
December 31, 1934, amounted to $115,370,645. 


Total insurance in force, represented by 2,649,953 policies, 
was $6,661,514,072. The total new paid for insurance in 
1934 was $440,000,000. In addition, men and women paid 
$45,000,000 to the Company for annuities to provide a 
guaranteed life income. 


April 12, 1935, marks the Ninetieth Anniversary of the 
New York Life. In view of its financial strength and its 
long record of fidelity in the fulfillment of its obligations, 
this mutual company continues to merit the confidence and 
patronage of its policy-holders and the public. 


QhRemar & formurencwinr— 


President 


A more complete report listing the securities owned by the Company, together with an illustrated booklet describing the 
Company’s ninety years of service to policy-holders, will gladly be sent upon request. Write to the Company’s Home 
Office at 51 Madison Avenue, New York, or to any of its Branch Offices throughout the United States and Canada. 


BOARD OF DIRECTORS 


JAMES ROWLAND ANGELL 
President, Yale University 
ew Haven, Conn. 
NATHANIEL F. AYER 
Treasurer, Cabot Mfg. Co. (Textiles) 
ARTHUR A. BALLANTINE 
Lawyer, Root, Clark, Buckner & 
Ballantine 
CORNELIUS N. BLISS 
Chairman of Board, 
Bliss, Fabyan & Co. 
HENRY BRUERE 
President, Bowery Savings Bank 
MORTIMER N. BUCKNER 
Chairman of Board, 
New York Trust Co. 


THOMAS A. BUCKNER 


President, Columbia University 


CHARLES A. CANNON 
Chairman of Board, 
Cannon Mills Co., 
Kannapolis, N. C. 


GEORGE B. CORTELYOU 


President, Consolidated Gas Co. 


WILLIAM H. DANFORTH 


Chairman of Board, 
Ralston-Purina Co., 
St. Louis, Mo. 


ROBERT E. DOWLING 


President, City Investing Co. 


JAMES G. HARBORD 


Chairman of Board, 


President Radio Corporation of America 


NICHOLAS MURRAY BUTLER CHARLES D. HILLES 


GERRISH H. MILLIKEN 
President, Deering, Milliken & Co. 


FRANK PRESBREY 


Chairman of Board, 
Frank Presbrey Co., Advertising 


ALFRED E. SMITH 
Former Governor, 
State of New York 


J. BARSTOW SMULL 
Vice-President, 
J. H. Winchester & Co. 


PERCY S. STRAUS 


Resident Manager, New York State, 
Employers’ Liability AssuranceCorp. 


HALE HOLDEN 


Chairman of Southern Pacific Co. 


HERBERT HOOVER 
Former President of United States 
Palo Alto, California 
(Elected January 9, 1935) 


ALBA B. JOHNSON 
Philadelphia, Pa. 
(Died January 8, 1935) 


PERCY H. JOHNSTON 
Chairman of Board, President, R. H. Macy & Co., Inc. 


Chemical Bank & Trust Co. 
WILLARD V. KING oe ee 
Retired ; Chemical Bank & Trust Co. 
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